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As one whose very livelihood is bound to his 
community the lumberman may well take the 
lead in awakening his neighbors to the need for their 
individual support of the national war effort. It should 
be he who inspires his community to meet the 
necessary sacrifices cheerfully, and with the will to 


make the best of them. For specific suggestions see 


the editorial page in this issue. 
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Give your cus- 
tomers MORE in 
value...in frame 
design, material, 








construction. 
Our _  Permatol-treated Here are the super-quality frames that make good 
frames bear the brand : : : 
of NDMA, signifying min- every time. Made of the right wood—choicest 
imum standard approval Idaho White Pine and Ponderosa Pine. Made to 
of National Door Mfrs. FIT, to WEAR, to LAST! Made so accurately, fit- 
Assn. ting so snugly — no wonder dealers call them 


td CABINET jobs! Weathertite special tongue and 
groove joints between pulley stiles, blind stops 
and casings. Made in standard and to special 
detail. Your customers will appreciate these 
frames of strength and lasting service. 


~ LONG LAKE LUMBER 
Famed for Fine Quality 


Idaho White Pine and Ponderosa Pine, carefully 
seasoned, accurately manufactured. Lumber, 
Mouldings, Package and Lineal Trim, Lath, Cut 
Stock. Modern mills, up-to-date machines, 

















TOXIC—PRESERVATION Member National 
| APPROVED Door Mfrs. Assn. 
iv ATL. DOOR MFRS. ASSN. 









In specifying mill- 
work preservation the 


industry has found a 


Lumber in Yard at Medford Mills 


Medford Has the Timber 


and the Modern Mill Equipment 


Medford Corporation, with ample choice timbe 


Western and unexcelled manufacturing facilities, offers yo 


quality products in California Ponderosa Pine 
PINES Sugar Pine, Douglas Fir and White Fir—Yar 
Stock, Cut Stock, Lath, Mouldings. Sugar Pin: 
Clears, wide and thick, super-quality, careful man 


simple answer--‘‘Dip 
in WOODLIFE for 


three minutes’’. 


and ufacture. Firm, strong, fine-grained, soft-texturec 
Complete planing mill and cut stock departmen’ 

FIRS Moore cross-circulation kilns and Fryer moder! 
type kilns. 


Members Western Pine Assn. and West Coast 
Bureau of Lumber Grades and Inspection. 


MEDFORD CORPORATION, "Srecen 
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By using one of these Sav-A-Space units, a builder 
can get at least 8 more square feet of usable floor 
space in any room without increasing its dimensions! 





Don’t confuse this new sliding door unit with old- 
fashioned sliding doors. It’s ideal for homes of every 


size, prefabricated structures, apartments, stores and 


offices. Thousands of them are now in use! 
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doors—over 40 square feet. The small 
—but typical—hallway is obstructed 
when doors are open. The bedroom 
furniture cannot be arranged different- 
ly without doors striking and mar- 
ring it more than indicated at present. 





Easy to Install! 


The frames of Sav-A-Space 
Units are delivered to you as- 
sembled, ready for builders to 
install in standard 2” x 4” stud- 
ding. No extra thick walls are 
required. No special tools or 
equipment are needed for the 
installation. The placing of 
electric wiring, plumbing and 
heating ducts is no problem 
when the use of Sav-A-Space 
Units is planned in advance. 


Low Priced! 


Sav-A-Space Units are manu- 
factured by mass-production 
methods, giving you a quality 
item that sells for a very at- 
tractive low price. Because of 
the floor space they make us- 
able, many builders find them 
more economical than hinged 
doors. And they give builders 
an excellent advantage in sell- 
ing their homes. 
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RIGH At least $200 worth of 
floor area has been made 

usable by Sav-A-Space Sliding Door 
Units. The hallway is never blocked 
by doors. Not only can the bedroom 
furniture be rearranged, but an addi- 


tional chiffonier or dressing table can 
also be added without crowding. 





























Here are standard sizes: 


A Sav-A-Space Unit consists of frame 
and hanger hardware. It does NOT 
include door, finish hardware or finish 
trim. Any stock door may be used in 
a Sav-A-Space Unit, but a fir door 
gives the best service. Special Sav-A- 
Space locks and pulls are available 
in a variety of finishes. Sav-A-Space 
Units are furnished only for doors 1%” 
thick and 6’8” high, but these five 
different widths are manufactured: 
20”, 2'4", 2’6”, 2’8” and 3/0”, 


























Convenience, beauty, durability...all in one! 


Sav-A-Space Sliding Door Units operate easily and quietly ... 
never stick or slam. The doors will be both beautiful and durable 
if they’re Douglas fir, the wood made durable by Nature! 


@ Sav-A-Space Sliding Door Units are entirely differ- 
ent from any other sliding door equipment you have 
known. There is no noisy metal track, no clanking 
wheels. The doors glide in and out quietly without 
strenuous pulling or tugging. 


The track for these new door units consists of a cylin- 
drical channel in a durable fir header. In it travel 2 
rust-proof, ball-type rollers. Hangers descend directly 
from the rollers to brackets on the top of the door, 
keeping the door always plumb. So smoothly do the 
rollers operate on the track that even after 100,000 
movements of the door—far more than it would have in 
a normal lifetime—there is no perceptible wear on 
either track or rollers. 


Sav-A-Space Units are just now being distributed 
nationally. But in the sections of the country where it 
has been on the market for several years, it has given 
dealers fast turnover and good profits. See your dis- 
tributor today and be the first in your community to 
start profiting from this new item. Ask for the helpful 
literature that is available and pass it out to builders 
and prospects. Order either a Sav-A-Space Unit to set 
up in your showroom or one of the exact working 
models so that your customers can see how easy a 
Sav-A-Space Unit is to install and use. 


Order From Your Distributor Today! 


Sav-A-Space Sliding Door Units are manufactured by the makers 
of Douglas fir stock doors. If your distributor doesn’t handle 
Sav-A-Space Units—or for free catalog—wrtite Fir Door Institute, 
Tacoma Building, Tacoma, Washington. 
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DEALERS! Why sell just a door 
when you can sell a DOORWAY ? 
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This Country of Ours 


Our Place in the Civilian Army 


OMPLEX as military tactics and 
maneuvers have been for several 
thousand years, war to the 

people back home has been a relatively 
business. There has always 
been heartache and grief and at times 
material privation, but the man and 
woman back home have been able with 
a jew emotional and physical adjust- 
ments to live through international con- 
flicts relatively untouched except in 
areas where invading armies chose to 
make life unpleasant. 

The first world war saw the begin- 
ning of infiltrating trained saboteurs 
behind the enemy lines to impede arma- 
ment production and sow propaganda 
designed to undermine civilian morale. 
In the old war these activities were just 


siniple 


slight elaborations on military spy 
work. The cost of training and trans- 


porting saboteurs was hardly justified 
by their accomplishments. 

\mericans, peculiarly un-military in 
peace times, despite their demonstrated 
success as soldiers, paid no heed to the 
possibilities of a highly developed and 
carefully disposed sabotage system or 
the power of propaganda. Hitler, re- 
building a military nation on the wreck- 
ave of the first war, saw both possi- 
bilities very clearly, and deemed their 
value so essential to successful military 
perations that he accorded them first 

portance. Expert propagandists and 
momic and political saboteurs were 
irmly implanted all over the world be- 
‘e anyone was permitted to suspect 
lat military operations were contem- 
ated. 


The value of that pre-war operation 
economic and political soldiers was 
ide all too apparent in the conquest 
Austria, France, Belgium, Holland, 
orway—and, yes, let us add Italy, 
inong others. England, too, had its 
iare of the virus of Hitlerian dry rot 
not much, thanks to the loyalty and 
intelligence of Englishmen—but some. 

The extent to which it may exist in 
the United States is not yet known— 
at least, not to the man on the street. 
Certainly, careful preparations were 
made to wean away from us our friends 





f 


and neighbors of Latin America, and 
to make of them a springboard from 
which to pounce on us at an opportune 
time. 

With all the evidence of what hap- 
pened in Europe and South America— 
not to mention Japan—there seems 
little room to doubt that enemy agents 
are at work within our own boun- 
daries, and that we may expect to see 
their work before long. 

Thus, the Hitlerian pre-war inva- 
sion by saboteurs, and the use of the 
airplane as a weapon against civilian 
morale, make modern war complex in 
the extreme, and project its deadliness 


far behind the troop and _ battleship 





lines. War today is not merely a clash 
of armed forces on distant fields and 
far-away ocean lanes. It may bring 
death and destruction from within or 
from above to Market Street, Wall 
Street, Michigan Avenue, Woodward 
Drive and Olive Street, or to Gary, 
Altoona, Tulsa, Birmingham, Casper 
and Lowell. 

As lumbermen we are peculiarly 
well fitted to perform dozens of home 
defense services with the equipment we 
have, while still performing our most 
essential functions—that of staying in 
business, and remaining solvent during 
the war. 

The United States Office of Civilian 
Defense is establishing local or commu- 
nity branches to protect every square 
inch of the country. Its greatest need 


is intelligent, sober leadership. Cer- 
tainly, the retail lumber dealer has 
those qualities. His continuing, long 
established business is proof of the re- 
spect his community has for his de- 
pendability and sound judgment. 

Civilian Defense needs men who 
know their communities, their people 
and their buildings. It needs proved 
administrators who can sell the need 
for local defense measures and set them 
in motion. It needs physical facilities 
for successful operation. 

There is hardly a retail lumber yard 
in the country that cannot spare a part 
of its display or show room as head- 
quarters for the Community Civilian 
Defense Council, or that cannot con- 
struct modest but adequate quarters in 
the yard or at some other site. Deliv- 
ery trucks can be equipped easily and 
inexpensively with auxiliary fittings to 
make them usable as emergency ambu- 
lances. Lumbermen or their employees 
together with insurance men _ should 
properly be the Defense Council in- 
spectors of attics, basements and 
grounds to correct conditions condu- 
cive to successful incendiary assaults 
from ground-operating saboteurs or 
from the sky. 

It is altogether possible that a great 
majority of the civilian defense forces 
will never be called upon to act, but the 
mere fact of their efficient organization 
undoubtedly will act to frustrate or 
deter saboteurs. Pearl Harbor, pre- 
pared and alert, would not have been 
assaulted. It is a military axiom that 
you strike at the weak point. We need 
have no doubt of the power of our 
armed forces, once we muster and dis- 
pose them. Let us be sure that the 
home front is equally impenetrable, 
morally and physically, and let us real- 
ize that such impenetrability depends 
on the mustering and training of every 
able man and woman, and every boy 
and girl fifteen years old in every com- 
munity and town in America. 

For the lumberman who cannot 
bear arms against our enemies, an- 
other vitally important service calls 
him and needs his enlistment and 
energies. That service is leadership 
in local home defense. The lumber 
dealer who responds to that call will 
survive the war, strongly in- 
trenched. 








This farm house, typical of many 
thousands in the eastern and middle 
western sections of the country, is 
about one hundred years old. To the 
average untrained observer it is likely 
to appear as a hopeless wreck long past 
the right time for demolition. Just a 
brief glance by a trained eye, however, 
reveals several interesting things. The 
ridge of the main section is entirely 
without sag, the corners are just as 
truly vertical as on the day they were 
set, and the architectural proportions 
of the main section leave little to be 
desired. Closer examination shows 
that an expenditure of perhaps two 
thousand dollars can transform it into 
a comfortable home for a good many 
vears more, 

Siding on the main and rear sections 
is oak and white pine. On the wing 
being used as a kitchen, siding is black 
walnut which has deteriorated almost 
hopelessly on the south exposure. This, 
with ten or fifteen rotted boards on 
other walls, will have to be replaced. 
Thus, with a very small cost in lum- 
ber, and with a coat of asphalt paint 
the exterior can be preserved and 
beautified for an indefinite period. 

The rear wing, at present being used 
as a work room, is on posts and sills 
with no excavation beneath. The wing 
needs a new brick, stone or concrete 
foundation extending below the frost 
line. Roof boards on the main sec- 
* tion and wings are all well preserved, 
and new shingles are all that is re- 
quired overhead. 

The basement floor, of dirt, is some- 
what more than eight feet below the 
base of the timber girders carrying the 
first floor joists. The foundation walls, 
of limestone, are tight and waterproof. 
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Needed Here to Make 
This Land Productive 
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Addition of a cinder bed, a concrete 
floor and a tile floor drain will make 
the basement dry and serviceable. 

At present the house contains no 
plumbing. There is provision for 
three stoves to supply heat on the first 
floor. The three flues are all bracketed 
about three feet above the floor level. 
Removal of these, and addition of a 
full length flue from the basement will 
permit installation of a warm air fur- 
nace, and provide central heating. 

A high attic makes it advisable to 
apply insulation between the second 
floor ceiling joists, leaving the attic 
cold and holding the heat below. The 
exterior walls are heavily back-plas- 
tered with cement. Interior plaster is 
true, and almost entirely free from 
cracks. 

The proposed new layout shown in 
an accompanying drawing is predicated 








on giving the house utility and live- 
ability as a farm home with a mini- 
mum of expense. Accordingly, it calls 
for no change of roof lines, and no 
moving of present interior partitions 
on either the first or second levels. 

It was desired to make the kitchen 
directly accessible from the dining 
room, to provide a work room 
and an office, and to decrease the 
stairway leading to the second level. 
To cut costs it was desirable to use 
the existing stair well. This was ac- 
complished as shown. Even if the di- 
rection of the stairs had not been 
changed, it would have been necessary 
to move them, since there is an awk- 
ward landing at the top only about 
18 inches wide, and a step up to the 
hallway on one side to the second floor 
store room on the other. 

With this accomplished the present 
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b- 5°64 first floor store room was too small for an adequate farm 
kitchen with space for serving meals. Further, such a 
location for the kitchen would have made it a runway 
i‘ from the rear entrance to other parts of the house. Locat- 
i; ing the kitchen in the present rear wing gives it direct 
7 access to the work room and the dining room, provides 
adequate space, and eliminates cause for it to become a 
runway. 

A long porch provides two rear entrances, and makes 
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the work room serve as a central rear hallway, although 
it does not give access to all the rooms on the first floor. 
If it is considered undesirable to go through the dining 
room or the office to reach the stairway to the second 
level from the kitchen a door can be provided on the liv- 
ing room side of the landing leading to the basement 
stairs. The front sidewalk from the new cement stoop 
(Continued on Page 25) 
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Remodeling Old Homes Into Offices 
Turns Available Stocks Into Profits 


Siding, roofing, insulation, flooring, 
and paint—these profitable materials 
which dealers still find plentiful—are 
being sold abundantly in Little Rock, 
Arkansas, for a specialized kind of re- 
modeling, the remodeling of large 
homes into doctors’ offices, is increas- 
ing in popularity. 

With office space in regulation office 
buildings growing scarcer and more 
expensive, professional people eagerly 
accept the opportunity to establish 
offices in remodeled residences. Dur- 
ing the past few months, one-half of 
the chiropractors alone have moved 
from downtown office buildings into 
handsomer and more spacious quarters 
made possible by remodeling large 
homes not too far from the main busi- 
ness section. 

Three typical illustrations are shown 
here. Two, are large old southern 
mansions which have been remodeled 
without structural changes, and one is 
a small cottage-type office, planned and 
built for a chiropractor. 

The picture of the two-story brick 
house with colonial columns presents 
an interesting example of a_ highly 
profitable remodeling job. Prior to re- 
modeling, the structure had 16 rooms, 
including a living room, library, master 
dining room, small dining room, ball- 
room, kitchen, bath and solarium on 
the first floor, with five bedrooms and 
three baths on the second floor. 

The first-floor was transformed into 
offices for the chiropractor, and the 


second floor into living quarters. The 
offices consist of reception room, with 
smoking lounge adjoining, X-ray and 
developing rooms, consultation room, 
three private offices, twelve small 
dressing rooms with rest cots, two 
lavatories, and linen closets. 


The reception room has a beamed 
ceiling and a handsome stairway that 


employs wood panels decoratively. On 
the right of the reception room is a 
large arched plate glass window that 
provides a view of the X-ray room. 
This window is draped with a red satin 
curtain released with pull cords when 
privacy is needed in the X-ray room. 

One of the most attractive spots in 
the newly remodeled clinic is the sun 
room, glassed in on three sides. Glass 
was also used extensively in remodel- 
ing the living quarters on the second 
floor, where a sun room is also pro- 
vided. 

The illustration showing a colonial 
facade with four massive columns 
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across the front, and a columned side 
entrance, demonstrates how another 
old southern mansion was turned into 
a chiropractic office by an aggressive 
lumber dealer. Wood was used ex- 
tensively in this remodeling, the high 
point of interest being the great living 
room with wood-paneled walls. 

The lumber company, that sold the 
material for this job, found paint one 
of the most profitable items, for the 
exterior was painted as well as the in- 
terior. Experience in Little Rock 
proves that when doctors and other 
professional people once start moving 
their offices into remodeled residences, 
a number of them follow suit when 
given a_ little encouragement — by 
dealers. 

Besides remodeling fine old homes 
into doctors’ offices, some of the ceal- 
ers are building small new structures 
on vacant lots. Typical of several 
which have been built in this defense 
area is the cottage office illustrated 
here. This small stucco building pro- 
vides the chiropractor with an attrac- 
tive and efficient suite of rooms that 
could not be equaled in an office build- 
ing at the same yearly cost. 

All of the doctors who establish 
offices in residences are repeat cus- 
tomers, because they keep their quar- 
ters in a good state of repair, some of 
them repainting at least once a year. 
They all like plenty of built-ins, and 
they all require an abundance of glass 
in their remodeling jobs. 

Lumber dealers in Little Rock who 
aie going after this type of remodel- 
ing, all have several good prospects for 
residence-offices, some of them are 
waiting only until a suitable house can 
be found for remodeling. Customers 
who have moved into these remodcled 
office-residences find convenience and 
comfort in having their living quarters 
and offices under the same roof. They 


are also finding new convenience in 
having their residence-office removed 
from the crowded, traffic-jammed area 
of a city located in a defense zone. 
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trated are wecessary tO meet increased de- necessary for public health or safety. The refusal to give priorities 
ae mands for food here and abroad. Stor- ‘ ‘ ic , , — 
p Pro- fae eee aS assistance applies only to the critical materials used in building. 
sttrac- age and shelter for crops and livestock ’ 
s that in this and adjoining counties are of Lumber, brick, stone, mortar, and concrete are not affected. Further- 
build- prime importance right now. more, arrangements have been made to produce an ample supply of 
Every — who builds Rig sh nails. In other words, the farmer’s ability to erect barns, poultry 
ablich models in 1942 to improve his barn, ; be aff i; Wine tent 
; a hog house, poultry house, machine shed houses and corncribs and so on should not be affected. Nor for tha 
S- & ie : ce es 7 . , 
quar and other service buildings, or his matter is it expected that the construction of farm dwellings will 
me of home, has an ae share 6 be sharply reduced, since most of those use small quantities of the 
wath the 72 prizes totaling $3,000 of De- il sical sacle 
: cal fense Bonds which will be given for: Pee SSeS ee 
a ie The most efficient new service build- 
i: ings. 
The most efficient remodeled service 
ag 72 Big Prizes for Home Improvements buildings. nahae | 
The most livable and _ attractive 
are New and Remodeled Service Buildings erent wee 
e can = ; 
mers Section I—New Service Buildings—$1,000 of Bonds Each entry will be judged, not on 
deled Group | Group Il Group Il Group IV the size of the building or remodeling, 
me (Comend on? Cor Comet aan ae sg nor on amount and cost of equipment, 
i Oo oO : 
vhene 1st $100 1st $100 1st "$100 1st $100 but on how well it has been done, how 
They on 4 _ 4 = _ 4 4 ena 7 much it contributes to farm production 
e iu yh _ . im _ 4 ” or the welfare of the farm family. The 
oe | — eo on in — $s ine contest opened Jan. 1, 1942. Work 
roup roup roup a are ig a 
area (Costing up (Costing up (Costing $500 (Costing $2,000 in progress at that time or begun and 
to $150) to $500) to $2,000) or over) completed between then and Dec 31, 
1st $100 1st $100 1st $100 1st $100 sia apes er 
2nd 50 2nd 50 2nd 50 2nd 50 ee 
Next 4 25 Next 4 25 Next 4 25 Next 4 25 Yo all entrants in the contest, Suc- 
a Section IIl—Home Improvement—$1,000 of Bonds cessful Farming is giving a free copy 
ea Group | Group Il Group Ill Group IV of “Successful Homes and Service 
a (Costing up (Costing up (Costing $500 (Costing $2,000 ee tal ee _ 
to $150) to $500) to $2,000) or over) Buildings,” a /6-page book full of 
1st $100 1st $100 1st $100 1st $100 building plans, and ideas—suggestions 
ae = os 4 oe 4 ol 4 designed to help farmers with their 
building projects, present and future. 
Additional information and _ sales 
To help "spike" rumors that building has come to a "dead end" this contest was _—ihhelps for the 1942 contest may be se- 
decided upon by SUCCESSFUL FARMING. Above are the prizes listed under = cured by writing Kirk Fox, Editor of 
various groupings to include the whole farm building field Successful Farming, Des Moines, Iowa. 
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Does Your Advertising Interest Your 
Prospects? This Medium Would 


To-day, “What to Sell” would be 
much more important than “How to 
Sell” if it were not for the fact that 
the many small items lumber dealers 
will handle in the future will be unfam- 
iliar objects, and the methods needed 
to move those small items will call for 
a different approach. 

B. J. Johnson & Sons Co., Louis- 
ville, Ky., has been using an advertis- 
ing. medium that lends itself well to 
the sale of small items as well as to 
the sale of houses. For four years 
they have been putting out a twelve 
to twenty page customer house organ 
called “Sawdust and Shavings,” every 
month. The October, No- 


them to his yard. Customers must not 
be allowed to lose the habit of looking 
to the lumber dealer to supply their 
household wants. In fact, the times 
ahead offer lumber dealers an oppor- 
tunity to develop that viewpoint on the 
part of the members of the community. 

It is in the light of this‘ opportunity 
that a house organ or a customer organ 
such as “Sawdust and Shavings” be- 
comes an important consideration. 
This 7 by 8%-inch booklet has a col- 
ored paper cover as part of its twelve 
pages. The editor of it, Chas. W. 
Johnson, Jr., states that “throughout 
the ordeal we of B. J. Johnson & 
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ers. We try to keep our advertising 
as informal as possible and a ‘short 
plug’ is more often used than a full 
page display ad. 

“Production costs of ‘Sawdust and 
Shavings’ are a little over $50.00 for 
2,000 copies and that includes the cost 
of mailing. The saving factor in our 
case is the mimeograph which allows 
us to turn out the copies at a minimum 
expense. We believe that with proper 
care and use of all the facilities that 
are now available for the mimeograph, 
we can produce a job that is attractive 
enough for our purposes. ‘Sawdust and 
Shavings’ has now become well enough 
established so that it is an expected 
visitor in homes of our customers and 
we are convinced that it is read. 

“Once a columnist for a local paper 
included in his column a piece from 
‘Sawdust and _ Shavings’ 





vember and December is- 
sues each ran about twelve 
pages, and each contained 


SAWDUSE 


with due credit to our firm. 
One woman tells us that she 
always has to read her chil- 





but two to three pages of 
advertising, the rest was 
made up of jokes, drawings, 
short stories and news of 
interest to customer readers. 

In those three issues their 
two to three pages of adver- 
tising covered, appropriate- 
ly, flooring, storm-sash, 
storm-doors, paint, roofing, 
insulation, lumber, repairs, 
remodeling, and also drew 
attention to a number of 
leader items such as table 
tennis tables, radios, stok- 
ers, stoves, Christmas tree 
lights, Christmas tree orna- 








dren our jokes and people 
often tell us that they saw 
it in ‘Sawdust and Shav- 
ings.’ At one time, we ran 
a series of house plans; a 
reader liked the house that 
we featured one month. and 
before long, was in our of- 
fice to see about a home of 
his own. 

“Another case that 
proved the effect of our cus- 
tomer organ was that of a 
man who had never been in 
our store before who hap- 
pened to be placed on our 
customer organ mailing list. 








ments, record players and 
small items, built-ins, etc., 


majigs” and “Whachama- 
callits.” 





DECEMBER: 1941 


He read the publication and 


responded by buying a table 
tennis table, and soon be- 


vue the nam Ethane. (up WRQEASONS GREETINGS 


came a regular customer. 


90 
“We make our copy sea- 


sonable and personal; write 








articular attention should be paid 
to the “Thingamajigs” and “Whacha- 
macallits,” the Christmas tree lights, 
the ornaments, the table tennis tables, 
and other items that a lumber dealer 
can devise to attract customers to his 
store. [For during the period to come, 
when house building may be scarce, 
when remodeling must bring in the 
bulk of the business, it is imperative 
that the lumber dealer keep his estab- 
lishment in the eye of the collective 
community, so to speak, by obtaining 
and selling any number of small items 
that will attract customers and bring 


Sons Co., plan to stick to our biggest 
advertising gun—the house organ. In 
times like these, we believe that ‘Saw- 
dust and Shavings’ will play an even 
greater role in keeping our name be- 
fore our customers. Today the pub- 
lication consists of stories, jokes and 
informal articles written as much as 
possible from a local viewpoint and 
slanted with a seasonable approach. 
“As a rule, our advertising messages 
are brief, but we take particular care 
to see that our name is posted in con- 
spicuous spots so that there can be no 
doubt as to the identity of the publish- 


about things people might 
be talking about. We steer away from 
controversial topics, for we are try- 
ing to make friends—not enemies, and 
we revise our mailing list often enough 
to make sure that it is not carrying 
dead weight.” 

To-day, when keeping in the fore- 
front is of importance to a changing 
business, a. publication for customers 
is worth consideration, but the main 
thing about it is, that once started, it 
must be regularly kept up or aban- 
doned altogether. It is one way in 


which a lumber dealer can say much 
and reach many, at little cost. 
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Red Cross First Aid Mobile Unit 
Plan Available to Dealers 


Every lumberman operating a fleet 
of trucks (not less than three trucks) 
will be interested in the Red Cross 
plan which has been used to organize 
Mobile First Aid Units among a num- 
ber of business houses throughout the 
country. 

Under this plan each lumber yard 
truck whose driver has taken a 20- 
hour course of instruction in adminis- 
ering first aid is permitted to carry 
ihe Red Cross emblem. Drivers as a 
‘ule are enthusiastic about the plan 
ind where it has been adopted are 
rroud of the Red Cross emblem on 
their trucks. Each truck must be 
‘quipped. with a first aid kit of course. 

Cooperation with the American Red 
Cross, is in itself worthwhile, but in 
addition the plan enables drivers to 
zive needed assistance in case of 
‘mergency and when aid is actually 
endered this action publicizes the lum- 
verman through word of mouth adver- 
‘ising ; furthermore, organization of the 
Mobile Unit can be advertised, if so 

esired. When drivers have actually 
heen in homes or on jobs shortly after 
iccidents have occurred, their ability 
o render assistance to customers and 
prospects alike is long remembered. 

The American Red Cross First Aid 
Mobile Unit Plan was originally con- 
ceived for and confined to State police, 
highway departments and public 
utilities, whose personnel had _ been 
trained in Red Cross First Aid and 
whose work or duty was largely along 
the main travelled highways of the 


country. It was their function to be 
prepared to give emergency first aid 
care to victims of highway accidents. 

Such Mobile Emergency First Aid 
Units, as originated by the Red Cross, 
consisted of one or more men attached 
to a truck in connection with their 
regular employment and who had been 
trained in Red Cross First Aid and 
had permission to give emergency first 
aid care to victims of accidents come 
upon in the course of their regular 
duties. Today, lumber dealers are 
invited to take part in this work. 

To identify such vehicles an official 
Red Cross marker is provided to show 
that standards of procedure governing 
such units have been agreed upon be- 
tween the lumber merchant operating 
them and the American Red Cross. 

The service rendered does not take 
the place of medical care and atten- 
tion. But by tying up with the Red 
Cross the first aid training received 
prepares the personnel to give intelli- 
gent help until medical assistance can 
be summoned. 

No fees, tips or other recompense 
can be accepted for any first aid service 
rendered. Neither is it expected that 
the mobile first aid units shall act in 
any sense as rescue squads, nor are 
they required to respond to distant 
calls for assistance. In no instance will 
the units be expected to carry the vic- 
tims of accidents to doctors or hos- 
pitals, or otherwise provide transporta- 
tion for them. 

In the promotion and operation of 
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THIS SIGN OF DISTINCTION 


HAS BEEN 


DESIGNED FOR YOUR TRUCK 





a program of this type, which is na- 
tional in scope, it is necessary for mu- 
tual understanding that the American 
Red Cross require each organization 
whose personnel are to be designated 
as first aid units to agree to maintain 
certain definite standards as to (1) 
training of personnel to man the units ; 
(2) first aid equipment to be carried 
by the units; (3) the use of Red Cross 
markers to designate such units; and 
(4) the supervision necessary to the 
successful operation of such a program. 

Trucks designated as mobile first aid 
units operate only as such when the 
driver has completed both the standard 
and advanced courses in Red Cross 
first aid treatment under an instructor. 
Periodic reviews of first aid courses 
are provided at yearly intervals or less 
to assure thorough and _ up-to-date 
knowledge of first aid on the part of 
employees designated to render such 
service. Courses and reviews are free 
to employees. 


The lumberman operating such units 
must provide each truck with a 24- 
unit first aid kit or such an adaptation 
as may be deemed advisable. 


The Red Cross emblem grants no 
special privileges as to police or other 
highway regulations and gives no 
specific authority, but only serves to 
identify the truck as being equipped 
and its driver trained to give emerg- 
ency assistance to the injured. 

Lumber dealers interested in the 
plan should apply to their nearest Red 
Cross chapter for complete information 
regarding the training of their men in 
First Aid and equipment of their 
trucks with approved First Aid mate- 
rials. 
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RETAILERS’ ROUND TABLE 





Buying Hints for Mechanics 

Mechanics in the building trades like 
to be assured their business is appre- 
The Little Lumber & 


ciated. Rock 





Manufacturing Company, Little Rock, 
Ark., maintains an attractive display 
stand of building items in front of the 
yard particularly for mechanics. Here, 


under the neat roof of the stand, is 


presented a frequently changed assort- 
ment of items, plainly priced. The 
blackboard above the merchandise car- 
ries some terse announcement, such as 
Rough Lumber, $10 per M. 

The display stand is divided in the 
middle with a length of picket fencing, 
thus providing two sides for displays, 
which are arranged in twin style, so 
that both sides of the stand present the 
same view to cars coming and going. 

An active mailing list consisting of 
800 names of mechanics in the building 
trades, including carpenters, plumbers, 
electricians, brick masons and painters, 


is worked once a month. When the 
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This “Drive In” sign was noted at entrance to parking space pro- 
vided for customers by the Mulherin Lumber Co., of Augusta, Ga. 
The company advertises its welcome to customers who wish to pick 
up small lots to be taken away in their cars, and, as parking space in 
the city is at a premium, has built up a large volume of small sales. 


an © 
LUMBER YARD 
MULHERIN LUMBER CO, 

















mailing pieces are distributed, the dis 
play stand in front of the plant ties in 
with the advertising by showing tly 
specific items specified in the postal 
cards. 





Incorporates Large Clock 
in Sign 

An electric clock with an illuminated 
ten foot dial and 12-inch numerals was 
recently erected near the plant of the 
falls Lumber Co., Cuyahoga Falls, 
Ohio, as a part of a company sign. 

The clock is of a heavy duty type 
enclosed in a weatherproof box. It is 
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equipped with hot shot batteries. <A 
reflector illuminates the hands and the 
time may be read easily from more 
than three blocks away. 





Construction Scrapbooks Help 
Farmers Build 

To serve its rural trade better the 
West End Lumber & Materials Co.., 
Little Rock, Ark. has compiled scrap 
books of pictures and plans and infor 
mation about building all types of farm 
structures, gleaned from newspapers. 
magazines, catalogs and pamphlets. 
Farmers of the vicinity who do their 
own small building and repairing know 
the books to be a source of valuable 
information and ideas, and also know 
that they are always welcome to come 
to the West End company office to 
inspect the books without obligation. 





Wanta Ride Wigwam for Soldiers 


The Southern Lumber Company, 
San Jose, Calif., cooperating with the 
San Jose Evening News, recently pre- 
sented to the local chairman of the 
USO committee a sheltered wooden 
bench known as the “USO Wanta 
Ride Wigwam,” the first USO shel- 
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tered bench stop in California for men 
in uniform seeking a ride from passing 
motorists. 

A reader of the News suggested that 
shelters with benches be built along 
roads near cities and army camps for 
the benefit of soldiers. The idea was 
approved by army officers who were 
consulted. 

Edwin Pohle, manager of the lumber 
yard, thought well of the suggestion 
and lost no time in having the first 
bench constructed. Mr. Pohle com- 
mends the idea to lumber dealers in 
other cities and towns in defense areas. 

The “USO Wanta Ride Wigwam” 
was placed at a point in the city of 
San Jose where it is easy for motor- 
ists to pick up soldiers looking for a 
ride back to camp. 





Blackout Market Develops 

Quick to discern the opening of a 
new market, the Gillen Lumber Co., 
San Francisco, Calif., advertised, 
“Blackout With Plywood! It’s light 
tight; easy to use; can be salvaged; 
has been tested in England. We have 
large stocks of it. Also blackout pa- 
per by the roll—500 square feet, and 
deluxe blackout material, 30c a yard, 
also blackout paint, removable, $1.25 a 
gallon.” Included in this ad was men- 
tion of sacks of dry sand. 





Farm Home Remodeling Needed 
Here to Make This Land 


Productive 

(Continued from Page 19) 
leads south to the driveway. On the 
rear wing two windows are added, and 
one door is placed in the partition be- 
tween the kitchen and dining room. 
One new window is provided in the 
work room, four in the side wing, and 
one in the front of the main section. 
A slide door has been provided be- 
tween the front vestibule and the of- 
fice. 

On the second floor adequate closet 
space has been provided for the three 
bed rooms, and a linen closet has been 
added. Hall space on this level is 
dark unless bed room doors are left 
open. However, since the hall space 
is small, and since doors to the bath 
room and all the bed rooms are close 
to the head of the stairway, this is 
perhaps not a serious inconvenience. 

The outside doorway from the base- 
ment is already in place, and likely at 
one time was reached from an out- 
side wooden stairway leading down to 
it. If such a space did exist it has 
been filled. Aside from the chimney 


American fiumberman 


stack and the floor, the only change 
required in the basement is the addi- 
tion of a coal chute to the new bin. 

This old house and its counterparts 
in many sections of the country offer 
real opportunities for lumber dealers, 
especially since the work, requiring 
no real structural changes, can be done 
in stages when and as the customer is 
able to pay. 





Tourist Cabins Provide Sound 
Outlet for Lumber 


This attractive structure is typical of 
several, including the one in the back- 
ground, that make up Loeser’s Cabin’s, 
a tourist camp near Middletown, Wis. 
Exteriors are all Idaho white pine log 
cabin siding, and the interiors are fin- 
ished in rough Idaho white pine. The 


Loeser's Cabins, a 
tourist camp near 
Middletown, Wis., 
was constructed 
chiefly of white 
pine logs. 


exteriors are oil-stained a burnt umber 
shade, and then varnished. 

The main building, shown in the 
foreground of the picture, has two 
siall dining rooms, and caters to trade 
from nearby Madison. Each unit con- 
tains six cabins, except in the original 
or main building, which contains nine. 
All units are modern, with bath and 
toilet, and some contain kitchens. The 
main unit was built in 1931, and two 
cabins and four cabin units were added 


in 1940. 
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Dealer Builds Convenience 
Into Modern Barn 


This new and modern dairy barn, 
36 by 120 feet, is being built on the 
J. H. Cowling farm near Neenah, Wis. 
The entire sale and construction was 
handled on a package basis by the 
Lieber Lumber & Millwork Co., Nee- 
nah. Emmett Wood was the salesman. 


Dairy barn sold by 
Emmett Wood of 
the Lieber Lumber 
& Millwork Co., 
Neenah, Wis., 
being built on the 
J.H. Cowling farm. 


Western fir framing lumber and Wis- 
consin pine shiplap were used. 

An unusual feature in dairy barns 
in that part of the country was location 
of the 12 by 30 foot milk house under 
the ramp to the hay mow level. The 
milk house is of concrete construction 
reinforced across the top. A pump is 
installed in it, and its convenient loca- 
tion will save time and labor. 





Notes on Promotion — New Pen- 
nies Made New by Muriatic 
Acid 


Colorful promotion makes use of 
the unusual. It can be utilized ‘effec- 
tively in something so prosaic as the 
change you hand out over the counter 
or in the money you pay your em- 
ployes. For example, one firm got it- 
self talked about by making change 
with shiny, brand-new appearing pen- 
nies. In reality, they were old coins 
that had been dipped in muriatic acid. 
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ETAILERS talk to us about ways 
of doing business in the emer- 
That's always the No. 1 
topic. They know that events move too 


gency. 


fast for the business pattern to be clear ; 
but business men can’t wait until they 
understand everything before deciding 
The 
have been picked up here and _ there. 
Many are common property ; but deal- 


anything. following comments 


ers find it useful to put together what 
they know, as a basis for exploring 
what they merely suspect. 

The best known fact, of course, 1s 
that war preparations will call the na- 
tional business tune. If any 
doubted it, the President’s report to 
Congress, and his budget message on 
the following day, settled that. 

Government leaders know their ob- 


one 


jectives; a big army, a two-ocean navy, 
Sut these things 
executive order. 
be built the hard way. 
for the armed forces are taken 
Ships, guns, tanks 


a powerful air force. 
can't be created by 
They have to 
Men 
from civilian life. 
and planes are built of materials from 
the civilian stock pile: 
built by 


and they are 
workmen and machines that, 
save for the war, would be producing 

\War is taking more 
national 


civilian goods. 


the income. Few 


people begrudge this all-out effort; but 


than half 
it does mean, among other things, that 

i 
national leaders have a harder job than 
and 
They have to make 


appropriating money setting up 


production tables. 


one national income underwrite two 
national undertakings; support the 
civilian life of the nation and build 


war needs. The first needs nearly all 
the income, and the second more than 
half of it. That takes some doing. 

Those who should know, tell us the 


Government is taking fully into ac- 


El Dorado Lumber Co.'s office at 
El Dorado, Ark. 
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of the 


ETAILER 


count the fact that war strength de- 
pends upon civil life and in the long 
run can’t be stronger than civil life. 
They tell us there is less desire in 
\Vashington at present to reform busi- 
ness, and more desire that business shall 
use its resources and its morale in sup- 
port of the overall purpose. Business 
regulation, of course, is drastic; but it 
represents an honest effort to put first 
things first. 


Native hardwood 


oilfield timbers, 
El Dorado Lum- 
ber Co. 
+) 


Retailer Has Possibility in Remodeling 

It is hoped that at least restricted 
sales opportunities may remain open 
to retail lumbermen. One might be, 
of course, remodeling and _ repair. 
Hundreds and even thousands of yards, 
these recent years, have done well with 
a trade made up chiefly of remodeling. 
Several top-flight dealers have told 
this department that during the past 
dozen years they have counted little 
on new construction; took it when it 
came in but did most of their creative 
selling in the remodeling field. 


damm 





()ne 


man said he believed our industry, un- 
der present circumstances, had a much 
better chance with regulated remodel- 
ing than it would have with unre- 
stricted new construction alone. 


Accurate Planning and Estimating 
Necessary 


Salesmanship continues to be tops, 
so dealers tell us, but it is changing in 
It appeals to 


color and character. 





somewhat different customer motives. 
Caution rather than social ambition is 
at the top of the prospect’s mind. He 
wants to know what the Government 
will permit; both because he wants to 
co-operate as a good citizen, and be- 
cause he doesn’t want to start some- 
thing he can’t finish. He thinks of 
taxes and takes a long look at living 
costs. He’s not so anixous to keep 
up with the Joneses, but he is anxious 
to keep up with family needs: health, 
morale and future security. He is ask- 
ing to be doubly reassured about costs 
and about the adequacy of plans. 

Practical yard plan service has been 
coming up in efficiency and importance 
for several years. That importance is 
taking a long forward step. Exact 
planning and drafting are needed to 
make certain that the completed re- 
modeling job is right, and to make 
cost estimates accurate. Except in 
simple repair jobs, accurate figures are 
quite necessary. 

But what about these guaranteed fig- 
ures? Do they mean outright yard 
contracting and a yard construction 
department? They may, but in gen- 
eral they do not. Measured in per- 
centages, there has been a large in- 
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Retailers Should Seek Ways of 


Adjusting Business to Wartime 
Emergency Conditions 


crease these recent years in yard con- 
tracting and construction. This has 
been chiefly though not wholly in new 
construction work. 

Dealer and Contractor Join Forces in 

Selling 

This department talked recently with 
J. R. Hartsell, of the Superior Lumber 
Co., El Dorado, Ark. This is the com- 


pany with which the late J. W. Wilson, 
noted Southwestern retailer, was asso- 











ciated for many years. We met Mr. 
Hartsell before the Japanese attack on 
Pearl Harbor put so many spokes in 
the American business wheel; but lo- 
cal conditions which he had to meet 
as they came up have made his prob- 
lem of special interest. El Dorado 
was at one time a great center of oil 
production, and this had the usual ef- 
fect of increasing construction. Some 
drilling still goes on, especially around 
Magnolia; but as the fields were 
pumped out the volume of building de- 
clined. Business naturally shifted to 
remodeling. 


While trade was at flood tide, Mr. 
Hartsell took contracts, hired his own 
mechanics and offered a complete one- 
stop service. With the shift to re- 
modeling and repair, he found that vol- 
ume was not steady enough to carry 
this fixed overhead. His customers, 
however, had learned to like and ex- 
pect assured costs and_ responsible 
service. Mr. Hartsell still offers these 
things through what he calls ‘“con- 
trolled sales.” The name is impor- 
tant, because it indicates fairly stand- 





ardized methods. The responsibility 
for overhead is divided with builders, 
but the customer still gets all the essen- 
tial security of package sales. 

Several builders work out of the 
vard. In formal ways they are inde- 
pendent contractors; but there is a dif- 
ference in spirit and method between 
old-fashioned independent contracting 
and Mr. Hartsell’s controlled sales that 
make dealer and builder co-operators. 


Brick display of 


the Superior 
Lumber Co. 
+ 


They join forces in making sales. They 
work together in making plans and 
estimates and in working out customer 
financing. Customers get essentially 
the old package service, builders get 
their fair proportion of the going work, 
mistakes in estimating are reduced by 
co-operative checking and the old, de- 
structive price competition among 
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J. R. HARTSELL, Superior Lumber 
Co., El Dorado, Ark. 


builders who set figures by guess and 
by rules of thumb has been lessened. 


Contracting Yards Can Use Semi-skilled 
Labor 


The change in general business con- 
ditions around El Dorado, of course, 
helped to make such co-operation pos- 
sible; for everybody had to work to- 
gether, cutting out waste and satisfy- 
ing business-shy customers, if there 
was to be enough business to go 
around. This pretty well describes the 
state of communities everywhere, ex- 
cept in Defense areas. It is important, 
in dealing with remodeling trade, to 
have the friendly help of carpenters; 
especially in finding prospects. 

It doesn’t follow that retailers with 
contracting and building departments 


Office of the Superior Lumber Co. 
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have to demobilize these services. If 
they have a reasonable volume of trade, 
they have one special advantage. In 
most places there is a shortage of good 
building mechanics, and this shortage 
is likely to become pronounced. A con- 
tracting vard with a fair volume can 
use unskilled or semi-skilled men, 
working under the direction of master 
builders. It can train unskilled men 
in special jobs, can use cutting forms 
and can do much of the framing in the 
vard shop. The small independent con- 
tractor has to have all-around work- 
inen, capable of anything from sawing 
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co-operative spirit and save scarce 
man-hours. 

Incidentally Mr. Norman established 
the first yard in Kilgore, Tex., a few 
years ago when the big oil strike was 
made. “For sixty days,” he said, “we 
had a grand business. But at the end 
of that time there were thirty-five 
yards in the town.” 

In the rushing days, Mr. Norman 
employed a full-time, registered archi- 
tect. It was a profitable service while 
volume was large, brought many peo- 
ple to the yard, and raised the local 
standards of design. When volume fell 
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floor plans and elevations. Many 
Gordon houses were sold from these 
colored drawings before the architectu- 
ral drawings were made. 

Our southwestern friend discovered 
that his customers for remodeling were 
usually afraid that alterations of out- 
side lines might make the house look 
queer. On his staff was a boy who 
had studied drawing in high school; 
not much of an artist but a pretty good 
draftsman. One day by chance, trying 
to tell a customer how his house would 
look remodeled, the young fellow re- 
membered the Gordon story and 








Above is a picture of a house that was built in one day and a picture of the crowds that watched the proceedings 
which took place in Chester, Pa. Four trucks loaded with the entire house in sections left the Lumber, Plumbing and 
Hardware Co. plant at 8:30 A. M., and by nightfall the house was completed. The picture of the house shown above was 
taken at 6:00 o'clock in the evening. The basement had been prepared prior to the day when the house was erected. The 
joists, girders and oak flooring were in before the wall sections were brought to the site for the final erection of the 
house. In building this house, the papering was completed before the roof was on, the plumbing and heating systems 
were ready for operation before the house was finished, and a landscape gardener was placing the shrubbery and sod 
while the carpenters and other craftsmen were still working. Plywood played a prominent part in this house. 





a stud to installing a stair. This means 
that much of his time the skilled man 
is doing essentially unskilled work. 


Carpenters Appreciate Access to 
Power Machines 


H. Hi. Norman, of the El Dorado 
lumber Co., operates several yards; 
and he has a carpenter shop, equipped 
with some power machines, that does 
special millwork and framing for all 
these points. Mr. Norman has long 
handled native hardwoods for oil-field 
use; and this handling of rough native 
woods started him to installing and 
using woodworking machines. Many 
yards are finding that a yard shop with 
a few power machines, used in partner- 
ship with carpenters on jointly-taken 
jobs or provided merely for the car- 
penters’ convenience, help develop a 


off, the overhead of this office proved 
to be too heavy; so the yard manages 
its planning service to the general sat- 
isfaction of the customers. 


"After" Remodeling Pictured With 
Colored Pencils 


In another town we were told about 
a device, in this case largely a happy 
accident, that is proving useful in sell- 
ing remodeling jobs of some size. The 
dealer had heard about the methods 
used by the Gordon Lumber Co., Oak 
Harbor, Ohio. The Gordon company 
did contracting and had a plan-drafting 
department manned by professionals. 
The chief architect was also an artist; 
and he found that a drawing in colors, 
done more or less free hand, of a pro- 
posed new house was a much more ef- 
fective selling tool than a blueprint of 


sketched a picture with colored pencils. 
It turned the trick. Few inexperienced 
people can imagine themselves living in 
a blueprint; but their imagination 
works pretty well when inspired by a 
picture in colors. You can photograph 
a house before it’s remodeled; but you 
can’t show an “after” photograph un- 
til the job is done. Since that time, 
these colored drawings, done in crayon 
or watercolor, faithful to the measure- 
ments but shown in perspective, have 
helped sell quite a number of remodel- 
ing jobs. 

H. N. Schull, of the Wright Lumber 
Co., El Dorado, claimed a good fall 
trade. He spoke with restrained 
amusement but not with resignation of 
wholesale prices. “If sawmills haven’t 
made money in 1941,” he said, “there 
are no fish in the sea.” 











han 


M 
int 
un 
nt 
Ogu 
‘Or 
eau 
he 
las 
ivi 
luty 
ror 
the 
Ca 
dine 


line 
our 
the 
the 
nus 
the 

Ph 
hus 

Th 
me 
ave 
ali 


ca] 


an 
an 
ab 








anuary 24, 1942 


Amemecanfiumberman 


29 


“One Nation Indivisible’ — Northwestern’s Pledge 


MINNEAPOLIS, MINN., Jan. 21.—The 
nnual convention of the Northwestern 
aumbermen’s Association opened Jan. 20 
n the Minneapolis Auditorium with a pro- 
ogue that set the keynote of the meeting: 
‘One Nation Indivisible.” It included tab- 
eaus of the Three Musketeers, to introduce 
he convention slogan, the Minute Man who 
as become a symbol of the American 
ivilian always ready for sacrificial public 
luty, and representatives of America’s armed 
forces who raised the flag. It closed with 
he display of the slogan; a huge shield 
earing the words, “One for All, All for 
ine, for Freedom, Flag and Country.” 

President Glen R. Newton, following this 
ine in his official address, declared, “It is 
uir duty as lumbermen to aid in winning 
the war. We and our sons must serve in 
the armed forces if we are called. If our 
lusiness must suffer or even disappear for 
the time, that is part of our sacrificial gift.” 
hese things must come first, he said, and 
usiness must be fitted into that pattern. 
The association is prepared to give its 
members the information, as soon as it is 
available, about practical ways of service 
and about means of preserving trade and 
capital values. 

“We don’t know what 1942 is going to 
ie,” said Secretary Ormie C. Lance. “As 
an association we must be prepared for 
anything; and we will keep you informed 
ibout developments as they appear.” 


NRLDA President Speaks 


Carl Blackstock, president of the National 
Retail Lumber Dealers Association, said 
there would be little glamor in the public 
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service the industry could render. But it 
will be a useful service. It fits into na- 
tional needs. Lumbermen must face facts, 


ind among these facts are inevitable busi- 
ness changes. Home ownership is basic in 
national life, and home morale is invaluable 
in keeping up the morale of fighting men. 
He urged dealers at all times to keep this 
home consciousness alive, to met people, to 
make them feel at home in lumber offices. 
Dealers need to work with builders to the 
end that construction can be fitted to na- 
tional rules; to help them work out usable 
structures that can be completed later when 
the emergency is over. 

Lumbermen should work with each other 
in reducing duplication of services, such as 
leliveries. We may need the rubber, worn 
ut in delivering small loads, five years 
‘rom now. Lumbermen should begin im- 
nediately to prepare for a labor shortage. 
it is a reasonable estimate that 25,000,000 
workers will be needed in the public De- 
fense effort, and the civilian work will have 
to be made efficient in every way if it is to 
he done with this huge number of workers 
in public service. The appointment of Don- 
ald Nelson to head war production is re- 
assuring, for he seems splendidly fitted to 
the position. His statement about his aims 
is one business men can understand: “Pro- 
duce enough to lick Hitler and do it in the 
shortest possible time.” 

Mr. Blackstock’s son went through the at- 
tack on Pearl Harbor. “He may yet lose 
his life,’ Mr. Blackstock said, ‘and if that 
sacrifice is necessary it will be all right 


with him and with me. This is the grim- 
mest of situations. Remember, we might lose 
this war. The Japanese hate us. I know 
something about that. They will not follow 


rules. This is a time for a united front, 
and it is no time for hysteria or fear. There 
will be blood and tears. Industry must 


present a united front. Labor and capital 
carry heavy burdens of responsibility. It 
is not a time for profiteering, and it is 
not a time to quarrel over the open-closed 
shop question. I hope you have some fun 
at this convention. That’s all right. But 
when you and I get home we've got a job 
to do.” 


Dealer's Road Map for 1942 


The final section of the first afternoon’s 
program was “The Dealer’s Road Map for 
1942.” John Alexander, Jr., Alexander Lum- 
ber Co., Aurora, Ill., and vice president of 





G. R. NEWTON, Cc. 
Nevada, Iowa; 
President 


BLACKSTOCK, 
Seattle, Wash.; 
NRLDA President 


the NRLDA, presented the retailer’s view- 
point. National associations, he said, are 
more important than ever before to all 
kinds of retailers; for much control of busi- 
ness has gone to Washington. Public offi- 
cials as a rule are fully aware of the fact 
that the war must be won as quickly as 
possible and with the least possible wast- 
age; but a few can’t forget earlier projects 
of business reform. Lumbermen need rep- 
resentation in Washington. 

After a rather long period in which Wages 
and Hours people tried to make all lumber 
dealers wholesalers, a better and fairer defi- 
nition has been gained. It is important that 
retailers be familiar with these new rulings 
and that, in case of doubt, they contact their 
association officers. 

Mr. Alexander made a few predictions, 
asking his hearers to remember they were 
but guesses based upon the information 
available. The price control bill probably 
will pass, and it is likely that price ceilings 
will be applied to retail sales. These ceilings 
may take one of two forms; an allowable 
mark-up over costs, or the prices prevail- 
ing locally on a specified date. Either pre- 
sents problems, but the second would be 
easier to manage. Mr. Baruch favors that 
method. 


Chambers of Commerce might take the 
lead in reducing local duplications of service, 
as in making deliveries. 

Conservation of Metals 


The building order, aimed at conserving 


metals, may or may not come through; 
probably will in some form. It is not 


likely to stop all construction, though this 
has been predicted. It is more likely to 
set limitations in pounds of metal for speci- 
fied and allowed buildings. The Govern- 
ment seems to appreciate the importance of 
farm building. It is important that deal- 
ers and associations work on the matter of 
substitutes for critical metals, and this has 
been begun. FHA rules probably will be 
modified to permit the building of incom- 
plete but usable structures, to be fully 
equipped at a later time. There probably 
will be a liberal treatment of repair that 
really is repair. This industry will be apt 
to get along as well as any other. 

Kirk Fox, editor of Successful Farming, 
presented the farmer’s viewpoint. There 
are plenty of difficulties, he said, but two 
facts are clear. We are in the war. Food 
will win the war and write the peace. In 
the earlier war the people and the govern- 


ment made the mistake of thinking wheat 
would win the war. This time the im- 


portant food is animal products; and hence 
farm buildings are quite as important as 
farm implements. The government knows 
that if farmers are to meet their increased 
responsibilities they must have farm build- 
ings, both to conserve stock and feed and to 
save labor. This is not to be a lavish pro- 
gram; but the minimum necessities will make 
it a big program. 

Poultry houses are inadequate, both in 
size and design; and this calls for remodel- 
ing, more windows, insulation, more colony 
houses and defense against disease. There 
must be shelter for farm machinery, now 
that new machines are hard to get. You 
can’t put a brood sow on an assembly line. 
She has to be sheltered. There are thou- 
sands of big horse barns no longer used for 
horses. They can be remodeled into dairy 
barns, hog houses or poultry houses. 

The labor shortage is making necessary 
the hiring of middle-aged men with families, 
and they must be sheltered. It is probable 
that tenant houses can be built so that 
plumbing can be added later. Officials are 
sympathetic to this idea. There is little 
or no danger of present overbuilding on 
farms. The limitations will see to that, 
and farmers are not in a mood to impress 
the neighbors. But they have money, and 
it is better that they should be putting 
up useful structures than that they should 
start inflation of land prices by buying more 
farms. It is a time to build not only for 
the emergency but also for the future. 
Dealers can do an important work by see- 
ing farmers, checking over their buildings 
with them, pointing out labor-saving changes 
and helping them build or remodel against 
stock diseases. 





[This concludes the report of the first day's 
activities. An account of the last two days of 
the meeting will appear in the following issue 


of the AMERICAN LUMBERMAN. ] 








INDIANAPOLIS, INb., Jan. 15.—The fiity- 
eighth annual convention of the Indiana 
Lumber and Builders’ Supply Association 
got off to a flying start Monday evening, 
Jan. 12, when approximately 100 dealers, 
wholesalers and trade officials heard a co- 


operative statement from a Government 
representative which brought cheer to their 
hearts. 

R. Earl Peters, for many years head of 
the Federal Housing Administration in In- 
diana, principal speaker at a good will din- 
ner, Monday evening, in the Murat Theater, 
told the assemblage: “We (of the Housing 
administration) are going to help you do a 
real job.” 
~ His hearers applauded when they heard 
intimations that the Government will make 
allowances for difficulties brought on by un- 
settled price conditions, although he fore- 
shadowed a greater period of regulation 
covering areas in which building will be per- 
mitted. Defense areas, and Defense hous- 
ing will receive first consideration he indi- 
cated. 


Housing Authority Speaks 


Peters was introduced by President W. L. 
Hubbard of Scottsburg. He said in part: 
“Pearl Harbor dares every American to 
stand up and fight. There are inescapable 
responsibilities for us, and for members of 
your organization, in the times before us. 
I have only recently returned from a con- 
ference in Washington at which housing 
problems were discussed, and I am pleased 
to be able to say to you that we will be 
able to help you do a job where Defense 
housing is needed.” 

He continued: “Building of housing, if 
the Government’s aid is needed to procure 
materials, will be in Defense areas, for De- 
fense workers.” Longer periods in which 
owners may establish equities on their prop- 
erties, are to be granted under new regula 
tions of the FHA, he indicated. 

Peters’ talk highlighted an evening of get 
together as the trade representatives re- 
newed old acquaintanees and discussed new 
problems in this unoficial session before the 
formal opening. 


Indiana 


Left to right, R. W. 
Slagle, secretary-treas- 
urer, and W. L. Hub- 
bard, president, 
Indiana Lumber and 
Builders' Supply As- 


sociation 


John Suelzer, Ft. Wayne, and Mack 
Sauer, Leesburg, Ohio, editor, spoke briefly 
on the need of the industry for cooperation 
in the critical times ahead. 


President's Speech 


“The Indiana building industry confronts 
a hard task, and we must unite for the task 
of winning the war,” W. L. Hubbard, presi- 
dent of the Indiana Lumber and Builders’ 
Supply Association, told members in his wel- 
coming address, as the annual convention 
opened in the Murat theater. 


“Fifth columnists within the organization 
must cease their attacks, must stop being 
termites, and turn their attention to con- 
structive progress,” he continued. “Our in- 
dustry has a long and creditable past 
record. It can and will make profitable 
headway in the hard days to come. Let us 
stick to our job of winning the war.” 

James Gheen, business man’s humorist, and 
Lawrence Selz, Chicago, Insulation Board 
Institute, were other speakers on the first 
day’s program. 

Methods of obtaining publicity in local 
newspapers was the theme of Selz’ address. 
“In the present crisis, the materials retailer 
finds himself in a far better position than 
many business men,” Selz said. “He still 
has an important market—repairing and re- 
modeling.” 


Selz explained how dealers could use 
“legitimate news” events arising in their busi- 
ness, to obtain publicity for themselves in 
their local publications. “Building is a nat- 
ural source of news,” he said. “Every com- 
munity takes pride in new buildings. By 
helping your newspaper supply this news, 
you can also publicize your business. This 
is not a substitute for advertising, but it is 
a very practical and worthwhile way to build 
your company’s reputation.” 

“Encourage your local editor to look upon 
you as a source of news,” he said. 

Approximately 150 dealers and industry 
members from every part of the state at- 
tended the session. A “quiz” program re- 
sulted in award of prizes to several dealers 
who remembered salient facts regarding ex- 
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Dealers Unite To 


Face War Conditions and 
Meet Housing Difficulties 


Task of Winning the 
War is Major Topic of 
Speakers at Meeting 


hibits they had attended. The program was 
conducted by Don Hastings, radio an 
nouncer. 


Liberal Loan Policy 


Substantial profit in the remodeling and 
farm building field was predicted by Roy 
Wenzlick, St. Louis real estate economist, 
in an illustrated lecture before the members 
of the Indiana Lumber and Builders’ Suppl) 
Association, Jan. 14. 


A liberal policy on appraisals by the Fed 
eral Housing Administration will smooth the 





Jack Praed, field secretary, faces microphone 
to round up delegates 


path of retail dealers and building construc- 
tors, he pointed out. Under orders issued 
recently from Washington, he asserted, in- 
creased prices of labor and materials may 
enter into the new appraisal policy of this 
Government agency. 

Illustrating his lecture with charts show- 
ing past real estate booms and depressions, 
Wenzlick pointed out that we are just enter- 
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ing a period of great prosperity in the build- 
ing industry. 

“Deterrent factor is the draft, which may 
hinder the buying of small homes by newly 
married couples, but a favorable factor off- 
setting it is the Defense spending and fact 
that many normal spending channels will be 
closed,” he said. 

“The Defense program has_ developed 
migration of workers in large numbers with 
a consequent housing shortage. All building 
in 1942 will exceed the 1941 mark.” 

Wenzlick expressed the opinion that rent 
control will be kept in the hands of private 
ownership as much as possible, that the 
Government wishes to avoid having to deal 
with this problem. 

In a question and answer period after his 
lecture, he gave it as his opinion that we 
would have a short or primary depression 
after the war, followed by heavy production 
and prosperity for a ten year period, this 
to be followed by a severe depression. 

Limitations on automobile use may affect 
suburban properties and render certain resi- 
dences inaccessible, he asserted. 

“Much Defense housing and many arma- 
ment plants will be torn down after the 
war is over because they are not situated 
for economic permanent production,” he as- 
serted. “This view is contrary to that held 
in many communities which believe their 
new plants will be permanent fixtures.” 

Full support of the State and Federal war 
effort was pledged by the Indiana Lumber 
and Builders’ Supply Association at its an- 
nual meeting. “Remember Pearl Harbor! 
Accept unusual conditions to Win!” was the 
slogan adopted by the association. 

Ray Schaub, Whiting, Ind., president of 
the Northern Indiana Lumber and Coal Co., 
was elected president, and Fred J. Brickley, 
Hartford City, was elected vice president. 

John Suelzer, Ft. Wayne, was reelected 
director to the National association. R. W. 
Slagle, secretary-treasurer, and Jack Praed, 
field secretary, were commended for their 
excellent record of achievement, in resolu- 
tions by the association. 


Plan Worker Education Program 


First steps in a program to step up the 
education of new workers in the lumber in- 
dustry was taken at a meeting of the Indiana 
Lumber and Builders’ Supply Association, 
under the direction of R. W. Slagle, secre- 
tary-treasurer, and John Dillon, director of 
adult education for the Indiana University 
School of Business. 

Community meetings of executives will be 
held under university auspices at which the 
technique of training new workers to replace 
those being taken out by the draft or enlist- 
ment, will be discussed. 

“Many executives know how to do their 
own job and the job of the man under them, 
but they do not know how to train the new 
worker who has to replace a veteran,” Dil- 
lon said. “If they will spend as much time 
and thought in training the new workers, as 
they do on the customer who enters the 
office, they will be richly repaid.” 

Dillon is a veteran in the field of Indiana 
lumbermen activities, having addressed sev- 
eral previous conventions. 

“We must prove to the people of the 
country that our system of distribution can 
meet the needs of the day,” he said. 





Seated, left to right: Claudius Dockery, Jr., of Greensboro, N. C., new president; Frank R. Sires of 
Charleston, first vice president; W. D. Martin of Raleigh, N. C., second vice president, and H. O. 


Stuckey of Columbia, S. C., third vice president. 


Standing, left to right, F. A. Brooks of Greens- 


boro, N. C., who was elected director for life by acclamation; J. H. Coman of Durham, N. C. and 
J. C. Cauthen of Rock Hill, S. C., both of whom were elected directors for three-year terms, and! 
E. M. Garner, secretary-treasurer, Charlotte, N. C. 


Make War An Asset Says Carolina 


CoLtumsta, S. C., Jan. 16.—Claudius Dock- 
ery, Jr., of Greensboro, N. C., was elected 
president of Carolina Lumber and Building 
Supply Association at the annual conven- 
tion here January 13-15. He succeeds Ben T. 
Day of Easley, S. C. Other new officers 
are: Frank R. Sires of Charleston, S. C., 
first vice president; W. D. Martin of 
Raleigh, N. C., second vice president, and 
H. O. Stuckey of Columbia, S. C., third vice 
president. E. M. Garner, association secre- 
tary-treasurer, with offices at Charlotte, 
N. C., was reelected. 

Three hundred and fifty delegates to the 
convention heard speakers in lumber and 
other fields suggest they turn the war into an 
asset rather than worry about going out of 
business. L. H. Meyer, field research direc- 
tor of United States Plywood Corp., said the 
recent OPM decree limiting building except 
in Defense areas “does not mean you will 
go out of business. America is far under- 
built, and there is no priority on building 
maintenance.” 

Mr. Meyer said plywood was a newer ma- 
terial in the lumber field and that it was 
an engineering product having deep signifi- 
cance in the present emergency. Qualities 
he listed included insulation and accoustical 
properties, economy of labor, and the unlim- 
ited variety of exotic woods produced for 
usage in the decorative scheme. 

D. A. Skinner, general manager of Organ- 
ized Business (Inc.), told how business men 
of South Carolina had been organized into 
one big statewide chamber of commerce to 
encourage location of new industries in the 
State by making it attractive to industry. 

T. J. Wright, Jr., of Southern Pine Asso- 
ciation spoke on trade promotion during and 
after the war, and told the lumber men how 
to develop a dark situation into a bright pic- 
ture for their product. “Lumber,” he said, 
“is not on the critical list. That is because 
of its abundance. It has the opportunity of 
effectively serving, sometimes more satisfac- 


torily, in many places to divert critical ma- 
terials to needed ordnance requirements. 
Wood, ‘the universal building material,’ is 
proving its versatility and is impressing 
many people today. Because lumber is not 
on the critical list and its use in no way 
restricted, there are other markets than home 
and industrial building which the dealer may 
develop . uses which require extremely 
small amounts of critical materials—in many 
instances, only nails.” 

He said competition in the future would be 
keener than ever before. “A favorable atti- 
tude toward a product yesterday can be un- 
favorable today,” he said, adding “that is 
why advertising and trade promotion is as 
important today as in normal times.” 


Prepare for Time Following War 


Arthur A. Hood of Johns-Manville said 
that “now that we are formally at war, those 
of us who are not called to participate in 
the fighting and are not needed in armament 
production can concentrate on preserving and 
improving the structure of private enterprise 
so that when our victorious warriors return 
and we have no further need to expand De- 
fense production, we will have organized an 
expansive peacetime employment capacity 
which will provide our Defense personnel 
with both employment and the individual 
freedom of opportunity that will be expected 
from us.” 

There were other talks and a number of 
forums at the convention, which ended with 
a banquet on the evening of the fifteenth. 
Gary Paschal, Columbia city councilman, 
was the speaker and Mallard Bagnal of Co- 
lumbia, convention chairman, presided. 

Carolina Lumber and Material Salesmen’s 
Association elected O. E. Ross its new 
president. Other officers are Fred Haeflinger 
of High Point, N. C., and John A. Hughes 
of Sumter, S. C., vice presidents, and 
George W. French of Charlotte, N. C., 
secretary. 
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H. L. KILDARE, H. L. RIVETT, 
Paxton, Nebr.; Omaha, Nebr.; 
Old President New President 


OMAHA, NEBR., Jan. 15.—Despite the war 
clouds, the dealers attending the annual con- 
vention of the Nebraska Lumber Merchants 
Association, at the Omaha auditorium Janu- 
ary 12—14, were more optimistic over 
business prospects than they had been in 
several years. The explanation was found 
in the brighter outlook for farming. 

The president, Hubert L. Kildare of 
Paxton, voiced the feeling in his opening 
address, in which he stated that the lumber- 
men should consider themselves fortunate 
that theirs was an agricultural state. 

“Everything today is predicated on De- 
fense,” he said, “and we are feeling the 
effects of the program. I feel we are for- 
tunate here in Nebraska, where the major 
industry is agriculture. Since food is the 
important thing in the Defense program, 
and since the farm is the food factory, this 
part of the program must go on. The 
farmer must be allowed to buy the neces- 
sary equipment and materials to keep his 
food factory running. 

“Our most important duty is to help the 
farmer secure his requirements. Your as- 
sociation is using every effort to secure 
priority recognition of agricultural needs. 
The job that we have to perform will 
require real business ability and it will re- 
quire us to be better merchandisers.” 

Kildare asserted that large construction 
and speculative building will receive little 
consideration during the emergency. 

“We must educate the public to the use 
of other materials than those to which they 
have become accustomed,” he said. “And 
we must keep a close watch on the sub- 
stitutes that will be used. Some of them 
may prove to be more efficient and economi- 
cal than items which have been standard 
for years. We should wake up to the fact 
that some new item replacing stock we 
now recognize as lumber yard merchandise 
may be in the hands of some other type of 
retailer, when actually it belongs in the 
stock of a building material dealer.” 


Points Way to Farm Profits 


Don Ross, Des Moines, Iowa, of Success- 
ful Farming, got down to cases in pointing 
out to the lumber dealers how they might 
show farmers the way to greater profits 
through wise building investments. 

“In self protection, the farmer has got 
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Farm Requirements and Substitute 
Materials Keynote Nebraska Meet 


to cut waste and Iosses to a minimum,” he 
said. 

“It is estimated that a third of all pigs 
farrowed never see market. Most hog 
raisers in your territory see many pigs die 
of pneumonia that is brought on by cold, 
draughty pens. Once the hog raiser under- 
stands that insulation and controlled ven- 
tilation will cut pneumonia losses, he'll 
listen to the lumber dealer who knows how 
to reduce such losses. The cure of baby pig 
disease is something for the veterinarian, 
but the cause is something for lumber 
dealers. 

“Milk, they tell us, is about 95 percent 
water. Water makes milk and meat dollars. 
So it is highly important that cows have a 
constant and plentiful supply of water. In 
the cold months cows won't drink much if 
they have to be driven out once or twice 
a day to a frozen water tank and wait 
while the farmer breaks the ice with his 
axe. On the other hand, experiments show 
that water bowls in the barn show a big 
profit in increased milk production. It’s 
impossible to have a constant supply of 
water in a farm that has a_ temperature 
below 32 degrees. So barn insulation is just 
as necessary as the water bowls themselves 
if winter production is to be kept up. 

“Such modern equipment as self feeders 
and automatic waterers in the hog lot save 
a great deal of labor when farm help is so 
scarce and so costly, and every pig gets his 
chance. Farmers are proud of their big 
cribs of feed. But if the lumber dealer 
points out that 25 percent of that feed will 
be wasted through inefficient feeding methods 
the farmer will listen to the story of better 
housing and feeding methods through better 
building and feeding facilities. 

“Preventable losses in poultry growing 
run into millions. When the farm woman 
loses some baby chicks by disease or storm, 
when cold weather sends egg production 
down, it’s a matter of great concern. When 
the lumber dealer tells the farmer’s wife 
how such losses can be turned into profits 
through improvements or a new _ poultry 
house, he has an interested prospect.” 

Asserting that better farm living is 
changing farm living habits, Ross said a 
research organization had found that most 
farmers who are retiring from active work 
would rather remain on their places than go 


Model buildings made in 4-H Club work which supports plan of O. G. Hughson, Portland, Ore. 


to Florida or California. Hence, he added, 
there is a growing interest in plans for a 
second home on many farms—one for the old 
folks and one for the young couple who 
will do the work. And, since 250,000 farms 
are being electrified annually, a great wave 
of home modernization is sweeping the 
country. 

“Building authorities aren't far wrong 
when they claim there is a potential million 
dollars per county in farm building awaiting 
the dealers in the good counties,” he said. 
“And they say this will be true over a 
number of years. When the war is over men 
will not be turned out of factories into 
breadlines. Instead, the president says the 
Government has plans for the biggest farm 
building program that ever was conceived.” 

The lumber dealers were advised to take 
a long-range view of the emergency situa- 
tion, and seize an opportunity to build up 
good will that will produce business in the 
future in the talk by Arthur’ Brayton, 
secretary-manager of the Des Moines con- 
vention bureau. 

“Perhaps there will be less business for 
a time,” said Brayton. “Here, then, is a 
chance for the lumberman to participate 
more in community activities, and build up 
good will that will stand him in good stead 
when business returns to normal.” 

Roy Wenzlick, St. Louis real estate ana- 
lyst, asserted that real estate booms complete 
their cycles in 16 to 20 years, and that the 
nation is now coming into the second year 
of an upturn. He recommended the purchase 
of real estate as the “best and safest hedge 
against inevitable inflation.” The speaker 
added that interest rates are now at the 
lowest point that can be hoped for, and that 
the trend is up. Wenzlick says he doesn't 
believe that there will be any such drop in 
construction as was witnessed during the 
last war. 


"Boy Builder’ Speaks 

Another speaker was 77-year-old O. G. 
Hughson of Portland, Ore., famous as Ore- 
gon’s “boy builder”. He told the Nebraskans 
of his plan of interesting boys of mechanical 
bent in the construction of miniature build- 
ings, had enrolled 1,600 boys during the 
eight years since he started the movement. 
The program has the support of both the 
4-H] and public schools in Oregon, and at 
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present 34 such clubs are active. 

Hughson said his purpose was to do for 
the boy of mechanical inclinations what the 
t-l1 calve and pig clubs do for the farm 
boy. “The boy in whom I am interested 
has generally been misunderstood, and often 
gets into mischief,” he said. “But once you 
vet him interested in something like this he 
doesn't have time to get into any trouble, 
and the ‘boss’ of his ‘crew’ becomes his 
idol.” 

\ headliner on the program was W. D. 
Connor, Jr., chief of the civilian supply of 
the lumber and building material section of 


OPM who furnished answers to two ques- 
tions that he said were uppermost in the 
minds of lumber dealers: 1. How much con- 
struction will there be in 1942; 2. what 
additional restriction will affect the in- 
dustry ? 

In answering the first question,” said 


Connor, “permit me to say that Defense 
construction will be expanded into war con- 
struction of possibly 11. billion dollars, the 


largest in history, exceeding that in 1929 


and 1941. Some 40 billion dollars will be 
expended in armament in 1942, compared 
with 16 billion in 1941. Thus if the total 


War expenditure is to be increased three 
times, this estimate for construction for the 
armed forces—direct and indirect—does not 
secm excessive. 

\dded to this will be a limited amount of 
civilian 


construction. While civilian build- 
ing will be sharply curtailed, war construc- 
tion undoubtedly will greatly increase the 
142 total. An important question is: will the 
strictly civilian builder and his employes 


aiicipate the change and quickly become 
adjusted to it? 
\s to further Government restrictions, 
‘nals have forecast the issuance of an 
ier by OPM which would put into effect 
policies announced by SPAB on October 
9. Further curtailment of metals is to be 
ected, and particularly in non-Defense 
onstruction, but the provisions of such an 
ider have not been decided. Certainly any 
oject having a priority rating will not 
affected.” 


New Officers Elected 


\ veteran Omaha lumber dealer, H. L. 
Rivett, was moved up from vice president to 
president of the Nebraska association. It 
Was believed to be the first time in the 52- 
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year history of the association that a retail 
merchant from the state’s largest metrop- 
olis was elected president. Rivett entered 
the lumber business in 1905, and has been 
in Omaha since 1907. His company has two 
yards in Omaha, and he is associated with 
10 out-state companies. 

A third-generation lumber dealer, Harold 
Holmquist of Oakland, was elected vice- 
president. 

Secretary Phil Runion, giving his annual 
report, observed that the difficult dec- 
ade which Nebraska members have just 
weathered should have a toughtening effect, 
and season them for whatever the war may 
bring. 

“Contrary to the opinion of some,” said 
Runion, “it is a recognized fact that con- 
sumers needs can be most efficiently and 
economically supplied through retail chan- 
nels. To justify his position in the scheme 
of distribution, the dealer will find his 
energy taxed in securing the merchandise 
needed by his customers. 

“Many customs and buying habits will be 
changed. The dealer must do his best to 
recommend substitutions. The efforts of the 
association are being directed toward the 


job of helping the dealers secure these 
items. Right now we are furnishing data 


and figures to show cause why many of 
the items you sell are so necessary. In order 
to get results we must depend on your 


cooperation in gathering the evidence which 
is being asked for by the various govern- 
ment agencies. Your association is now the 





DON ROSS O. G. HUGHSON, 
Des Moines, Ia.; Portland, Ore.; 
Farm Market “Boy Builder” 


liaison office between you and the Govern- 
ment, and a good association is more essen- 
tial than ever.” 


H. R. Northup, National Retail Lumber 
Dealers’ Association, reported on current 
activities in Washington that affect the 
building industry, and the retailer, and 


discussed prospects for 1942. 

“Regardless of present status, regardless 
of present inventory, the whole building in- 
dustry is going to find it tougher and 


tougher securing replacements for any 
article involving critical materials,” he 
said. 


“It will be necessary to study and to plan 
minimum use of critical materials, and to 
obtain substitutes wherever possible. For- 
tunately, with the exception of nails and 
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utility hardware, there are a very few ma- 
terials needed for farm building that can- 
not be replaced by substitutes. 

“OPM talk is based on the necessity of 
curtailing civilian industries. But the build- 
ing industry, though not manufacturing 
bombers or cannon, is essential to war 
effort. You’ve got to house people, keep 
their homes in repair, and you've got to 
provide protection for the foodstuffs raised 
on the farm, Dealer’s shouldn’t get discour- 
aged and give up. A lot of building is 
necessary and vital—the lumber industry has 
a big job to do.” 

I. B. McGladrey, Cedar Rapids, Ia., cer- 
tified public accountant, in a talk, “Account- 
ing, Taxes and War” told the lumber 
merchants that they would do well to get 
into the habit of considering their present 
taxes as low. 

“Our new budget is going to require an 
additional nine billion dollars,” he warned, 
“and of course this will require heavy in- 
creases in tax rates. When we consider that 
the changes from 1940 to 1941 brought in- 
creased revenue amounting to only about 
one-third of the increase now proposed, it 
will be seen that our 1942 taxes really will 


Be 


be taxes! 





Mountain State Dealers Have 
Annual Meeting 


DENVER, CoLo., Jan. 20.—A one day meet- 
ing was held by the members of the Moun- 
tain States Lumber Dealers’ Association in 
the Shirley-Savoy Hotel on Jan. 12. Fea- 
tured on the program were the following 
topics and speakers: “Importance of Credit 
Control,” Charles M. Reed, Gen. Mgr. Re- 
tail Credit Men’s Association, Denver; 
“Accounting for Tax Purposes,” Ralph B. 
Mayo, Ralph B. Mayo & Co., Denver; “Ex- 
planation of Consent Decree,” Quigg New- 
ton, Jr.; “Report of Committee on 1942 
Plans,” W. F. Marker; “The Wage-Hour 
Act and the Lumber Dealer,” Walter W. 
King, Regional Director, Kansas City, Mo.; 
“The FHA in 1942,” M. W. Bennett, Colo- 
rado State Director, FHA; “Priorities As 
They Affect You,” Norman J. Castellan, 
Assistant District Manager, Priorities Divi- 
sion, OPM, and there was considerable dis- 
cussion as to the future plans of the associa- 
tion. 

In a statement the secretary said that con- 
sidering the short notice on which the meet- 
ing was held, the attendance was double 
what had been expected. Attendance at the 
business sessions averaged 150, and in the 
evening the attendance at the banquet was 
316. The sources of supply, it was stated, 
did themselves proud in providing a banquet 
and splendid entertainment. 

It was unanimously decided to continue 
the association as it was felt that the need 
for it is even greater than in the past. There 
has been no change in officers, which are: 
E. E. King, president, King Lumber Co., 
Greeley, Colo.; Carl B. Nelson, vice presi- 
dent, Sterling Lumber & Investment Co., 
Denver, Colo.; Oscar Rohlff, vice president, 
Rohlff Lumber & Investment Co., Casper, 


Wyo.; G. T. McWhirter, vice president, 
Pinion Hardware Co., Mountainair, N. 


Mex., and Jay T. Chapin, treasurer, Aurora, 
Colo. J. V. Smith, Denver, is now secretary 
of the association. 
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NATION GIRDS FOR “ALL-OUT” WAR 


WasHINGTON, D. C., Jan. 20—Major 
phase of the reorganized war production 
effort will be expansion of Defense industry, 
paralled by new plant construction. At the 
same time, further restrictions on the use 
of metals and building hardware are in pros- 
pect. The reorganization, which places war 
production under Donald M. Nelson as 
chairman of the new War Production Board, 
will put major emphasis on expansion of 
Defense industry to produec the planes, ships, 
tanks and ammunition in the quantities 
called for by President Roosevelt. 

Simultaneously, there will be a much 
heavier demand for housing for war workers, 
with both private and public construction of 
Defense homes slated to rise substantially. 
According to Defense Housing Coordinator 
Palmer, all past speed records must be 
broken if Defense housing is to keep pace 
with industrial expansion under the Victory 
program. 


Defense Housing Again Speeded 


An indication of the trend to provide quick 
housing to match the nation’s all-out war 
program, came when the President allocated 
$153,000,000 to the Federal Works Agency 
for approximately 42,000 demountable houses 
to be built in about 50 Defense areas 
throughout the country. In addition to this 
sum, the President allocated $13,000,000 to 
the Farm Security Administration for 5,667 
trailers and 5,200 dormitory units, to be 
located in 22 localities. With the allocated 
funds representing more than half the 
amount recently made available for emergency 
housing by Congress, Coordinator Palmer 
pointed to it as the biggest step yet taken to 
speed up Defense housing. The Farm Secur- 
ity Administration was authorized to proceed 
immediately with construction of 2,000 
dormitories and 850 trailers in three De- 
fense localities, as follows: Little Rock, 
Ark., 200 trailers; Newport News-York- 
town, Va., 250 trailers and 2,000 dormitories, 
and Texarkana, Tex.-Ark., 400 trailers. 

It is indicated that, in carrying out this 
large program of Defense housing, the mass 
purchasing facilifies of the FWA will be 
used for the procurement of equipment. 
According to officials, approximately $70,- 
000,000 will be used for purchase of the 
houses, and $18,000,000 for equipping them. 
Mr. Palmer stated that while it is necessary 
to obtain these houses quickly, there will be 
no relaxing of standards. 

In addition, the President determined that 
a need exists for 3,364 homes for families 
of industrial Defense workers and enlisted 
personnel in 14 localities. Of this number, 
1,385 will be built by the Defense Homes 
Corp., 1,155 by the Federal Works Agency, 
and 824 by the United States Housing Au- 
. thorty’s local authorities. The localities and 
the number of units planned are as follows: 
Ayer, Mass., 100; Belleville, Ill., 75; Brem- 
erton, Wash., 150; Fort Knox, Ky., 150; 
Great Bend, N. Y., 100; Philadelphia, Pa., 
250; Tacoma, Wash., 200; Norfolk, Va., 
984; Rockford, Ill., 200; Canton, Ohio, 400; 
Enid, Okla., 65; Greenville, Miss., 95: 
Harlingen, Tex., 95, and Massena, N. Y.., 
500. 


New Defense Homes Get Public 
Facilities 

Parallel to the construction of homes for 
war workers, is the need for providing a 
variety of additional facilities, including 
schools, hospitals, health and recreation cen- 
ters. In this connection, the President has 
approved 23 Defense public works projects, 
to cost an estimated $2,560,282. The lo¢ation 
of these projects is as follows: Nogales, 
Ariz., health center; La Mesa, Calif., school 
facilities; Palm City, Calif., school facilities ; 
Long Beach, Calif., school facilities; near 
Vallejo, Calif., sewer facilities; Lompoc, 
Calif., recreational facilities for the armed 
forces stationed at Camp Cooke; Bridge- 
port, Conn., school facilities; New London, 
Conn., hospital facilities; Brunswick, Me., 
school facilities; Leominster, Mass., water 
facilities; Hawthorne, Nev., school facili- 
ties; Portsmouth, N. H., hospital facilities ; 
Buffalo, N. Y., school facilities; Upper 
Moreland Township, Pa., school facilities ; 
Pottstown, Pa., hospital facilities; Ridley 
Township, Delaware County, Pa., school 
facilities; Harrison Township, Pa., sewer 
facilities; Ellwood City, Pa., sewage dis- 
posal facilities; Pulaski Township, Pa., 
school facilities, and Middletown, R. L., 
school facilities. 


PBA and USHA Award Housing 
Contracts 


Defense housing contracts were awarded 
by the Public Buildings Administration as 
follows: Dover, N. J., 300 units, to Daniel 
J. Cronin (Inc.), Newark, N. J., and joint 
venturers, $1,101,648; Portsmouth, N. H., 
a school, $93,212; Manchester, N. H., 85 
units, to Davison Construction Co., Man- 
chester, $369,750; Mobile, Ala., 150, to Ken- 
enth R. Giddens and J. F. Pate construction 
Co., Mobile, $547,500; Portland, Ore., 85, 
to Benjamin H. Sheldon, Spokane, Wash., 
$229,690. 

The USHA announced the following con- 
tracts for construction of low-rent housing 
projects: Los Angeles, Calif., 449, to Baruch 
Corp., Los Angeles, Calif., $1,196,901; 
Cleveland, O., 1,287, to Maurice L. Bein, 
Inc., Bridgeport Conn., $4,943,000; Fort 
Wayne, Ind., 88, to Max Irmscher & Sons, 
Inc., Fort Wayne, $258,439; Seattle, Wash., 
178, to Macri, Mullen & Strand, of Seattle, 
$515,800; Richmond, Calif., 102 units and ad- 
ministration and community building, to 
Louis C. Dunn, Inc., of San Francisco, Calif., 
$289,202; Uniontown, Pa., 200 units and 
community building, to Silberblatt and 
Lasker, Inc., of New York City, $639,300. 





Tackles Quick Building of 42,000 
. Demountables 


Wasuinoton, D. C., Jan. 19.—Simplify- 
ing and speeding up construction of war 
housing, the Federal Works Agency today 
launched a program for immediate erection 
of 42,000 demountable houses, with two- 
shift operation and a seven-day working 
week. Standard designs, simple construc- 
tion and mass purchasing of equipment will 
be initiated. The entire demountable-house 


program, involving an estimated outlay of 
$153,000,000, will be carried out by a group 
of Federal Works Agency housing specialists 
headed by Rufe B. Newman, Jr. Mr. New- 
man has been chief of construction of the 
Defense Housing Division of the FWA, in 
charge of the erection of all demountalle 
houses that have been built to date und 


the FWA _ Defense housing construction 
programs that were financed with Lanham 
Act and other funds. The co-operation of 


local housing authorities will be sought in 
carrying out the new demountable-hous 
program, and local engineers and local archi- 
tects will be employed wherever feasible. 
Efforts will be made to find sites where 
utility services already are in place. A 
committee of FWA specialists will be 
charged with selecting plans which may |e 
used in each of six geographic regions. It 
is proposed to limit house plans to those 
selected by this committee as the standard- 
ized FWA houses. In some localities, it is 
possible that housing of a more permanent 
nature will be provided with Lanham Act 
funds. The following are those where the 
first demountables will be built: 

Alton-E. Alton, Ill, 200 units; Campo, 
Calif., 30; Dayton, Ohio, 750; Elkton, Md., 
350; Greenport, L. L, 50; Jackson-Flora, 
Miss., 350; Jackson-Milan-Humboldt, Tenn., 
200; Keyport, Wash., 125; Quantico, Va., 
250; Sacramento, Calif., 125; Sebring, Fla., 
193: Shreveport-Minden, La., 200; Spring- 
field, Ohio, 250; Buffalo (Cheektowaga), 
N. Y., 1,050; Buffalo (Lackawanna), N. Y., 
400; Mobile, Ala. (Brookley Field), 1,060; 
Morgantown, W. Va., 150; Muscle Shoals, 
Ala., 100; Orange-Beaumont-Port Arthur, 
Tex., 300; Philadelphia (Bristol), Pa., 200; 
Seattle, Wash., 100. 


o 





Defense Construction, 40 Percent 
of '41 Total, May Reach 80 
Percent of '42 


New York, N. Y., Jan. 19.—Building 
and engineering contracts awarded last year 
in the 37 eastern States, as compiled by 
F. W. Dodge Corp. totaled $6,007,474,000, 
compared with $4,003,957,000 in 1940. The 
most spectacular increase took place in new 
manufacturing plant construction, for which 
contracts in 1941 reached $1,181,523,000. 
This, coupled with a 48 percent increase in 
commercial building and with a very mod- 
erate increase in public and _ institutional 
buildings, produced a 1941 non-residential 
building total of $2,315,671,000. Heavy en- 
gineering contracts (public works and ut'l- 
ities) reached a total of $1,738,002,000, comi- 
pared with $1,112,373,000 in 1940. 

Residential building contracts last year 
reached a total of $1,953,801,000, and 22 per- 
cent greater than the 1940 figure. Single- 
family houses increased 37 percent in nut- 
ber and 33 percent in total cost over 194° 
two-family houses doubled in number am 
total cost; multiple dwellings slipped bac\- 
ward to the extent of a 29 percent decreas 
in dollar volume and a 24 percent decrease 
in new family units, as compared with the 
previous year. 

“According to Government estimates, abou 
40 percent of the total 1941 program was 
for Defense,” says Thomas S. Holden. 
president Dodge Corp. “The 1942 prograt 
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is presently estimated to equal in total dol- 
lar volume that of 1941, with a vastly in- 
creased war construction program, volume of 
civilian construction curtailed to absolute es- 
sentials, and an approximately normal vol- 
ume of maintenance and repairs. Seventy- 
five to 80 percent of this year’s total volume 
wil! be war construction. Successive priority 
rulings and orders curtailing non-Defense 
construction have channeled the industry’s 
capacity into its war job and prepared it 
to meet the task assigned to it.” 


Cadmium Prohibited in Building 


Hardware 
WASHINGTON, D. C., Jan. 17.—Use of 
cadmium in the manufacture of a consider- 
able list of building supplies and hardware 
is prohibited, effective Feb. 1, in an order 
issued by the OPM Priorities Division. 








Join Materials Price Adminis- 


tration 

WASHINGTON, D. C., Jan. 22.—James E. 
Harper, who has had several years’ experi- 
ence in the lumber and hardware industries, 
was named chief of the lumber and building 
materials section of the division of account- 
ing ,analysis and review of the Office of 
Price Administration. 

Mr. Harper, a native of Lakeview, Ore., 
Was associated there with the DeArmond 
Bros. Lumber Co., in charge of accounting 
and finance. Previously, he worked in a 
similar capacity for Lakin & Co., of Bend, 
Ore., wholesale hardware distributors. 

Joseph A. Murray was appointed to the 
section. He was formerly secretary of the 
C. E. Sheppard Co., of New York, manu- 
facturers of looseleaf devices. 

\lso appointed to the section is William 
E. Posey, who has had twenty-six years ac- 
counting experience in the building materials 
industry. 





Important Federal Action Affect- 
ing Building Is Probable 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 22.—Abolition 
of OPM is not likely to create an immediate 
change in the priority and allocation set-up 
as regards lumber. However, a new con- 
struction branch is under suggestion, to be 
itered under the new War Production 
ard as a means of checking on materials 
ving into construction of new plants. Rate 
spending on industrial plants is a_ half 
illion dollars a month, which approximates 
> percent of expenditures for war materials. 

it is suggested that retail lumbermen “get 
heir houses in order quickly.” Because of 
sible greater restriction on home building 
1942, officials pointed to the necessity for 
tail lumbermen to watch for “storm warn- 
ings.” Bills should be collected and loans 
id quickly. There will be more construc- 

nm in 1942 than 1941, but it is likely that 
rincipal business will be with the mills. Re- 
ail lumbermen in war and agricultural areas, 
wever, will be in a better position than 
nose in non-Defense areas for obtaining 
available business. 

No changes in lumber prices are contem- 
plated by OPA. However, general practice 
lias been to take transportation rates into ac- 
count when such rates have direct bearing on 
price of materials. No definite information 
IS yet available on percentage ICC lumber 
rate advances. 
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Nor has there been any announcement as 
to probable action on requests of lumber 
sellers at Army lumber bidding, that provi- 
sions be made to keep them supplied with 
tires. 

New Credits to Finance Farm Building 


Provision for additional loans for farm ex- 
pansion under the Victory food program has 
been made by the production credit associa- 
tions, according to Farm Credit Administra- 
tion. These associations are loan agencies 
under the Production Credit Corp. of the 
Farm Credit Administration, to assist in 
financing farm production, including con- 
struction of farm buildings. Amount of Fed- 
eral money to be provided for part or total 
financing of farm construction has not been 
revealed. 





Retail Chain's Warehouse Comes 
Under Wage Act 


Wasuincton, D. C., Jan. 19—A_ far 
reaching Wage-Hour Law opinion, applic- 
able to both chain stores and the wholesaling 
industry in general, has just been announced 
in U. S. District Court at Philadelphia, Pa. 
The firm also operates eleven warehouses in 
seven States. Judge Kalodner pointed out: 


The defendant’s warehouses perform es- 
sentially the same functions as those per- 
formed by independent wholesale grocers, 
and their mode of operation is substan- 
tially the same. It is patent that the cost 
of operation of those warehouses is re- 
flected in the cost of operation of the re- 
tail stores which they serve, since each 
retail store is debited by the defendant 
with the overall charges of the servicing 
warehouse. Since wholesalers who sell in 
interstate commerce to non-chain grocery 
stores and meat shops, which are engaged 
in competition with the stores operated by 
the defendant, are compelled to comply 
with the Act, an exemption of similarly 
operated warehouses would result in a 
burdensome differential to the complying 
warehouses and their customer retail 
stores. Additionally, a differential in la- 
bor costs would weigh heavily against 
wholesalers and public warehouses which 
perform functions analogous to and in 
competition with the chain store ware- 
houses. It does not follow that because 
a unit of an enterprise is a component or 
necessary part of that enterprise, that it 
is to be so regarded as part and parcel 
of the whole enterprise, as to lose its 





Moisture Meter Mass Produced 


Recent improvements and mass production 
methods are said to have placed the “TAG- 
Heppenstall” moisture meter sold by Moore 
Dry Kiln Co., Jacksonville, Fla., and North 





Portland, Ore., “within the reach of all.” 
The meter quickly tests the moisture con- 
tent of lumber, timbers, veneer and other 
forest products, and operates anywhere. 
Complete information is available from the 
Moore company. 
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individual and separate identity as an es- 
tablishment. 


In reply to the company’s contention that 
employees of four of the 11 warehouses were 
engaged in intrastate shipments only, since 
merchandise handled by those four ware- 
houses did not move out of the State in 
which the units were located, Judge Kalod- 
ner held such employees were covered, inas- 
much as they handled and reshipped mer- 
chandise which came from points outside of 
the State. Declaring “that contention, too, 
can not be sustained,” Judge Kalodner found: 
“The test to be applied as to whether or not 
employees come within the scope of the Act 
is the nature of their employment—not the 
nature of their employer’s business.” 


Wage Rule for Holidays 


WasHINGTON, D. C., Jan. 19—Whenever 
a worker earns less than his weekly benefit 
amount for a week of less than full-time 
work for his regular employer, because the 
employer did not have enough work to keep 
him fully employed during the week, valid 
evidence of the amount and reason for such 
“low earnings” must be given the worker 
by the employer. If a holiday occurs during 
such a week and the employer would not 
have had any work for him on that day, even 
though the day had not been a holiday, the 
worker’s unemployment on such a_ holiday 
is considered to be due to lack of work, 
rather than due to the holiday. For such a 
week of “low earnings,” no indication of the 
holiday is to be made on the valid evi- 
dence. A worker’s failure to work is con- 
sidered to be the result of a holiday only if 
on that day work was available for him, or 
would have been available for him, except 
for the fact that it was a holiday. Ifa 
worker’s failure to work on a holiday in a 
week in which he is partially unemployed, 
is the result of the holiday, the employer 
should indicate valid evidence of the date 
on which, and the fact that, the worker did 
not work because of a holiday. Valid evi- 
dence issued for a week in which a holiday 
occurs must show the actual earnings for the 
week. If any earnings are to be attributed 
because of the holiday, the amount of such 
earnings will be determined by the Division 
of Unemployment Compensation. 








Overtime Based on Regular Rate 


WasuinctTon, D.C., Jan. 19.—The United 
States Circuit Court of Appeals for the 
Fourth Circuit has held that overtime pay 
must be at the rate of time and one-half the 
employee’s regular hourly rate—not merely 
time and one-half the minimum rate under 
the Act, declaring that “We think it is 
clear that ‘regular rate’ of pay means the 
actual rate of pay, which the employee is 
receiving, no matter how high, and not the 
minimum rate set forth in the statute. One 
of the fundamental purposes of the Act was 
to induce worksharing and relieve unem- 
ployment by reducing hours of work. Pur- 
poses of the Act are accomplished because 
the overtime provisions of the Act, requir- 
ing employers to pay an extra bonus or 
penalty for such work, distinctly tend to 
discourage overtime.” The opinion an- 
nounced today takes decided issue with parts 
of the opinion of the Fifth Circuit Court, in 
Fleming v. A. H. Belo Corp., publishers of 
The Dallas Morning News, now before the 
U. S. Supreme Court. 
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Middle Atlantic Lumber Dealers 
Celebrate Golden Anniversary 


PHILADELPHIA, Pa., Jan. 13.—J. Ham- 
mond Geis, Baltimore, Md., was reelected 
president of the Middle Atlantic Lumber- 


men’s Association here today in the Bellevue- 
Stratford Hotel. At an election meeting 
held during the opening of the three-day con- 
vention, celebrating the Golden Anniversary 
of the association, other officers chosen to 
during the were: Daniel F. 
Shields, former member of the board, vice- 
president; J. Frederick Martin, reelected 
secretary; Ray E. Latshaw, reelected treas- 
urer, and Robert A. 
ager. 

Home ownership through non-profit hous- 
ing corporations was offered today by Carl 
Monsees, 


serve year 


Jones, reelected man- 


executive assistant, Division of 
Defense Housing, Office of Emergency Man- 
agement, as a solution not only to the De- 
fense housing problem, but to the post war 
housing needs of the great middle portion 
of our population. 

Speaking before the opening 
Monsees claimed his plan “removes the 
speculative element in home construction for 
the builder and permits workers to produce 
their own projects at the lowest possible 
figures.” 


session, 


3efore presenting his plan, Monsees 
warned the home building industry that it 
has a responsibility of providing homes for 
those thousands of workers who must be 
brought to the job and whose morale and 





no-man’s land of housing—the national aver- 
age income group of $1,200 to $1,800. 

“We believe that the success of the proj- 
ects being undertaken on this plan during 
the emergency, offers an important sclution 
to the post war housing needs of the great 
middle portion of our population.” 

In speaking of the Wage and Hour Law, 
Frank J. G. Dorsey, regional director, Wage 
and Hour Division, U. S. Department of 
Labor, stated: 

“The law was passed, and for a little 
more than three years now, it has been in 
operation and has been doing just what Con- 
gress intended it should do—eliminate in 
large measure the unfair competition due to 
subminimum rates of pay and excessively 
long hours of work, and increase stability of 
the economic structure by putting a_ solid 
floor under wages and spreading employment 
by making it more economical for the em- 
ployer to hire additional employees than to 
pay the overtime penalty imposed by the law 
for working men beyond the legal maximum 
workweek set up by the law. 

“The records which the Wage and Hour 
Division requires employers who are cov- 
ered by the law to keep concerning the hours 
worked and the wages received by their em- 
ployees, are simple enough, and we do not 
prescribe any set form in which they must 
be kept. Keep them any way you like, just 
so long as they are complete, accurate and 


Among those who took an active part in MALA's golden anniversary convention were, left to 
right: Ray Miller, director, MALA; Warren Smith, manager-director, Philadelphia Lumbermen's 
Exchange; W. W. Woodbridge, Red Cedar Shingle Bureau, and Richard C. Scully, director MALA 


ability to produce depends so greatly upon 
homes for themselves and their families. 

“The home building industry has an essen- 
tial job to do now,” he said. “And it is up 
to you to develop new non-Defense tools, if 
necessary, to do the job.” 

The plan presented was briefly this: 
groups of Defense workers by organizing 
non-profit housing corporations, 
insurance 


and with 


mortgage and some assistance 
through equity financing, may secure for 


themselves home ownership at a low cost 
resulting from large scale operations. 

“It not only offers yet another solution to 
the immediate need of Defense housing,” he 
said, “but, further, it has the possibilities of 
pointing the way for meeting a portion of 
the need for homes for those in that large 


intelligible, and contain the necessary data 
about the conditions of employment in your 
establishment. 

“As many of you are doubtless aware, 
inspection of all lumber and building material 
distributing establishments is being resumed 
by the Wage and Hour Division this month 
to ascertain the degree of compliance with 
the Fair Labor Standards Act. 

“The reason for holding these routine in- 
spections in abeyance for six months was 
that lumber distributing establishments are 
among the group of businesses which the 
Division regards as ‘special cases’ because 
particularly complicated problems arise in 
construing the applicability of the Act to 
them. Now that six months have elapsed 
since the new interpretation of what con- 
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left, MALA's 


receives 


F. K. Weyerhaeuser, 
Golden Plaque from J. Hammond Geis, MALA 
president 


stitutes a retail establishment became effec- 
tive, and there is a six months’ period over 
which the quantitative tests to determine the 
retail or non-retail character of the estab- 
lishment may be applied, inspections are 
again in order.” 


Senator Speaks at Banquet 

U. S. Senator Millard E. Tydings urged 
here tonight that thought be given immedi- 
ately to the “real danger” in the nation’s 
history—the period of reconstruction in this 
country after we have won the war. 

Speaking before a dinner of the Eastern 
Lumber Salesmen’s Association at Kugler’s 
Restaurant, Senator Tydings referred to the 
reconstruction period as “that period of re- 
adjustment that we must not lose sight of.” 
ELSA’s banquet concluded the opening day 
of the Middle Atlantic Lumbermen’s Asso- 
ciation’s three-day convention. 

In an address of welcome following the 
dinner, Bruce Holley, president of ELSA, 
told members of the convention that today 
in the lumber industry the spirit of “one for 
all and all for one” should prevail. 

“We deem it an honor to work with you,” 
he said, “and we stand ready for your call. 

“Today as never before, we all must go 
forward with one thought in mind—to work 


for the betterment of what will someday 
again be the nation’s No. 1 industry. 


William G. McEwing, secretary of ELSA, 
introduced the principal speaker. 

At the outset Senator Tydings told his 
audience of nearly 400 that he wanted to talk 
on “my observations of present world con- 
ditions.” 

Three Problems Today 

There are three important things that the 
people of this country are faced with today, 
he said. 

“They are: (1) We must win the war. 
(2) We must win the peace that follows tl 
war, and (3) We must win the readjust- 
ment period that also follows the war.” 

Senator Tydings asked that the public 
patient, and withhold judgment on reverses 
such as Pearl Harbor until we have had a 
full report from the commission appointed 
to investigate. 

As to Japanese victories, he said, “w‘ 
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more or less expect the initial victories to 
be in favor of the Japanese, because they 
have Leen planning this whole thing for 20 
years.” 


The Dealer's Job 


“The Dealer’s Job” was the subject of 
W. W. Woodbridge, Red Cedar Shingle 
3ureau, Seattle, Wash. 

Said Mr. Woodbridge in part, “The U. S. 
is at war! 

“There is no decent man within the boun- 
daries of the United States not willing to 
sacrifice his business and his life for the 
preservation of our country. Great sacrifices 
must be made and made cheerfully. Any 
association of business men whose objective 
in any way indicates a desire to profit finan- 
cially through the sacrifices being made by 
our men in uniform should be immediately 
dissolved. Such an association would be a 
group of traitors, unworthy of the protection 
of the Stars and Stripes. 

“The vital question before us is what we, 
in the building materials business, can and 
should do about it—about this new situa- 
tion which we are all compelled to face and 
face willingly. The war must be won and 
will be won and whether we be lumber deal- 
ers, wholesalers or manufacturers, we must 
do everything in our power to contribute to 
the swift winning of this war. 

“It will become definitely the duty of the 
retail lumber dealer,” he said, “to shake the 
apathetic citizen out of the doldrums, and 
convince him that Junior’s home must be 
made a more pleasant and comfortable place, 
awaiting his return from this most brutal 
of all cruel wars. The farmer has to be 
told by the dealer that his barns must be 
enlarged, that his farm houses must be kept 
in good repair, that he must keep his plant 
adjusted efficiently to meet the enormously 
increasing food demands which this war is 
bringing about. 


Function of the Dealer 


“The retail lumber dealer, as I see it, 
should become less and less a salesman and 
a merchandiser during the war, and more 
and more of a philosophic leader of thought 
in his community, the real home guard pro- 
tecting and stimulating the love of home 
which is so definitely a part of democracy. 

“The Red Cedar Shingle Bureau, of which 
I happen to be a representative, is planning 
its largest promotional campaign since its 
organization with the largest staff in its his- 
tory to work with the lumber dealers of the 
nation. Within the last month, the shingle 
industry has ordered a carload of handbooks 
and a million blueprints. These will be dis- 
tributed through the lumber dealers of the 
48 states. 

“Business is not coming to any of vs. 
We're all of us in a position where we will 
have to go out and create it.” 


Wins Gold Award 


IF. K. Weyerhaeuser, president of Weyer- 
haeuser Sales Co., was honored as the re- 
cipient of the association’s annual Gold 
Plaque award. J. Hammond Geis, president 
of the association for another year, intro- 
duced Weyerhaeuser and presented him with 
the plaque “in honor of his untiring efforts 
on behalf of the retail lumber industry.” 

Pointing out that the recipient was the 
unanimous selection of MALA’S board of 
governors, Geis for the first time announced 


Amemcanfiunberman 


that the award this year would be gold in- 
stead of the usual silver award. “Because 
of the fiftieth anniversary of the association,” 
Geis said,” and because of the unusually 
high esteem in which the industry holds Mr. 
Weyerhaeuser, this year’s award will be gold 
instead of silver.” 

In his acceptance speech, Mr. Weyer- 
haeuser urged the members of the industry 
to “make the maximum contribution we are 
capable of” during this war effort. 

“The three important things we must keep 
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out of the present crisis, many new products 
will develop that will improve “not only 
your position, but the industry itself.” Prior 
to the presentation of an elaborate program 
of entertainment and dancing, Loyal S. 
Wright, National Retail Lumber Dealers’ 
Merchandising Institute, spoke. 

Stating that the biggest problem the in- 
dividual faces today is himself, the speaker 
urged that we start solving some of our own 
problems and stop looking around for some- 
one else to do it. 


foremost in mind at this time,” 


first, that we must win the 


that lumber is essential to winning it, 


“Stop leaning on the post of weakness,” 
he said. “If you have problems, solve them 


and = yourself. Don’t look for someone else to do 


third, we must not only win back old mar- it.” He also said there is a “lack of spir- 


kets and find new ones, but we 


new uses for our product.” 


must find  itual life” in this country. “What we need 


now,” he said, “is substantial food for that 


He concluded with a confident note that which we call soul.” 











Southern Pine 





STONES 
ond 


STATUES 


There is more to good lumber than 
the tree from which it comes, just as 
there is more to a statue than the 
stone from which it is hewn. 


It might be stretching matters too 
far to intimate that our sawmill men 
do to logs what Rodin did to stone— 
but this much we do want to say: 
they get the best out of them—and 
they have good logs to start with. 


More than 40 years of lumbering 
experience goes into the sale and 
distribution of Kirby products. 


If you have a reputation to main- 
tain, KIRBY lumber is the lumber 
you should sell. 


KI RBY CORPORATION 


Southern Hardwoods _ 


“A Wood for Every Purpose” 
KIRBY BLDG. 


"HOUSTON, TEXAS 














PARTNERSHIP 


WANTED in saw mill, operating oak, 
walnut, by successful executive of un- 
usual ability and years of successful rec- 
ord. Has good connections for export. 
Interested only in going enterprise where 
ability with or without capital is needed. 


Address T. 48, care American Lumberman. 








GENERAL MANAGER 
AND ASSISTANT 


Wanted by large Canadian Operations 


New modern saw mill, dry kilns and plan- 
ing mill recently completed. Capacity 
50,000,000 feet Spruce and Jack Pine an- 
nually, with twenty year cut ahead. 


Large production of pulp wood and ties. 
Have fleet of boats and excellent rail 
transportation. 


Give full details of experience and quali- 
fications in first letter. 


GREAT LAKES SALES COMPANY 


Waupaca, Wisconsin 














REDRAWN 
At Small Cost 


Dealer: 


lans 


Mr. Lumber 
It will help you GET MORE 
BUSINESS and EARN MORE PROFIT! 


At a cost amazingly low we will re- 


Learn about this 


service 


draft your house plans to suit your 
ideas. Complete plans as low as §12. 
(3 sets of prints). Quick service] 


Write for FREE COPY 
“Selling Homes at a Profit” 


Write to Lumberman’s Plan Service, 
Box 211, Peoria, Ill. 











Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Northeastern Manufacturers Pledge 
to “Keep ‘Em Sawing” 


Boston, Mass., Jan. 16.—At a_patriot- 
ically outlined tenth annual meeting of the 
Northeastern Lumber Manufacturers’ Asso- 
ciation (Inc.), held today in the Old Boston 
room at the Parker House, the slogan adopted 
for the guidance of the membership through 
1942 was “Keep ’Em Sawing.” Emergency 
contributions to the war effort were urged 
by many speakers. 

President Kenneth Hancock of Casco, 
Maine, opened the session with his annual 
address reviewing market trends through the 
past year, and pledging the utmost effort on 
the part of the membership to serve both 
the preparedness and Defense programs of 
the Government. This was followed by a 
series of resolutions presented by Owen 
Johnson of Manchester, N. H., pledging sup- 
port to both President Roosevelt and his War 
Production chief, Donald Nelson, also by the 
statement of President Hancock that “we 
must all willingly sacrifice to the end that 
the war must be speedily won.” 

Again in the treasurer’s report it was noted 
that, by a vote of the directors, a substan- 
tial reserve had been set up for the pur- 
chase of Defense bonds. There was also a 
sincere appeal by FE. R. Plunkett of New 
Rochelle, N. Y., for cooperation with the 
Government in seeing to it that errors in 
Government specifications for lumber be 
checked and double checked to the end that 
needed items get to the right place, as 
promptly as possible as an aid to Defense 
production. Mr. Plunkett called upon the 
manufacturers to make Government require- 
ments a first consideration in supplying for- 
est products when and where needed. 


Membership Increase Reported 


Secretary Broderick reported an increase 
in membership from 63 to 68 within the year. 
The war effort, involving allocation of lum- 
ber for Defense needs, the rules and regu- 
lations governing priorities and the current 
movement for increases in freight rates had 
called for almost constant contacts with 
Washington, often with officials having no 
expert knowledge of lumber production or 
distribution. 

The day preceding the business meeting 
was devoted to an all-day session of the 
directors with a banquet at the Parker 
House in the evening, attended by 65 mem- 
bers and guests. At this evening function 
the guest speaker was’ to be H. Styles 
Bridges, U. S. senator from New Hamp- 
shire, who was unable to attend due to ill- 
ness, and in his place Nelson C. Brown, 
professor of forest utilization at the College 
of Forestry, Syracuse University, was hur- 
ried here to produce facts and figures to 
prove that there will always be a forest in 
New England, and that its value will steadily 
be enhanced as the principle of care and 
selective cutting is extended to all forests in 
the area. 

At today’s business session J. G. Deering 
of Biddeford, Maine, outlined the various 
actions taken. It was recommended that a 
proportion of the membership dues be ap- 
plied to full membership dues in the National 
Lumber Manufacturers’ Association; also 


that a number of routine changes in the 
by-laws be adopted, and that a seal or in- 
signia be prepared for use on all mem- 
ber stationery. All recommendations were 
adopted. 


Status of Hurricane Pine 


David M. Osborne, executive head of 
Eastern Pine Sales Corp. and a director of 
this association, was asked to outline the 
present status of the salvaged “hurricane” 
pine. He stated that 60,000,000 feet of logs 
remained in the Government’s storage ponds; 
that since his company stepped into the pic- 
ture in September, 1940, a total of 139,000,- 
000 feet had been sold and shipped, and that 
in the last 15 days it had booked orders for 
68,000,000 feet of rough stock to be shipped 
direct from mill yard piles, at several hun- 
dred locations, and that his current chief 
concern was the development of ways and 
means for getting this lumber out of the 


R. O. SYKES, 
Conifer, N. Y.; 


R. E. BRODERICK, 
Vice President “ 


New York, N. Y 
Secy.-Treas. 


woods and into the hands of buyers, largely 
Defense projects. 

Other speakers included Harris A. Rey- 
nolds, secretary of Massachusetts Forest & 
Park Association, who discussed the so- 
called “Omnibus” forestry bill now before 
Congress. 

Mr. Plunkett, for the committee on nom- 
inations, presented the unanimous opinion of 
the committee that by reason of the war 
effort and the many difficult problems that 
are arising daily in connection with produc- 
tion and transportation, with which the pres- 
ent officers are familiar, the present board 
should be retained in office. It was so voted 
and Kenneth Hancock of Casco, Maine, will 
continue as president, Roy O. Sykes of Coni- 
fer, N. Y., as vice president, and R. E. 
3roderick of New York as secretary-treas- 
urer. It was urged that the current execu- 
tive duties be divided, the president to func- 
tion in the New England states, and the vice 
president in New York and Pennsylvania. 
It was so voted. 























CONCRETE AND BRICK WORK: 


173 cu. ft. concrete footing 

674 cu. ft. concrete block wall 

877 sq. ft. 3/2” conerete floor 

90 sq. ft. 6” concrete slabs 

i 8”’x!2"—4’'?” concrete step 

28 lin, ft. double flue chimney, brick 
44 fin. ft. 8’xt2” 3% lining 

422 sq. yds. walls & ceilings 


TIN WORK: 


60 lin. ft. 10” ridge roll 
36 tin, ft. 14” valley tin 
120 pes. 5°x7” flashing 

40 lin. ft. 3° down pipe 


ROUGH HARDWARE: 


100 metal corners for 8” siding 
10 sets sash weights & cord 

1 floor drain 

| fire place damper 

{ eleanout door 

400 ths. nails 

1 coal chute 


ORNAMENTAL IRON: 
1 section iron rail 18”x30" 
ROUGH LUMBER: 


2 pes. 6x6—7'6" post 

6 pes, 2x8—i4'0" girder 

3 pes. 2x8—10'0" girder 

if pes, 2x6—12'0" sill plate 

tf pes. 2x10—12’0” sill 

{i pes. 2x6—12’0” sill 

30 pes. 2xf0—12’0” floor joist 
21 pes. 2xt0—14'0” floor joist 
10 pes. 2x40—20'0” floor joist 
29 pes, 2x6—12'0” ceiling joist 
36 pes. 2x6—14'0" ceiling joist 
56 pes. 2x6—16’0” rafters 

16 pes. 2x6—8'0" rafters 


6 pes, 2x6—12’0" ceiling joist, porch 
12 pes, 2x6—8'0” rafters 
14 pes. 2x4—8'0” collar beams 


300 pes, 2x4—8'0" studs 

60 pes, 2x4—16'0" plates 

20 pes. 2x4—8'0” studs, coal bin 

2 pes, 2x4—10'0” plates, coal bin 

2 pes. 2x4—12'0” plates, coal bin 

420’ B.M. {x6 D & M walls, coal bin 
3 pes. txt2—6'0” coal bin 

1400’ B.M,. 1x8 root sheathing 


eS 





















BILL OF MATERIAL 


14 squares 

1400 sq. ft. 34” uation sheathing, walls 
1750’ B.M. 34x8” siding walls 

170° B.M. 1x6 DO & M sub floor 

1250’ B.M. tx3” D & M finish floor 

1000 sq. ft. building -paper, fleor 


90’ BLM. %x4” ceiling, porch 

MILLWORK: : 

1 0.8. door frame 3/0x6/8—1%" F.W. 
front entrance : ign 


1 0.8, door 3/0x6/8--1%4" 1 pan. 9 Its. 

1 side 1.8. trim 

{ 0.S. door frame 2/8x6/8—1%,” F.W. rear 
entrance 


t 0.8. door 2/8x6/8—134” 1 pan. 6 its, 
| side 1.8. trim 
2 window frames 40/24—1%%” 2 Its. 


1 
2 windows 40/24—1%%” 2 Its. 7 


2 sides 1.8. trim 
5 window frames 36/24—1%3¢" 2 Its. 


8 
5 windows 36/24—1i%” 2 Its. 3 


5 sides 1.8. trim 
2 windew frames 24/20—1%4” 2 Its. 


6 
2 windows 24/20—1%” 2 Its. | 


2 sides 1.8. trim 
| window frame 32/16—1%” 2 Its. 


8 
1 window 32/16—1%” 2 Its. ag 


1 side 1.8. trim 

{ touvre 12°x24” 

7 basement sash frames 10/12—13¢” 3 Its. 
7 basement sash 10/12—1%%” 3 Its. 

| 1.8. door frame 3/0x6/86—134” 6” bsmt. 
1.8. door 3/0x6/8—1%”" 

1.8. door frames 2/8x6/8—1%”" 6” 

1.8. doors 2/8x6/8—1%%” 

sides 1,8. trim 

1.8. D.A. door frame 2/6x6/8—1%”" 6” 
1.8. door 2/6x6/8—1%" 

sides 1.8. trim 

1.8. ~~ frames 2/4x6/8-—13¢"—6” 

1.8. door 2-4x6/8—1%” 

sides 1.8. trim 


1.8. door frames 2/0x6/8—1%" 6” 
1.8. door 2/0x6/8—15%" 

sides 1.8. trim 

i 
I, 


8. 
S. door 4x6/8—1%” 


tit 


! 
3 
3 
6 
! 
' 
2 
2 
2 
4 
3 
3 
6 
{ 
{ 


> x 12-0 


PORCH 


30-0" 


2 sides 1.8. trim 

300 lin. ft. 34x4” base 

300 lin. ft. Yex%” base shoe 

#2 lin, ft. txt6” shelving 

28 lin. ft. 1x6” hook rail 

12 lin, fh 1%” yan hanging pole 
12 fin. ft. Ixt8” cedar shelving 

24 tin, ft. 1x2” cedar cleats 

60 lin. ft. %x%” cedar % round 
152’ BM, %” D&M cedar lining 
| living room mantel, stock 

1 dining room corner china case, stock 


EXTERIOR MILLWORK: ad 
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BRED ROOM 


14-0 x 10-0 


BILL OF MATERIAL 


CONCRETE AND BRICK WORK: 


210 cu. ft. conerete footings 

730 cu, ft. conerete block, bsmt. walls 
902 sq. ft. 34/2” concrete, bsmt. floor 

30 sq. ft. 4” concrete slab, front & rear 
31 fin. ft. triple flue chimney 

82 lin. ft. 6/12. flue lining 


SHEET METAL WORK: 
60 fin. ff 3” down pipe 
20.-lin. ft. 14” valley tin 
44 pes. 5°x7” tin flashing 
66 fin, ft. 10° ridge roll 
ROUGH HARDWARE: 


16 sets sash weights & cord 
its 


mpers 
100° metal corners for siding 
WALLS & CEILINGS: 


4005 sq. ft. wall and ceiling to finish 
34 lin. ft. metal 


ROUGH LUMBER: 
4 pes. 6x6—7’ posts 


2 pes. 2x8—20' girders 
3 pes. 2x8—16’ girders 
16 pes. 2x6—i2’ sill plates & sills 
6 pes, 2x6—i6’ sill plates & sills 
8 pes. 2x6—14’ sill plates, sills & rafters 
11 pes. 2x10—I2’ sills & Ist floor joists 
32 pes. 2x10—i6’ sills & Ist floor joists 
{ pe. 2x10—14’ sills 
20 pes. 2x10—18’ Ist floor joists 

’ {st floor joists 


studs 
16’ plates & shoe & bsmt. 
3 pes. 2x6—12' plates & shoe 
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paper floor 
1000’ BM. 1x6 D&M partitions, bsmt. 


"MILLWORK: 


os. dr. frm. 3/0x6/8—1%4” fr. ent. 
os. dr. 3/0x6/8—1%”" 1 pan., 9 Its. 
side is. trim : 

os. dr, frm. 2/8x6/8—1%4”" rear ent. 
Os. dr. 2/8x6/8—1%4” 1 pan., 6 Its. 
side is. trim 

sash firms. 10/J2—1%” 3 Its. bsmt. 
sash 10/12—1%” 3 Its. 

wdw. frames 10/12—i%” 16 Its. 
wdws. 10/12—1%” 16 Its. 

sides is. trim ; 

wdw. frame 8/10—134” 16 Its. 

wdw. 8/10—1%" 16 Its. 

side is. trim 


wdw. frame 10/742—1%" 12 Its. 

wdw. 10/7%2—1%" 12 Its. 

side is. trim 

wdw. frame 8/10—i1%” 12 Its. 

wdw. 8/10—134” 12 Its. 

side is. trim 

wdw. frame 10/12—i1%” 8 Its. 

wdw. 10/12—134” 8 Its. 

side is. trim 

twin wdw. frms, 8/12—1%” 12 Its. 
wdws. 8/12—1%” 12 Its. 

sides is. trim, twin 

is. dr. frm. 3/0x6/6—1%%"—54%4” bsmt. 
is. dr. 3/0x6/6—1%"—5X pan. bsmt. 
sides is. trim bsmt. 

1.8. dr. frm. 3/0x6/6—1%” 54/4” bsmt. 
pr. drs. 3/0x6/6—1%” 5X pan. bsmt. 
sides 1.8. trim bsmt. 

is. dr. frm. 2/8x6/6—154"—-5'44" hbsmt. 
is. dr. 2/8x6/6—1%"—5X—pan. bemt. 
side is. trim bsmt. 

is. dr. frms. 2/8x6/8—1%"—5'/4” 

is. drs. 2/8x6/8—1%4"—2 pan. 

sides is. trim 

is. dr. fem. 2/4x6/8—134"—544” 

is. dr. 2/4x6/8—1%"—2 pan. 

sides is. trim d 

is. dr. frms. 2/0x6/8—1%4"-—51/4" 

is. dr. frm. 2/0x6/8—1%4"—31/4"” 

is. drs. 2/0x6/8—1%"—2 pan. 

sides is. trim 

is, dr. frm. 3/0x6/8—15%4"—5/4” 

or. drs. 3/9x6/8—1%”—2 pan, 

sides is. trim 

is. D.A. dr. frm. 2/6x6/8—1%"—5," 
is. dr. 2/6x6/8—1%4”—2 pan. 

2 sides is. trim 

320 lin. ft. %x4” base 
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EXTERIOR MILLWORK: 


68 lin, ft. 4x6 wood gutter eave cornice 
68 lin. ft. 1%x2¥%q mould eave cornice 
Pee tet. %x9Ye” frieze eave & gable 


68 lin, ft. 34x24%4” mould eave cornice 
140 lin. ft. %x5%” frieze gable cornice 


FINISH HARDWARE: 


HEATING: 


1 warm sik heating plant compl. installed 
1 gas water heater 


nd 


Complete Blueprints, Specifications and List of Materials, $3.50 
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Hardwood Wholesalers Study Future 


Despite adverse weather conditions, the 
eighth annual meeting of the National Asso- 
ciation of Hardwood Wholesalers, held Jan. 
9 in the Lincoln Room at the LaSalle Hotel, 
Chicago, was markedly successful. Major 

pic of the convention was, of course, the 

- and its effect upon the activities of the 

embers. 

Informal remarks by President Van Keu- 

; opened the meeting, and Mr. Van Keulen 

1en introduced Carl Lundquist, assistant 

rporation counsel for the city of Chicago, 
, welcomed the delegates to Chicago. The 
incipal address of the morning session 
is delivered by Attorney Louis A. Bow- 
man who spoke on the “Soul of America.” 
Defining “soul” as the “animating, essential 
element,’ Mr. Bowman went on to say that 
the soul of America is not to be found in its 
fields nor in its factories, but that it is a 
thing that has been evolved during the de- 
velopment of America. 

The soul of America, said Mr. Bowman, 
was born when Columbus landed and prayed. 
It was proved by subsequent acts such as 
the Mayflower Pact and the Declaration of 
Independence. We were never meant to be 
a province of a foreign nation. Further de- 
velopment came during the Constitutional 


tory of the association, pointing out that it 
was a much better situation than when they 
were all unorganized. 

He stressed the need for cooperation at the 
present time; a need which is much greater 
than it has been previously. The past year 
has been a good one for members, he stated, 
adding that the members are now on a dif- 
ferent plane than they were a year ago. He 
concluded his talk with the plea that the 
association membership continue its cooper- 
ation with the association officials, as they 
had done in the past. 

The report of Treasurer A. H. Ruth was 
then read and accepted, as was the report 
of Secretary G. A. Vangsness. There fol- 
lowed a customary feature of the hardwod 
wholesalers’ meetings; the president called 
on various people from the floor to partici- 
pate in a more-or-less open discussion. 
Among the subjects which were discussed 
were the grading rules on hardwood con- 
struction lumber, future markets, and the 
present condition of the market. 

John W. McClure,  secretary-treasurer, 
National Hardwood Lumber Association, 
Chicago, recalled that his prediction made 
at the meeting last year had been on the 
conservative side as regarding the volume of 


Officers and directors of the National Association of Hardwood Wholesalers, left to right: W. D. 
Wheeler, J. C. Walsh, E. L. Koester, G. A. Vangsness, A. Van Keulen, A. R. Copeland, H. R. Foster, 
J. |. Shafer and M. D. Reeder 


Convention when freedom of speech, freedom 
of the press and other freedoms were estab- 
lished. Adoption of the Constitution, ac- 
cording to Bowman, was one of the greatest 
events of all time. The Emancipation Proc- 
lamation was another of the great steps in 
developing this soul. The cumulative effect 
of all these steps provide the “animating, es- 
sential element” that is the Soul of America. 

lollowing Bowman’s address President 
Van Keulen significantly remarked that the 
soul of America might undergo radical 
changes should we become subservient to 
forces that we are now combatting. Two 
colored movies were shown by representa- 
tives from the Pan American Air Lines fol- 
lowing this talk. The shows were “By Air 
to Argentina” and “By Air to Alaska.” Both 
pictures were impressive and detailed the 
beauty, economy and convenience of air 
travel in these lands. 

\fter seeing the two films, the delegates 
adjourned for lunch, and following this, re- 
convened for the business session, while the 
ladies went on an entertainment tour. First 
order of the day was the appointment of the 
resolutions and nominating committee. Presi- 
dent Van Keulen briefly reviewed the his- 


the market, and he stated that inspection 
volume recently had been remarkably heavy. 
He also stated that he expects a demand for 
all the lumber that can be produced. The 
job is now one of production. 

Following the report of the nominating 
committee, all officers were reelected for the 
coming year: President Adrian Van Keu- 
len, Grand Rapids, Mich.; Vice president 
A. R. Copeland, Chicago; Vice president, 
William Wheeler, Marshfield, Wis.; Treas- 
urer A. H. Ruth, Chicago, and Secretary 
G. A. Vangsness. Formal thanks was ex- 
pressed to Secretary Vangsness for the suc- 
cessful conduct of the meeting. 

Prior to adjournment there was some dis- 
cussion regarding changing the time of the 
meeting because Chicago hotels are always 
crowded in January, and there is always the 
possibility that the weather may be bad. 
After some discussion, it was decided that 
the executive committee will, sometime dur- 
ing the year and in ample time to notify the 
membership, select a time and place for the 
next meeting. 

During the evening the members and 
their guests were entertained at an elaborate 
banquet and floor show. 








CALDWELL 
Sash Balances 


TYPE 242 FT 


Specially designed 
to meet the de- 
mand for low cost 
prefit windows. 


The Caldwell Mfg. Co. 


ROCHESTER, N, Y. 





DEMAND THIS STICKER 
ON THE SASH YOU BUY 
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Your Assurance 
of a Better Window 


The ARMSTRONG Company 


DETROIT DALLAS CHICAGO 








GILBERT NELSON & CO. 
Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 
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BUILDING IS LARGELY FOR DEFENSE 


Cities Can Remodel Homes and 
Plants to Aid War Effort 


Widespread present need for the rehabili- 
tation of existing industrial and residential 
property, as a short-cut to the provision of 
urgently needed space for war production 
and for housing war workers, is disclosed 
by reports made to the National Association 
of Real Estate Boards, Chicago, in a spe- 
cial inquiry accompanying its 38th semi- 
annual survey of the real estate market, 
which covers 248 cities. On the day the 
United States entered the war, need for 
remodeling old houses and other structures 
as quick provision of new dwelling units 
was already felt in 92 percent of all the 
Defense areas of the country, it declares. 
Enlarged need of critical materials for war 
production has since emphasized and wid- 
ened this need, report 85 percent of all the 
cities of the country. War time restriction 
on sale of automobiles and of tires has put 
a sudden new emphasis on the value of 
dwellings in near-in neighborhoods and on 
existing transportation lines, the report con- 
tinues. In view of this newly created situ- 
ation, the association’s committee on housing 
and blighted areas will meet in Wash- 
ington early in February to formulate 
suggestions for very general activity in re- 
habilitating of older residential neighbor- 
American cities as a war-time 
source of needed dwelling units. The survey 


hoods of 


revealed the significant fact that among 
cities that have industrial structures that 


could practicably be remodeled or recon- 
ditioned now, 92 percent also have dwellings 
convertible to modern use. Out of all the 
cities reporting usable industrial structures 
still available, 85 percent report that they 
also have residential property that it would 
be practicable now to recondition for effec- 
tive use. In other words, use of existing 
industrial structures would tend to give 
Defense workers in such plants housing par- 
tially ready-made. Every geographic re- 
gion shows need of reconditioning dwellings ; 
percentages of cities by regions reporting 


such actions necessary being as follows: 
New England, 79; Central Atlantic, 92; 
Southeast, 79; Great Lakes, 90; North 


Central, 65; South Central, 82; Northwest, 
100; Southwest, 86 percent. 





Proposes Plan to Permit Private 
Building of Defense Housing 


One proposal that would give private 
enterprise its maximum opportunity to do 
its share in the war effort, and one that 
goes directly to the heart of the whole 
building problem for Defense workers, is 
rapidly gaining support, says Herbert U. 
Nelson, executive vice president, National 
Association of Real Estate Boards, Chicago. 
It is FHA insurance of the home owner’s 
equity, rather than the present plan of FHA 
insurance of the mortgage. 

The plan was first proposed by a former 
FHA legal counsel. It would give the 
worker buying a home in a Defense area, 
or the investor building rental houses for 
Defense workers, protection against loss on 


his investment due to termination of the 
war emergency. The equity to be insur- 
able should be reasonably strong. One sug- 
gestion is that the equity owner be insured 
against any loss of capital, except normal 
depreciation, for a period of ten years, and 
that he be assured also (for rental housing) 
a minimum return of perhaps 2 percent. 

Just as our Government today is permitting 
a manufacturer having war contracts to write 
off the entire cost of his plant in five years it 
may also very properly underwrite in some 
parallel way the war worker in such a plant 
against loss in providing himself a home, or 
any other equity owner who provides war 
housing, which is about as necessary as the 
factories themselves to the stepping up of 
our war production. Since FHA insured 
equities would be bankable, private builders 
under the plan would have a workable op- 
portunity such as they do not now have 
to provide the rental housing that is so 
urgently called for. If the equity owner 
is protected the mortgagee can hardly lose, 
even if he has no FHA insurance on his 
mortgage. There would be far-reaching ad- 
vantage to every community in keeping 
private construction going, maintaining to 
this extent employment and norma! busi- 
ness. 





FHA Makes Home Buying Easier 
for Defense Workers 


WasHIncTon, D. C., Jan. 19—The Fed- 
eral Housing Administration has announced 
modifications in its Title VI provisions by 
which the building of Defense homes will 
be greatly expedited, encouraged and facili- 


tated. Chief modifications in Title VI as 
now operative are these: Monthly pay- 
ments shall be substantially the same 


throughout the course of the transaction, 
and the home buyer now has thirty months 
in which to establish his equity in the 
property, living in the home at the same 
time, as compared with eighteen months in 
effect before. The potential field, under 
Title VI Defense housing, is automatically 
broadened through the change by which 
the home buyer is given thirty months in 
which to establish his equity. This auto- 
matically reduces the monthly rental and 
makes it more possible for Defense workers 
to occupy, on a reasonable rental basis, 
homes which they can eventually own. 





75 Percent of B&L Funds Available 
for Defense Housing 


Operation of savings, building and loan 
associations, with approximately $3,000,000,- 
000 in assets, in the 330 Defense areas was 
pointed to by the United States Savings and 
Loan League, Chicago, in its analysis of the 
facilities of private industry to meet housing 
demands for 1942. In several States, among 
them the highly important eastern war pro- 
duction centers of Maryland and Pennsyl- 
vania, more than two-thirds of all the asso- 
ciation assets are within areas with the “A” 
priority rating on building materials. Mary- 
land reports 90.5 per cent of its savings and 
loan resources so located and Pennsylvania, 


one of the largest of all savings and loan 
States, has 66.9 percent in such areas. There 
are thirteen other States including Michigan, 
Ohio and Indiana, of the highly war indus- 
trialized group, where between a half and 
two-thirds of savings and loan assets are in 
these areas. 

Since many associations lend within a 
radius of at least fifty miles of their home 
offices, there are actually more of them than 
the strict analysis shows able to make con- 
struction loans in such areas, it is pointed 
out. On such basis the League’s executive 
vice president, Morton Bodfish, indicates 
that close to 75 percent of the assets of the 
nation’s savings, building and loan system 
are within lending radius of the “A” pri- 
ority rating centers. Last year over a third 
of all the private home construction financed 
in the continental United States was with 
savings, building and loan association money, 
and more than half of the loans for this pur- 
pose were in Defense areas, it is recalled. 





Building Loan Borrowers Pay Off 
Debt on Homes 


All-out war production, bringing larger 
pay envelopes to more and more Americans, 
will step up by several thousand the fam- 
ilies which pay off the debt on their homes 
during 1942, the Home Building and Home 


Owning Committee of the United States 
Savings and Loan League, Chicago, esti- 
mates. Ralph H. Cake, Portland, Ore., 


chairman of the committee, says that with 
few exceptions the homes being paid clear 
of debt this year are those which were 
mortgaged to savings, building and _ loan 
associations. Repayments on the scheduled 
last year of these loans will total around 
$52,300,000, Mr. Cake said. The additional 
thousands who will join their ranks because 
of increases in income unanticipated two or 
three years ago, will pay anywhere from 
$500 to $2,500 to clear the title to their 
homes. 





To Build 1,000 "Subsistence" 
Homes 


Burrato, N. Y., Jan. 19.—Plans are be- 
ing made for the erection of 1,000 housing 
units at Orchard Park, N. Y., a suburb, 
by the newly-formed American Garden 
Homes Foundation (Inc.). Each house will 
be built on an acre of land, to permit sub- 
sistence gardening. The dwellings will 
range from one to three stories, with a 
probable minimum of six rooms each. The 
development will have a two-fold purpose: 
To relieve the serious housing shortage re- 
sulting from the influx of Defense work- 
ers, and to provide economic security 
through home-ownership in the postwar 
years. 

The Defense housing shortage on the 
Niagara Frontier was termed a major prob- 
lem by Federal and State housing experts 
who held a conference at Hotel Statler, Bul- 
falo, on Jan. 14. Edward Weinfeld, State 
housing commissioner, said that the areas 
Defense housing program lags by 7,000 units. 
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Milton Fischer, assistant regional co-ordi- 
nator of the Division of Defense Housing 
Co-Ordination, said that some 50,000 more 
workers will be employed here by July 1. 

Many have been opposing the erection of 
pre-fabricated houses for Defense workers 
in the Buffalo and Niagara Frontier area, 
declaring them unsuited to the rigorous win- 
ter climate. 





Rentals Lag Increases in Living 
Cost Items 


MINNEAPOLIS, MINN., Jan. 19.—The “real 
income” of Mr. and Mrs. American Public 
in November, failed to register an increas- 
ing rate of gain over the like month of 
the preceding year, according to Investors 
Syndicate. “Real income” in November 
was $1.22; in October, $1.27, in September, 
$1.30, or the same as in August, and in 
July it was $1.34, all of these comparisons 
being made with $1 in the like months of 
1940. But despite advancing prices, con- 
sumer income is at an extremely high level. 
Real income in November, 1941, was $1.22; 
cash income, $1.35; cash outgo, $1.10, all 
compared with $1 in the same 1940 month. 
ood during November cost $1.20; miscel- 
laneous items, $1.11; clothing, $1.09; rents, 
taking the nation as a whole (Defense cen- 
ters are exceptional), were $1.02, all against 
$1 in the same 1940 month. Wage income 
was $1.44; salaries, $1.21; other income, 
$1.41; investment income, $1.11, compared 
with $1 in the like 1940 period. 





Repairing and Remodeling to Get 
Main Emphasis 


WasHINGTON, D. C., Jan. 24.—‘“‘We have 
been engaged in wars before,” declared Fred 
W. Catlett, of the Federal Home Loan Bank 
Board, “but never before have the very 
foundations of our economic, social and gov- 
ernmental life been threatened with com- 
plete destruction. In this struggle, we face 
a philosophy and a force with which we 
can not compromise, and to which we must 
not lose. Every institution of every kind 
in American life must be adapted—made 
over, if necessary—to the war effort. 

“In spite of all of that, however, people 
in this country must continue to live: mar- 
riages will be consummated; new homes 
will come into being; children will be born. 
Shelter must be provided, and men and women 
will require places where their money can 
be safely invested. 

“Obviously, new homes can not continue 
to be built in such quantities as in the im- 
mediate past. We must be prepared for the 
gradual disappearance of new home con- 
struction. For the moment, that may not 
be noticeable in Defense areas, for there 
are many of the lower-cost homes still to 
be built and which must be constructed as 
quickly as possible. But eventually home 
construction will cease. 

“The purchase of existing houses, on the 
other hand, will probably increase. There 
is also likely to be more money needed for 
the modernization and repair of homes. 
Probably on all sides of our lives, there is 
going to be added emphasis upon the re- 
pair and further use of those things which 
we already have.” 


Amemcanfiumberman 


Chicago Area Had Big Year 


All sources of information in Chicago area; 
including 91 suburban towns, the city of 
Chicago and the unincorporated areas of 
Cook, DuPage, Kane and Lake counties, 
reported a total of 15,873 homes to cost $91,- 
215,483 in 1941. This compares with 10,684 
homes valued at $59,701,123 for which per- 
mits were issued in 1940. The increase in 
value in 1941 was 53 percent. Total build- 
ing amounted to $140,710,822, showing an 
increase of 34 percent over 1940. Not until 
August, 1940, did Cook County begin to is- 
sue permits. Comparing 1941 with 1940, 
inclusive, on basis of reports from only sub- 
urban towns and Chicago combined, in 1941 
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the Chicago region built nearly twice as 
many homes as in 1939, and a third more 
than in 1940. 

Suburban towns total for December, 1941, 
was $4,499,190; for December, 1940, $4,032,- 
396. Chicago figures were $2,505,610 and 
$1,971,867, respectively. Suburban permits 
were issued for 450 homes to cost $2,836,- 
476, which compare with 427 homes valued 
at $2,922,762 in December, 1940; more homes 
were started in December, 1941, but their 
value was a little less. Chicago in Decem- 
ber, 1941, built 311 homes to cost $1,800,000, 
against 218 homes at $1,196,917 in 1940. In 
1941, Hammond built 696 homes; Gary, 737 
and Skokie, 298 homes. ~ 





* * * * * 


“It gives me pleasure to advise you 
that your organization has been 
chosen to receive the flag of the 
Bureau of Ordnance and the Navy 
‘E’ pennant in recognition of your 
outstanding efforts in the produc- 
tion of ordnance materiel vital to 
our national defense. Recent events 
have made this award of even deep- 
er significance than any which have 
been made in the past.”’ 

Secretary of the Navy Frank 

Knox, ina letter to Monsanto. 


“H” stands 


Among the crews of Uncle Sam’s 
warships and naval planes, the 
Navy “EK” is one of the most 
coveted and respected honors the 
men of a single gun turret or an 
entire battleship can win. 

It is asymbol, not of individu- 
al brilliance, but of-champion- 
ship teamwork... teamwork 
that only long, gruelling hours 
of actual practice could perfect. 


The same tradition governs 
the award of a Navy ‘‘E” to an 
industrial plant. 


The “outstanding jobs” which 
win an Ordnance Bureau flag and 
“—” pennant are not the work 
of one brilliant “lone wolf” in the 
research department—or asingle, 
capable executive. They are the 
result of teamwork that only 
starts with the quarterback in 
the front office and includes 
every man in the organization 





* * * * * 
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or teamwork! 


to the policeman on the plant 
gate... teamwork that only long 
years in the peacetime service of 
industry could perfect to the 
peak of efficiency demanded by 
a nation at war! 


Monsanto is proud to fly the 
Navy ‘“E”’ in recognition of past 
performance... glad to accept 
the responsibility it imposes for 
future performance. Monsanto 
CHEMICAL Company, Sr. Louts, 
MIssourRI. 
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SERVING INDUSTRY...WHICH SERVES MANKIND 
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3 LUMBER CO. 


ALAMOGORDO, NEW MEXICO 


DINE 


od WR 


From our modern mills 
at Alamogordo come 
tip-top quality prod- 
ucts of Douglas Fir, 
White Fir, Ponderosa 
Pine. Dimension, Tim- 
bers, Ties, Lath, Yard 
and Shed Stock, Bevel 
Siding, Mouldings, Box 
Shook, Crating. High- 
altitude Fir, especially 
suitable for construc- 
tion work. Modern 
band saw mill, plan- 
ing mill, box factory. 


43 
years 
service 
to trade 





Lumber Company, 


Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 
Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 


mut, etc. 


Pisgah Forest, N.C. 








WHITE PINE (22°... 


Al California White 
so and Sugar Pine 


Fir Wallboard (% cca: products 
William Schuette Company 


New York 


Office--41 East 42d St. PITTSBURGH, PA. 





JAMES W. SEWALL \ 


Consulting Forester 
JAMES W SEWALL PHILLIPS & BENNER 
Old Town, Maine Ruttan Block, 
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Nelson S. Taylor, of the wholesale lumber 
firm of Taylor & Crate (Inc.), Buffalo, 
N. Y., has been elected vice president of the 
Buffalo Historical Society. 

J. H. Prentice of the Bloedel Donovan 
Lumber Mills (Inc.), Los Angeles, has re- 
turned from a business trip to the company’s 
mills in the Pacific Northwest. 

R. D. Russell of the Consolidated Lumber 
Co. was elected president of the Los Angeles 
Building Material Dealers’ Credit Associa- 
tion at the annual meeting held January 7 at 
the Mayfair Hotel, Los Angeles. 

J. E. Watt, of the Chicago office of Union 
Lumber Co., has returned to the middle- 
west after completing a 10-day visit to the 
firm’s San Francisco offices and the Fort 
Bragg, Calif., mill. 

Timothy W. Dempsey, son of Neal Demp- 
sey, prominent Tacoma, Wash., lumberman, 
was commissioned a second lieutenant in the 
United States Army Air Corps at recent 
graduation exercises at Luke Field, Phoenix, 
Ariz., and has been assigned to active duty. 

P. B. Gilbert, of the Coos Bay Logging 
Co. of North Bend, Ore., has returned to the 
Northwest with Mrs. Gilbert and daughter 
after a stay of several weeks in Los Angeles. 
Mr. Gilbert combined a New Year's holiday 
rest with business. 

M. N. Saxton, president of the Saxton 
Lumber Co., and L. C. Oberlies, retired 
Nebraska lumberman now living in Tacoma, 
have been appointed as members of the four 
Tacoma, Wash., tire priorities boards that 
will hear claims of motorists of that city to 
buy tires and tubes and will judge their 
validity. 

Philip T. Farnsworth, advertising con- 
sultant for the California Redwood Associa- 
tion and a naval reserve officer, San Fran- 
cisco, Calif., was recently called to active 
duty by the Navy and is currently stationed 
at San Francisco. Mr. Farnsworth was 
associated with the California Redwood As- 
sociation for the past six years. 

Louis Ehling, who has been associated 
with the California Redwood Association for 
the past nine years, has been appointed as- 
sistant to Milton V. Johns, manager of the 
Redwood Sales Co., San Francisco, Calif. 
Ehling succeeds Ray Whitby, Jr., a naval 
reserve officer recently called to active duty. 
Whitby had been with the sales organization 
for six years. 

Sam Nickey, Jr., of Nickey Bros. (Inc.), 
Memphis, Tenn., was appointed by the 
Memphis Defense Council as a member of 
one of the tire rationing boards made nec- 
essary by the Government ban on the sale 
of automobile tires and tubes. Members of 
this board selected Mr. Nickey as chair- 
man and later were assigned the duties of 
handling all rationing in Shelby County 
outside of the city of Memphis. 

C. W. Parham of the C. W. Parham Lum- 
ber Co., and K. L. Emmons, Mississippi 
Valley Hardwood Co. (Inc.), both of Mem- 


phis, Tenn., were among the representatives 
of hardwood shippers who attended the In- 
terstate Commerce Commission meeting in 
St. Louis during the week of January 5. 
The ICC was considering the application 
of railroads for a blanket 10 percent. in- 
crease in freight rates to offset pay in- 
creases recently given their employees. Mr. 
Parham is president of the Southern Hard- 
wood Traffic Association, while Mr. Em- 
mons is chairman of the association’s rate 
adjustment committee. 





Retail Yard Changes 
KENNETT, Mo.—Nobel Cutsinger has been 
appointed manager of the E. C. 
Lumber Co. in Kennett. 


Robinson 


STAPLETON, NEpr.—Earl Clizbe, formerly 
of Arnold, Nebr., is the new manager of the 
A. S. Foster Lumber Co., located in Staple- 
ton. 

Pierce, Nesr.—Howard Paulsen, formerly 
assistant manager, has hecome manager of 
the Carhart Lumber Co. here. Roy Chris- 
tensen, former manager, has left to join the 
Navy. 

CLARINDA, lowa—George Miller has been 
appointed manager of the Green Bay Lum- 
ber Co. in Clarinda. 

Wapato, Wasu.—A. G. Murker is man- 
ager of the White River Lumber Co. in 
Wapato. He replaces C. W. Harrington, 
who left to take charge of the White River 
yard in Auburn. 





Lumberman Not to Accept 
Diplomatic Post 

MINNEAPOLIS, MINN., Jan. 21.—David J. 
Winton, whose name was recently mentioned 
for nomination as first United States Min- 
ister to New Zealand, is understood to have 
talked the New Zealand nomination over 
with the State Department, and after going 
into the matter thoroughly, to have told them 
it was his conviction that his experience 
could best aid in the war effort in produc- 
tion and that he, therefore, suggested his 
name be withdrawn. 





Former Partners Acquire Stock 


St. Louis, Mo., Jan. 14.—The stock in 
Thomas E. Powe Lumber Co., owned by 
the late Thomas E. Powe, has been ac- 
quired by three of his associates who have 
been members of the firm for many years. 

The new owners of the firm are: Harry 
D. Gaines, president; Alcee W. Stewart, 
vice president; Fred L. Schaller, secretary- 
treasurer. Milton FE. Oldendorph will con- 
tinue as assistant secretary. 

Due to Mr. Powe’s long illness, the com- 
pany’s affairs have been managed by the 
above mentioned officers, all of whom have 
heen connected with the firm for many years. 
The company will continue operations un- 
der the same established name, Thomas EF. 
Powe Lumber Co. They have become well 
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known in the Philippine Mahogany import- 
ing business. In St. Louis they maintain 
large, well-assorted stocks of northern and 
southern hardwoods, western and sugar pine, 
Philippine and Mexican Mahogany, and 
Douglas Fir and hardwood plywood, the 
majority of which is housed in modern lum- 
ber sheds. 

They operate a hardwood mill at Tex- 
arkana, Tex., cutting all hardwoods native 
to that section, specializing in oak, gum and 
cypress, which is shipped nation-wide. At 
Americus, Georgia, the firm maintains a 
hardwood concentration yard. The firm has 
been in operation 32 years. 





The Queen Keeps Warm 


Sr. Pau, MINN., Jan. 22.—Included in the 
royal wardrobe of Miss Kathleen Nickelson, 
Queen of the 1942 St. Paul (Minn.) Winter 
Carnival, is a woolly cape made of “Balsam- 


sie | 


Wool” insulation. Cut to the regal pattern, 
and about one inch thick, the robe weighs 
less than would one of heavy wool. Queen 
Kathleen says it is the warmest thing she 
has ever worn. 





Bomber Crew Crash Survivors 
Rescued by Lumberman 

Lincotn, N. H., Jan. 15.—Survivors from 
the bombing plane that crashed into Mount 
Jim near Lincoln, N. H., Jan. 14, were 
brought to safety by a rescue party headed 
by Sherman Adams, member of the State 
legislature and manager of Parker-Young 
Co., lumber manufacturers in Lincoln, N. H. 
Exploding bombs shook homes in North 
Woodstock and Lincoln and led to the organ- 
ization of the volunteer rescue party, 
which had to plow through five miles of 
wooded mountain on snowshoes to reach the 
five injured officers and men who survived. 
Two enlisted men were killed in the crash. 

The band of 100 pen fought their 
way up 4,000 feet through snow, two-feet 
deep on the treacherous mountain side. To 
bring the survivors back, the rescuers had 
to chop down trees and make a trail so 
that the injured could be taken down the 
steep slopes on toboggans. 
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Former Salesman Is Vice President 
of New Corporation 


3RISTOL, TENN., Jan. 14.—Allen B. Ed- 
monds, former salesman representing Ed- 
monds Brothers Lumber Co., has _ been 
elected vice president of Edmonds Bros. 
Supply Co., a retail lumber and_ building 


material concern 
officers elected 


recently formed. Other 
- R. J. Edmonds, presi- 
dent, owner of Edmonds Brothers Lumber 
Co., and R. W. Crockett, secretary and 
treasurer, and who has been associated with 
Edmonds Brothers Lumber Co. for the past 
three years. 





Purchases New Yard 

SATTLE CREEK, MICH., Jan. 21.—William 
H. (Bill) Shippy, who resigned as president 
and director of the C. R. Brewer Lumber 
Co. of Battle Creek, Mich., early last Sep- 
tember, has purchased a new 3 acre lumber 
yard site on the Grand Trunk R. R. near 
Upton Avenue and plans starting a new 
wholesale and retail lumber hardwood and 
building material yard in the near future. 

Mr. Shippy is very widely known in the 
lumber business in Southern Michigan, hav- 
ing been associated with the Brewer Com- 
pany for over 23 years, prior to which he 
was a traveling sash and door salesman for 
a number of years in Michigan and has a 
large acquaintance in the industry. It is un- 
derstood he will operate the business under 
his own name as an individual. 





Celebrate Seventieth Anniversary 


San Francisco, CA.irF., Jan. 20.—The 
coming of the new year marked the 70th 


anniversary of the founding of White 
ers (Inc.) pioneer hardwood dealers. 

Two brothers from “Way Down East,” 
Asa L. White and Peter White, opened the 
business in 1872 under the name White 
Brothers, dealing in wagon materials and 
hardwood lumber. The first yard had a 
frontage on both California and Market 
streets. Early connections were made with 
suppliers in Central America, Mexico, Aus- 
tralia, Siam, Liverpool and London. 

The present management of the firm is 
under William T. White, president, son 
of Asa L. White, and C. Harry White, 
vice president and general manager and 
nephew of the founders. Don F. White, 
son of C. Harry White, is assistant man- 
ager, and M. Johnson is secretary-treas- 
urer. John A. Howatt, sales manager, has 
been with the firm more than 33 years. 


3roth- 





Wins Recognition for Production 
Efforts 


Sr. Louis, Mo., Jan. 20.—In recognition 
of outstanding efforts in the production of 
ordnance materiel vital to national defense, 
the Monsanto Chemical Co. here has re- 
ceived the flag of the Bureau of Ordnance, 
and the Navy “E” pennant. Secretary of 
the Navy Frank Knox wrote the letter in- 
forming the company of its winning of the 
coveted award. 

The Navy “E” is the symbol not of individ- 
ual brilliance, but of championship teamwork, 
and the Monsanto company is especially 
proud of having merited this award. 
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What the Associations Are 
Planning and Doing 


Speakers Are Announced for 
Northeastern Program 


Rocuester, N. Y., Jan. 20.—Chief speak- 
ers for its annual program have been an- 
nounced by the Northeastern Retail Lum- 
bermen’s Association. This meeting, as has 
been announced previously, will be held on 
Jan. 27-29 at the Hotel Pennsylvania in New 
York City. 

Roy Wenzlick of St. Louis, Mo., will, for 
the sixth time here, analyze the near future 
building trends; Virgil P. Ettinger, out- 
standing tax consultant, will discuss taxation 
problems in 1942; Lawrence H. Selz, In- 
sulation Board Institute, Chicago, will tell 
the dealer of better public relations. Another 
featured speaker on the program will be 
R. E. Saberson, Weyerhaeuser Sales Co., 
who will present the various aspects of the 
modernization market. H. P. Vermilya, 
Technical Director, FHA, will speak on 
the question of substitutes for materials on 
the critical list, while priorities and their 
relationship to the retail dealer will be the 
subject of W. D. Connor, Jr., Lumber and 
Building Material Branch, OPM. 





Michigan Retail Dealer Associa- 
tion Lists Speakers 


LANSING, MicH., Jan. 20.—Program for 
its forthcoming annual convention has been 
issued by the Michigan Retail Lumber Deal- 
ers’ Association. The meeting will be held 
in Detroit on Feb. 3-5 at the Book-Cadillac 
Hotel. Featured on the program will be a 
slate of well-known speakers, touching on 
problems of vital interest. 

Among the topics and speakers will be: 
“Business in These Times,” W. J. Cameron, 
Ford Motor Co., Dearborn; “Steps Taken 
to Encourage the Production and Use of 
Substitute Materials,’ H. P. Vermilya, 
Technical Division, FHA; “Building Trends 
for 1942,” Roy Wenzlick, St. Louis, Mo.; 
“The Effect of Priorities in the Home Build- 
ing Field,” W. D. Connor, Jr., Lumber and 
Building Materials Branch, Division of 
Civilian Supply, OPM; “Your 1942 Farm 
Market,” Don Ross, Successful Farming, 
Des Moines, Iowa; “Dealer Problems— 
Your Association to the Rescue,” F. L. 
Steinman, president, Ohio Association of 
Retail Lumber Dealers, Bluffton, Ohio; 
“How to Make Money Out of Rock Wool 
Insulation in Defense and Non-Defense 
Areas,” Wharton Clay, National Mineral 
Wool Association, New York City; “What 
Is Ahead for 1942,” H. R. Northup, sec- 
cretary-manager, NRLDA; “The Change- 
lessness of Change,” Tom Collins, Kansas 


City, Mo.; “A Woman Looks at the Lum-, 


ber Business,” Elizabeth Gordon, House 
Beautiful, New York City, and “Manufac- 
turer-Dealer Relationships”, Earl M. McGo- 
win, president, Southern Pine Association, 
Chapman, Ala. 

As has been the custom in the past, the 
Michigan Association of Traveling Lumber 


& Sash & Door Salesmen will meet in the 
same hotel on Feb. 4. This will be a busi- 
ness meeting, and on Feb. 3 this group will 
give a stag buffet supper and show with all 
lumbermen and friends invited. This will be 
in the Crystal Room of the Book-Cadillac. 





New York Salemen Have First 
1942 Meeting 


New York, N. Y., Jan. 16—The Lum- 
ber Salesmen’s Association of New York, 
held its first 1942 meeting, at the National 
Republican Club Rooms on Jan. 15. Out- 
side of the usual routine business which fol- 
lowed the very fine dinner, the most im- 
portant matter discussed was the report of 
the program committee on their plans for a 
Ladies’ Night at the February meeting. In 
addition to a special dinner and dancing, 
there will be other features of entertain- 
ment which will, according to members, be 
well worthwhile. 
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Tulsa Retail Dealers Elect New 
Officers 


Tusa, OKLA., Jan. 17.—Jesse D. Davis, 
general manager of The Long-Bell Lumber 
Co. was reelected president of the Tulsa 
Retail Lumber Dealers’ Association. Harry 
Poarch, president of the Economy Lumber 
Co. (Inc.), was made vice president; Walter 
Kelly, manager of the Hope Lumber & 
Supply Co. was made treasurer, and Harvey 
W. Watson was reelected, secretary-man- 
ager of the association. 

The lumber dealers of Tulsa are cooper- 
ating in every way possible with Defense 
and are at this time cooperating with the 
Retail Merchants’ Association and OPM, on 
a city wide delivery service in an effort to 
conserve rubber and truck equipment. 





Northwest Loggers Elect 


Tacoma, WasuH., Jan. 17.—William Mor- 
ley of Aberdeen, Wash., was elected presi- 
dent of the Pacific Northwest Loggers’ 
Association, at the annual meeting of that 
body here Tuesday. Other new officers in- 
clude Lloyd R. Crosby, Portland, Ore., vice 
president; Robert Stewart, Everett, Wash., 
treasurer, and FE. T. Clark, Seattle, re- 





New England Group Holds Annual 


Boston, Mass., Jan. 19.—‘‘A Total Amer- 
ica Must Win the War” was the title of a 
stirring address by Dr. Allen Stockdale of 
the National Association of Manufacturers 
at the annual dinner of the New England 
Wholesale Lumber Association at the Uni- 
versity Club, Boston, recently. He pictured 
the destruction and the human and economic 
losses that must be visited upon the world 
at war, and then proceeded to point the way 





R. B. COWLES, 
Springfield, Mass; 
President 


F. J. CAULKINS, 
Medford, Mass.; 
Secy.-Treas. 


to industrial and commercial peace through 
the development of a saner attitude toward 
the constructive forces that build our great 
industries, and make possible a permanent 
peace and pave the way for the highest 
standards of living in all walks of life. His 
address held the closest attention of his 
hearers, and was punctuated by frequent out- 
bursts of applause as he called for a type of 


victory that would assure a sound basis for 
a permanent peace. 

Other speakers included Frank S. Fuller 
in charge of marketing for the Northeastern 
Timber Salvage Administration who re- 
viewed the work of the administration in 
salvaging the “hurricane” logs, cutting and 
marketing the product. To date 379,000,000 
feet had been sold, and of the 25,000,000 
feet of hardwoods all but one million feet 
had been sold. David M. Osborne, vice 
president and manager of Eastern Pine Sales 
Corp., followed with an outline of the new 
all-New England set-up in the ownership 
and management of that company. It had 
been found that predominating Defense 
orders were running heavily to rough lum- 
ber. Of the eight planing mills serving the 
company, only one remains active. Hugh P. 
Brady, wholesaler of Seattle, Wash., who 
with his family has spent the holidays in 
the East, was a guest speaker. He reviewed 
the status of the lumber industry on the 
West Coast, and traced the early season rush 
for lumber at top prices, the late fall drop 
in orders and prices, the establishment of 
price ceilings and the unprecedented recovery 
both in order volume and prices following 
our entry into the war, and lifting prices 
today firmly to the ceiling level. The final 
speaker was Sid L. Darling of New York, 
National-American Wholesale Lumber As- 
sociation. As he was introduced by Toast- 
master Cowles, the latter presented him with 
an English briar pipe, the gift of the mem- 
bership. Mr. Darling’s topic was “The place 
of the lumber wholesaler in this war period 
—past, present and future.” 

At the afternoon session routine busi- 
ness was transacted and officers for 1942 
were chosen as follows: President Robert 
B. Cowles of Springfield; Vice president L. 
Mortimer Pratt, Jr., Boston, and Secretary- 
treasurer Frederick J. Caulkins, Medford. 








Ju 


ele 


$5, 
Ste 
for 
tior 
a 

ton 
beit 
dep 
rial 
spo 


V 


V 
lem 
the 
will 
tion 
cons 
of | 
CO, * 
the 
fact 
stud 
mod 
aid 
gro’ 
to ; 


For 


R 
Tel 
Buil 
Ann 
in t 
“Tel 
Feb: 
to o 
ate 
This 
will 
supp 
adve 
pitak 

amet 
inter 
party 
cord: 
this 

regis 


He 


Di 
futur 
topic. 
ing | 
wooc 
at th 
usual] 
Gran 
the 1 

Du 
sugg 
taker 
ing ¢ 
are n 








January 24, 1942 


elected permanent secretary- manager. 

The association voted an appropriation of 
$5,000 for purchase of Defense bonds. R. V. 
Stewart of Vancouver, B. C., spoke on ef- 
forts of Canadian loggers in war produc- 
tion. Other speakers included Prof. Bror 
L. Grondahl of the University of Washing- 
ton school of forestry, who discussed work 
being carried on in the university research 
department towards utilizing waste mate- 
rials in the woods and W. G. Tilton, who 
spoke on forest fire prevention. 





Wisconsin Committee Reviews 
Forestry Problems 


Wausau, Wis., Jan. 12.—Forestry prob- 
lems of the farmer and woodlot owners, and 
the handling of their lands in a manner that 
will aid in keeping them in continual produc- 
tion, were discussed by members of the Wis- 
consin committee of the American Society 
of Forestry during a meeting here Jan. 12. 
O. T. Swan, Oshkosh, secretary-manager of 
the Northern Hemlock & Hardwood Manu- 
facturers’ Association, said that a careful 
study will be made to ascertain the type of 
modified legislation which will be needed to 
aid in the preservation for future use of 
growing timber, and be embodied in a report 
to a meeting of the American Society of 
Forestry in Appleton in March. 





New Feature Presented for 
Virginia Dealers 


RicHMonD, VaA., Jan. 20—A “Cunvention 
Telugram” has been sent out by Virginia 
Building Material Association about its 
Annual Convention, to be held Feb. 26-27 


in the Roanoke Hotel in Roanoke. The 
“Telugram” follows: “Thursday evening. 


February 26, a dinner party will be given 
to our convention delegates by our associ- 
ate members, exhibitors and advertisers. 
This is a new feature, and we are sure you 
will like it. And it is through the splendid 
support of our associates, exhibitors and 
advertisers that we are to enjoy this hos- 
pitable occasion. With the exception of the 
amenities and one talk, which will be mighty 
interesting, this will be strictly a dinner 
party. The ladies who plan to attend are 
cordially invited, too. Invitation ticket to 
this party will be presented when you 
register.”—L. C. Smith, President. 





Hardwood Wholesalers Discuss 
Current Problems 


Discussion concerning the present and 
future status of its members was one of the 
topics reviewed at the regular weekly meet- 
ing of the National Association of Hard- 
wood Wholesalers which was held Jan. 20 
at the Board of Trade restaurant, as is its 
usual custom. President Van Keulen of 
Grand Rapids, Mich., had the chair during 
the meeting. 

During the session members made various 
suggestions as to the attitude that would be 
taken by the membership as a whole regard- 
ing changes in Government regulations that 
are now pending. 
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Coming Conventions 


Jan. 27—Intercoastal Lumber Distributors’ 
Association, National Republican Club, 
New York, N. Y., at 12:00 noon. Annual. 

Jan. 27-29—American Wood Preservers’ 
Association, Nicollet Hotel, Minneapolis, 
Minn. Annual. 

Jan. 27-29—Northeastern Retail Lumber- 
men’s Association, Hotel Pennsylvania, 
New York, N. Y. Annual. 

Jan. 27-30—Ohio Association of Retail 
Lumber Dealers, Hotel Cleveland, Cleve- 
land, Ohio. Annual. 

Jan. 28-30—Southwestern Lumbermen’'s As- 
sociation, Municipal Auditorium, Kansas 
City, Mo. Annual. 

Jan. 30—West Coast Lumbermen’s Associa- 
tion, Portland Hotel, Portland, Ore. An- 
nual. 

Feb. 3-5—Michigan Retail Lumber Dealers’ 
Association, Book-Cadillac Hotel, De- 
troit, Mich. Annual. 

Feb. 4-6—Lumber Dealers’ Association of 
Western Pennsylvania, William Penn 
Hotel, Pittsburgh, Pa. Annual. 

Feb. 4-6—Iowa Retail Lumbermen’s Asso- 


ciation, Des Moines Coliseum, Des 
Moines, Iowa. Ninth Annual Building 
Material Exposition and Merchandising 
Clinic. 


Feb. 8-10—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, McClure 
Hotel, Wheeling, W. Va. Annual. 

Feb. 9-11—Canadian Lumbermen’s Asso- 
ciation, Mount Royal Hotel, Montreal, 
Que. Annual. 

Feb. 10-12—Illinois Lumber and Material 
Dealers’ Association, Stevens Hotel, Chi- 
cago. Annual. 

Feb. 19—Western Pine Association, Port- 
land Hotel, Portland, Ore. Annual. 

Feb. 17-19—Wisconsin Retail Lumbermen’s 
Association, Milwaukee Auditorium, Mil- 
waukee, Wis. Annual. 

Feb. 19-20—Tennessee Lumber Millwork 
and Supply Dealers’ Association, Hermit- 
age Hotel, Nashville, Tenn. Annual. 

Feb. 19-21—Western Retail Lumbermen’s 
Association, Davenport Hotel, Spokane, 
Wash. Annual. 

Feb. 19-21—Ontario Retail Lumber Deal- 
ers’ Association, Royal York Hotel, To- 
ronto, Ont. Annual. 

Feb. 24—Northern Indiana and Southern 
Michigan Retail Lumber Dealers’ Asso- 
ciation, Indiana Club, South Bend, Ind. 
Annual. 

Feb. 26-27—Southwestern Iowa Retail 
Lumbermen’s Association, Chieftain 
Hotel, Council Bluffs, Iowa. Annual. 

Feb. 26-27—Virginia Building Material As- 
sociation, Roanoke Hotel, Roanoke, Va. 
Annual. Also, Roanoke National Home 
Show, Feb. 24-27. 

March 10-11—North Dakota 
bermen’s Association, City 
Fargo, N. D. Annual. 

March 13-15—Louisiana Building Material 
Dealers’ Association, Roosevelt Hotel, 
New Orleans, La. Annual. 

March 18-20—Mississippi Retail 
Dealers’ Association, Heidelberg 
Jackson, Miss. Annual. 


Retail Lum- 
Auditorium, 


Lumber 
Hotel, 





Newspaper Features Timber Con- 
struction Story 


A full page feature story in the Oregon 
Sunday Journal giving signal recognition to 
timber construction and the “teco” con- 
nector system was gratifying to lumbermen 
in that it demonstrated a general public ac- 
ceptance of the importance of this type of 
timber service. 

The page was predominantly a pictorial 
exposition of the plant and activities of 
Timber Structure, Inc., Portland, Ore. It 
showed an installation of “Teco” connected 
trusses in a store building and indicated that 
they could be used in all manner of struc- 
tures from cow barns to shipyards. 
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Company Provides Recrea- 


tion for Employees 


Employees of the Huttig Manufacturing 
Co., Muscatine, Iowa, are enjoying the fa- 
cilities for recreation recently installed for 
them by that company. Provision is made 
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total of 120 rafts each containing 5,000,000 
feet of lumber has been delivered to San 
Diego by tugs in 25 consecutive summers 
but war risks will put an end to that opera- 
tion this year. Delivery of square cut logs 
by rail is too expensive, and space on coast- 
wise ships is no longer available. 





for table tennis, card playing, reading, and 
motion pictures. 

Company bowling, baseball, basketball and 
other teams are a part of the sports and 
recreational program. Huttig has also re- 
cently installed a new medical center for 
employees. 





Choose 1942 Officers for 
Los Angeles Hoo-Hoo 


Los ANGELEs, CALIF., Jan. 20.—Officers of 
the Los Angeles Hoo-Hoo Club No. 2, re- 
cently elected, are George E. Ream, George 
E. Ream Co., president; R. S. Osgood, 
Frieder Brothers, vice president, and Fred 
E. Golding, Anglo-California Lumber Co. 
(Inc.), secretary-treasurer. 

D. C. Essley, D. C. Essley & Son, was 
named vicegerent snark for the Southern 
California-Arizona district. 





Coastwise Log Rafting 
Halted by War 


Los ANGELES, CALir., Jan. 17.—H. E. 
Whittemore, manager of the Benson Lum- 
ber Co., San Diego, said that for the first 
time in 35 years the coastwise towing of 
log rafts from the Columbia River to San 
Diego will not be attempted this year. A 


Hymeneal 


ULLSPERGER - KIRTLEY — Miss Ella- 
nora Coletta Ullsperger, daughter of Mr. 
and Mrs. Frank Ullsperger, of Nebraska 
City, Neb., was recently married to Wil- 
liam Howard Kirtley, of Sterling, Neb. Mr. 
Kirtley purchased the Koehler Lumber 
Yard at Sterling about two years ago and 





is one of the community’s younger busi- 


ness men. 


WIEBE-WIEBE—Miss Maria Wiebe, 
daughter of Mr. and Mrs. Jacob J. Wiebe, 
was married to Oscar Wiebe, son of Henry 
J. Wiebe, on Dec. 30th. The groom is as- 
sistant manager of the Wiebe Lumber 
Yard, Beatrice, Nebraska. 
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Railroads Envisage Greater 
Need of Freight Car Lumber 


WasHINGToN, D. C., Jan. 6—With the 
nation’s railroads embarking on an expan- 
sion program to take care of increased 
needs under the war emergency, an increase 
in the use of lumber in certain types of 
freight cars is in prospect. It was ex- 
plained by the Association of American 
Railroads that lumber is to be used in con- 
struction of freight cars which normally are 
constructed of steel, or for specific pur- 
poses, such as the lining of grain box cars. 
Passenger cars to be built under the expan- 
sion program will use steel, it was stated. 





Insulates Tar Tank Trailer, 
Saves Heat 


By wrapping the tank on his truck trailer 
with “Balsam Wool” sealed insulation and 
sealing the ends with “Nu-Wood” insulation 
board, a Grand Rapids, Mich., road con- 
tractor was able to considerably reduce heat 
loss in the tar he was hauling over a 28 
mile route. Both insulation products are 
manufactured by the Wood Conversion Co., 


eh tad 
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wees Tar tank on trailer 
* wrapped in insulation 
to reduce heat loss of 


the contents 


First National Bank Bldg., St. Paul, Minn. 

At the start of the haul the tar registers 
375 degrees Fahrenheit. Formerly it lost 
100 degrees of heat during the haul. After 
applying the insulation to the tank heat loss 
was cut to 15 degrees. 
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For many years the PEAVY name has stood for topmost lumber quality. 
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AND SOUTHERN 
HARDWOODS 
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Remember this name when you're needing Pine and Hardwoods. Our 
modern mills have up-to-date machines—every facility for quality produc- 
tion. Order from the firms here listed. Straight and Mixed Cars. 





PEAVY-WILSON LUMBER CO. inc. 


GENERAL SALES OFFICE, 
HOLOPAW, FLA. 
MANUFACTURERS OF 


Extra Dense Virgin Long Leaf 
FLORIDA PINE ... CYPRESS 
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THE LUMBERMAN POET 








SOMEHOW | DO IT 
From Issue of April 21, 1906 


I don’t believe that I should tip 

The porter when I take a trip 

Because he brushes up my grip 
And adds a polish to it. 

I don’t believe that I should fee 

The waiter who attends to me 

(I have less coin perhaps than he)— 
And yet somehow I do it. 


I don’t believe when fellows call 

Whom I don’t wish to see at all 

That I should “Glad to see you” bawl, 
Or to a lady coo it: 

Or, when I am myself a guest 

And dinner’s bad and host a pest, 

Should say I’ve had of times the best— 
And yet somehow I do it. 


I don’t believe that I should tell 

A pretty girl that she looks swell 

When shirtwaist doesn’t fit her well 
And ugly colors strew it; 

I don’t believe that I should choke 

With laughter at the boss’s joke 

That wasn’t new when Adam woke— 
And yet somehow I do it. 


For tip and compliment and fee 
Are far from truthful, you’ll agree; 
Such things will be the end of me, 


I never will get through it. 
If coin away I freely give 
Like water running through a sieve, 
I will not have enough to live— 
And yet somehow I do it. 





TELL ME NOT 
From Issue of March 10, 1906 


One day I received a poem from a young 
lady in Pana, Ill. It must Pana yet. The 
title of this beautiful little thing was “Tell 
Me Not.” 


Tell me not your love is wilted, 
Tell me not you love me not; 
Tell me not that I am jilted— 
You’re the last chance that I’ve got. 


As the shepherd pipes the praises 
Of the maiden that he knows, 

So you sang to my fond gazes— 
Tell me not the pipes are froze. 


Tell me not you love another, 
That a sweetheart new you've got, 

That to me you'll be a brother— 
Tell me not, oh, tell me not. 


I had to send the poem back to Pana—for 
I presume it did. I could not use it; it was 
too full of nots. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








Revision of Hardwood 
Inspection Rules—Mention 


more than the manufac- 


turers can resist. It is 


inspectors” will be 
changed to read that this 


was recently made of a 
proposed revision in some 
particulars of the inspec- 
tion rules for hardwood 
lumber. A committee, of 
which George E. White is 
chairman, has proceeded 
far enough with the revi- 
sion so that an indication 
of what the changes will 
be can be presented. It 
has been suggested that 
first and second quarter- 
sawed lumber shall be not 
less than six inches wide, 
instead of five inches, as 
the rules now declare. The 
reason for this proposition 
is that five-inch quartered 
stock is too narrow to be 
useful in work that re- 
quires firsts and seconds. 
It is too narrow to strip 
and is not wide enough for 
ordinary use. Further- 
more, when five-inch is ad- 
mitted into the highest 
grade the temptation to 
crowd in too much of it is 





thought by the committee 
that in order to maintain 
the high standard of quar- 
ter-sawed oak, sycamore 
etc., an insistance on six 
inches as the minimum 
width will be good policy. 
The past year has been 
prolific of quarter-sawed 
oak, and there has been a 
large amount of narrow 
and poor stuff put on the 
market. The proposed new 
rule concerning width will 
come in the right time, it 
is thought, as a means of 
checking the inclination to 
degrade the standard of 
this excellent kind of lum- 
ber. The clause, “Thick 
plank may contain sound 
heart if well boxed,” will 
probably be stricken out, 
as it is insisted that no 
heart in a plank can be so 
well “boxed” that it will 
not be a serious defect. 
In regard to firsts and sec- 
onds the “instructions to 





combined grade must con- 
tain 331% percent of firsts, 
instead of as before not 
more than 6624 percent of 
seconds. This does not 
change the meaning of the 
instruction, but is consid- 
ered more specific than 
before. Inspectors’ will 
also be instructed that 
firsts and clear are identi- 
cal terms—a grade that 
must be absolutely clear 
of defects. Other changes 
are suggested, but those 
named are the principal 
ones that have been defi- 
nitely formulated, 


* * * 


The New Forestry Chief 
—Thomas B. Keogh, of 
North Carolina, has been 
named by Director Gen- 
eral Davis, of the Chicago 
World’s Fair, for the posi- 
tion of chief of the For- 
estry Department of the 
Fair, 





You'll like this Long Leaf 
Yellow Pine and the Service 
That’s Behind It 


NEVER will you have to make 
excuses for Wier Long Leaf. 
It will keep right on giving 
satisfaction, as it always has 


done . . because it's that kind 
of lumber — strong, tough, 
enduring. Recommend this 
rugged Long Leaf for all struc- 
tural uses. 


Wier Long Leaf Lumber Co. 
HOUSTON, TEXAS 
Mills: Wiergate, Texas 


DEMAND THIS STICKER 
ON THE SASH YOU BUY 





Your Assurance 
of a Better Window 


The ARMSTRONG Company 


DETROIT DALLAS CHICAGO 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 
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NEWS FROM THE SOUTH 


Tire Restrictions Cause Anxiety 
Among Bidders on Army Lumber 


New Orteans, La., Jan. 19.—Tire sup- 
ply was on the lips of everyone at the re- 
cent big gatherings to bid on Government 
purchases of southern pine for cantonments, 
ordnance plants and other new construc- 
tion. There were 284 companies bidding at 
New Orleans and 150 at Richmond, repre- 
senting more than two-thirds of the pro- 
duction of the industry. Bidders and Gov- 
ernment officials both realized that the ability 
of the industry to supply the lumber pur- 
chased by the Government is entirely de- 
pendent upon the willingness of the Govern- 
ment to assure means of transportation of 
logs and lumber without any difficult or 
arduous tire restrictions. At Richmond a 
committee was appointed to survey the situ- 
ation in that region. In New Orleans a 
mass meeting of producers was held Jan. 
9, at which those present declared innum- 
erable and varied hardships will be inflicted 
upon them by the existing tire purchase 
regulations. Results of a questionnaire as 
to the number of trucks operated, their 
normal tire requirements, and production 
that would be curtailed by a shortage of 
tires, will be submitted to the Tire and 
Rubber Section of OPM and to the Pro- 
curement and Expediting Section of the 
Chief of Engineers (which agency pur- 
chased for the Government at the Richmond 
and New Orleans lettings), so that it may 
take whatever steps are deemed desirable 
to assure the delivery of its orders. Repre- 
sentations by the Southern Emergency De- 
fense Committee to OPM have not brought 
much encouragement. The Tire and Rub- 
ber Section has pointed out that other indus- 
tries more closely connected with war are 


in even greater need of tires than is the 
lumber industry; but Secretary Berckes and 
Assistant Secretary Parlow are going to 
Washington to present the industry’s prob- 
lem to the proper authorities so as to have 
the regulations changed, if possible. 


Must Have Tires to Deliver 
Lumber to Army 


New Orteans, La., Jan. 19.—Chairman 
C. C. Sheppard, of the Southern Pine Emer- 
gency Defense Committee, has sent a letter 
regarding truck tires to various officials of 
the War and Navy Department, Office of 
Production Management and Office of Price 
Administration stating that, at the recent 
United States Corps of Engineers lumber 
lettings, great anxiety was expressed by all 
lumbermen with respect to the tire rationing 
regulations which threaten severe curtailment 
of production of southern pine, now vitally 
necessary to the country’s war effort, which 
production will require the full productive 
capacity of the industry during the current 
year. Lumber manufacturers were generally 
convinced that the recently announced ra- 
tioning regulations on tires would result in 
a rapid decrease in production. A _ total 
of 174 companies, representing a large num- 
ber of southern pine mills in ten of the 
southern producing States, operate a total 
of 5,449 trucks, 1,469 of which are owned 
and operated by these companies in their 
own operations, and 3,980 trucks owned 
and operated by logging contractors and by 
contract mills from whom they secure rough 
green lumber, says this letter, in presenting 
the results of a questionnaire. The aver- 
age monthly production of these 174 com- 
panies totals 270,828,000 board feet, or about 
one-third of the total production of the 





January 24, 1942 


southern pine industry, the average output 
per company per month being 1,556,500 board 
feet. These 174 companies and their con- 
tractors have need normally for 27,673 truck 
tires over a period of six months, or 4,612 
tires a month, about one new tire per truck 
every five weeks. Each company has need 
on the average of 159 truck tires each six 
months, or about 27 new tires per month, 
one new truck tire being needed for every 
60,000 board feet of lumber produced by 
these companies. 

At least 95 percent of the sawmill and 
logging operations in the South are depend- 
ent upon trucks and other rubber tired 
equipment, such as tractors, lumber buggies, 
hysters etc. for logging and lumber pro- 
duction. Many of the mills also make their 
deliveries of finished lumber entirely by truck. 
There are very few instances where mills 
are now able to utilize railroad logging or 
animal drawn transportation in their opera- 
tions. Even if time permitted a switch to 
these methods, neither the necessary equip- 
ment nor the animals could be procured. 
There is a vital and immediate need for 
some method that will enable sawmill opera- 
tors to obtain truck tires and tubes without 
unusual delays and consequent loss of use of 
production equipment. This Committee is 
concerned with this matter entirely with re- 
spect to the war needs of the Government, and 
has no interest in promoting or advocating 
anything not needed for that war effort. 
The Committee’s vital concern is with the 
delivery of lumber to the job when needed 
to meet deadline construction dates. The 
solution of this problem is in the hands of 
Government Agencies, and an impossible 
situation exists when one branch of the Gov- 
ernment urges increased production and re- 
quires quick deliveries of concentrated vol- 
ume, and another Government Agency with- 
holds the necessary tools and equipment 
wherewith to produce and deliver. 


Southern Pine Purchase Would Fill 500 Miles of Freight Cars 


New Or.eans, La., Jan. 19—New Or- 
leans, Louisiana and Richmond, Virginia 
were the scenes of a record-making purchase 
of southern pine lumber when representa- 
tives of the Chief of U. S. Engineers 
accepted bids on approximately half a bil- 
lion feet of lumber valued at about $17,- 
500,000.00 for new Army _  cantonments, 
ordnance plants etc. In answer to an ap- 
peal circulated by the Southern Pine 
Emergency Defense Committee, nearly 500 
lumber manufacturers and wholesalers re- 
sponded to bid. 


Bidding in New Orleans began on 


Wednesday, Jan. 7, and, because of the fact 
that over .300,000,000 feet was involved, re- 





quired six days. Material was purchased 
for new army camps at Bastrop, Tex.; 
Ozark, Ala.; Cookson Hills, Okla.; Clarks- 
ville, Tenn., and Columbus, Ind., and also 
for the following ordnance plants: Wabash 
River, Dana, Ind.; Kansas, Military, Kan. ; 
Missouri, Louisiana, Mo.; Arkansas, Jack- 
sonville, Ark.; Oklahoma, Pryor, Okla., and 
Illinois, Ordill, Il. Some qpantities of lum- 
ber were also purchased by the Midwest 
Airport, Marion, Okla.; Lone Star Ordnance 
Plant, Hooks, Tex.; and the Maumelle 
Ordnance Plant, Marche, Ark. 


Group Attending Letting of Lum- 
ber Contracts at New Orleans, La. 


In Richmond, Va., material was pur- 
chased for Army camps at Durham, N. C.; 
Augusta, Ga. (for enlargement of Camp 
Gordon) ; Blackstone, Va.; and Shelton, N. 
J. Approximately 15,000,000 feet of lum- 
ber was also purchased for the new War 
Department Building, Arlington, Va. 

According to H. C. Berckes, secretary of 
the Southern Pine Emergency Defense 
Committee, it would require more than 
50,000 freight cars to haul lumber pur- 
chased at these two points. Figuring an 
average of 100 such freight cars to the mile, 
this vast amount of lumber, loaded in freight 
cars, would stretch a distance of more than 
500 miles. 
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Urged to Grow, Protect Forests 


RICHMOND, VA., Jan. 19.—In seven pro- 
posals submitted to Governor James H. 
Price by a special commission, Virginia was 
urged to do something immediately about the 
protection of its forest resources and re- 
forestation. Approximately $64,000, the re- 
port said, would be required for capital out- 
lay in the 16 counties that have applied for 
operation, and $18,400 each year to take 
care of additional operating costs. 





Hardwood Ceiling to Be 
Discussed 


Mempuis, TENN., Jan. 19.—E. R. Linn, 
secretary-manager Southern Hardwood Pro- 
ducers (Inc.), and Calvin Miller, statistician 
of that organization, will be in Atlanta on 
Jan. 23 when Peter Stone, of the Office of 
Price Administration, meets with a commit- 
tee of hardwood men to discuss ceiling prices 
for hardwoods. The committee is composed 
of Maurice Grundy, New Orleans; Wesley 


Foreman, Elizabeth City, N. C.; W. M. 
Camp, Marion, S. C.; Lee Robinson, Mt. 
Vernon, Ala.; J. B. Edwards, Oakdale, La. ; 


H. M. Seaman, Houston, Tex.; L. A. Mize- 
ner, Chicago; H. C. Parrish, Norfolk, Va. 





Southern Forest Association Dis- 
cusses Conservation 


JACKSONVILLE, Fia., Jan. 17—A compre- 
hensive conservation program with benefit 
acreage payments to be made by the Agri- 
cultural Adjustment Administration, was 
recommended by members of the Forest 
Farmers’ Association Cooperative, attending 
a Southern Forestry Conference here Jan. 
15 and 16. It was the first annual meeting 
of the association organized last year under 
the leadership of W. M. Oettmeier of Fargo, 
Ga. 

In addition to the seven-point conserva- 
tion program with benefit acreage payments 
to be made by the AAA, the timbermen sug- 
gested a Federal loan program for timber 
land owners, or other programs similar to 
those being carried out through the naval 
stores conservation program of the Federal 
agency; that funds for enforcing proposed 
Government compulsory cutting regulations 
be used for an educational program for small 
land owners and for improvement of fire 
protection and making it possible for Fed- 
eral agents (forest rangers or forest fire 
wardens) to make investigations under Fed- 
eral laws, without having to go through 
local courts, and that comprehensive studies 
be made by committees looking to the eas- 
ing of the tax burden on forest lands in the 
Southeast. 

Much of the discussion during the two- 
day meeting had to do with progress in re- 
search and various procedure affecting a 
long-time program of forestry although the 
theme of the meeting was “Forests in War 
Time.” This part of the program was em- 
phasized by C. F. Evans, assistant regional 
forester of the U. S. Forest Service in 
Atlanta, during an address he delivered at 
the banquet of the conference. 

President Oettmeier, Donald R. Brewster 
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of Savannah, Ga., and Secretary Miller were 
all praised highly for the work they did last 
year in bringing the young organization 
along the way as far as it has come in 
scarcely eight months. 





Combine Bark Fibre With 
Wool to Make Textile 


SAN Francisco, CA.ir., Jan. 21.—A newly 
patented process developed by The Pacific 
Lumber Co. here combines short redwood 
bark fibre with natural sheep’s wool to pro- 
duce a blend, which, when carded, combed 
and spun into yard can be woven or knitted 
into fabrics having properties similar to pure 
wool textiles. The new process is expected 


5| 


to help alleviate the anticipated wool short- 
age as satisfactory material can be produced 
from yarn which is 60 percent redwood bark 
fibre. 

Woolen blankets and fabrics for overcoats 
and suitings on display at the company’s 
headquarters at 100 Bush St., contain from 
30 to 40 percent redwood bark fibre and 
show no noticeable difference from ordinary 
wool fabrics. The fibres can also be com- 
bined into felts for making felt hats. Lighter 
weight blankets and clothing are said to 
result from the combination of material. 

According to E. E. Brown, manager of 
the Bark Products Division, immediate steps 
are being taken to make the new process, 
as well as the raw material, available to tex- 
tile manufacturers throughout the country. 





YOU START MAKING PAINT PROFITS 


THE DAY YOU START 


( MON TUE WED THU FRI 


WITH BPS 
1942 


SAT 


3456 7 
1213 14 
19 20 


: 10 


| 22 23 24 25 26 27 


ROUTE y PROFITS 


The outstanding point of advan- 
tage of the BPS exclusive franchise 
is based on this all-important 
merchandising truth—you make 
money, paint profits, on turnover— 
not from paint that stays on the 
shelf. 

The BPS plan is made for the 
sole purpose of promoting paint 
sales. It works like this: 


1. It creates the desire to paint. 
2. It aids in color selection. 


3. It produces store traffic... 
more sales—more profits. 




















So start right away with BPS—start 
on the route to more paint profits. 
Write The Patterson-Sargent Co. 
for complete details at once. 





52 


Amemcanfiumberman 


Here’s What's New 


New Free Insulation Display 

A new window or counter display to help 
develop “Red Top Insulating Wool” sales 
has just been prepared by the United States 
Gypsum Co., 300 W. Adams St., Chicago, 
Ill. The display shows full-size samples of 
three standard thicknesses of the insulating 
wool. Two uprights are accurate replicas 
of wood studs and demonstrate how “Red 
Top” insulation fits snugly between, how its 
special flange holds the material in position, 
and the ease of its installation. Samples 
also show the “Red Top Wool” wrapper 
with vapor barrier on one side and porous 
material on the rear. The display is avail- 
able without cost to dealers. 





Paint That Glows in the Dark 


A new phosphorescent paint called “Lumi- 
Tone” has recently been put on the market 
by the General Luminescent Corp., 732 Fed- 
eral St., Chicago, IIl., to be used on markers, 
stair treads, curbs, driveways etc. to make 
them visible during blackouts. The paint is 
useful on elusive light switches and cords, on 
house numbers, on photographic equipment in 
the dark room, and for other more ordinary 
uses. It is perfectly harmless as it contains 
no radium. Complete details are contained 
in a descriptive pamphlet which is available 
upon request from the manufacturer. 





Two Cold Water Blackout Paints 


Blackout cold water paints, manufactured 
in two grades, one for interior and one for 
exterior work, and known as the “Blackout 
Twins,” have been developed by Tamms 
Silica Co., 228 N. LaSalle St., Chicago, Ill. 
For complete blackout it is suggested that 
windows be coated both inside and out. The 
“Twins” are furnished in powder form and 
are prepared for application by adding water 
only. The finish is very flat and deflects 
light reflections. Washing will remove it 
from the window. A folder giving com- 
plete information is available from the 
Tamms Silica Co. 





Blackout Paper to Cover Windows 

For quick, inexpensive blacking out of one 
or more rooms, the Lennon Wall Paper Co., 
Joliet, Ill. is offering “Peacock” blackout 
paper; a 30 inch stock with a thick coating 
of pure, dull black. It is said that the paper 
effects a complete blackout when applied to 
windows with tacks or gummed tape. One 
bolt contains approximately 100 square feet 
of paper, sufficient for four or five average 
windows. Shipments to dealers are made in 
bundles of 20 bolts. A sample of the paper 
and complete information will be sent free 
upon request to the Lennon company. 





Four Paints for Blackout Needs 


Literature and prices on four paints for 
blackout uses are available from The Wilbur 
& Williams Co., Park Square Bldg., Boston, 
Mass. The paints are “Window Glass 
Blackout Exterior Paint,” produced to com- 
ply with the Government request that glass 
be painted on the outside to eliminate sheen; 
“Window Glass Inside White” to afford 


maximum light reflection from interior il- 
lumination; “Window Glass Blue Trans- 
lucent” to be used where a minimum of light 
is required for electric directional signs, auto 
headlights etc.; and “White Traffic Guide 
Paint” for marking sidewalk curbs, obstruc- 
tions arrows etc. The latter dries in 15 
minutes. 





Viscous Blackout Compound 


A heavy bodied adhesive substance known 
as “No. 565 Blackout Compound” has been 
developed by the J. W. Mortell Co., 565 E. 
Milwaukee Ave., Detroit, Mich., to be used 
for coating windows. The adhesive quality 
of the compound allows burlap, wire screen, 
fabrics or cheesecloth, to be imbedded in it, 
thus eliminating flying glass particles even 
though the window may be completely shat- 
tered. The compound leaves a dull and 
mottled exterior finish. It is said to be im- 
pervious to weather, acid or salt conditions. 
Further information is available from the 
Mortell company. 





New Construction Material 


A new construction material named “Ex- 
celite,” somewhat in the nature of a plastic, 
has been announced by Designers for Indus- 
try, Inc., of Ohio, 426 Terminal Tower, 
Cleveland, Ohio, as a solution to many pri- 
ority problems. ‘“Excelite” is said to be 
suited to making insulating building boards, 
doors, sash mouldings, gutters, veneer cores. 
f-rniture, roofing, and many other products. 
It may be molded in any density from four 
to 50 pounds per cubic foot and produced in 
any form for which a mold may be made 
and in any thickness from Ys to six inches. 
The material is said to be tough, resilient, 
strong and heat insulating. It can be sawn, 
planed or nailed and will neither swell, warp, 
bulge nor check. Manufacturing cost is 
low because the raw materials are waste 
wood material and by-products. Principal 
ingredients are wood wool “excelsior,” wa- 
ter, a small amount of silicate of soda, soy 
bean protein and quicklime. All of these 
products are plentiful. Complete informa- 
tion is available from Designers for Indus- 
try, Inc., which licenses users. 





Free Truck Tire Users' Guide 


Keyed to the growing realization of the 
importance of rubber conservation to Amer- 
ica’s war effort is a booklet just published 
by The B. F. Goodrich Co., Akron, Ohio, 
providing new data on obtaining maximum 
service from truck tires. The booklet is 
available at no charge to truck operators 
upon request. Entitled the Operator’s Hand- 
book, the booklet contains charts and tables 
portraying the value of proper inflation and 
loads, the dangers in over- and under-infla- 
tion, mis-matching of dual tires, causes of 
uneven tread wear, and the effect of over- 
loads and excessive speeds in generating 
heat. These and other factors are summar- 
ized in 20 practical rules showing truck 
operators how to obtain maximum service 
from their truck tires. 
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Printed Speech on Forestry 


Available now in printed pamphlet form 
is an inspiring address entitled A Plea for 
Professional Courage delivered by Harris 
Collingwood, chief forester of the National 
Lumber Manufacturers Association before 
the 41st annual meeting of the Society of 
American Foresters at Jacksonville, Fla. 
Mr. Collingswood’s essential point was that 
a large proportion of American forests are 
without the guiding administration of profes- 
sional foresters, and that the public has been 
slow to accept forestry as a profession com- 
parable in social importance with engineer- 
ing and architecture. Copies may be se- 
cured from the National Lumber Manufac- 
turers Association, 1337 Connecticut Ave., 
Washington, D. C. 





New Builders’ Handbook 


A second and improved builders’ hand- 
book entitled, Arkansas Soft Pine, A Hand- 
book for Builders, has just been issued by 
the Arkansas Soft Pine Bureau, Little Rock, 
Ark. <A copy will be sent free upon request 
to dealers stocking trade-marked Arkansas 
soft pine. Additional copies are available 
at a reasonable charge. A series of full 
page photographs illustrate typical grades of 
soft pine, and grading provisions are ex- 
plained. Other features include structural 
details, stress tables for dimension, actuary 
of board feet, shipping weights, and paint- 
ing and finishing instructions. The first 
issue of this book was published in 1938. 





New Books 


Rich in new data is Wood Technology, 
a new book by H. D. Tiemann, senior wood 
physicist of the U. S. Forest Products Lab- 
oratory and lecturer in forest products at 
the University of Wisconsin, Madison, Wis. 
The author discusses all phases and processes 
and many uses of wood. Material is pro- 
vided on the mechanical, physical and chem- 
ical properties and on structure. Wood 
physiology, timber physics, wood chemis- 
try and timber mechanics are among the 
classifications treated. The book is well 
illustrated with photographs and photomi- 
crographs. Published by Pitman Publishing 
Corp., Chicago, Ill. Price, $3.50. 


Stated purpose of a new book entitled 
Cost Control in the Logging Industry by 
Donald M. Matthews, professor of Forest 
Management at the School of Forestry and 
Conservation, University of Michigan, is to 
give the reader a sound, realistic view of 
the recurring and varied problems which 
arise in the field of logging. Much atten- 
tion is devoted to the comparison of costs 
which may be anticipated under various pos- 
sible methods of logging operation. Thus 
the basic principles of cost comparison are 
first developed, then applied to general 
problems, and finally illustrated by specific 
cases. The book is thoroughly up-to-date, 
treats the most recent developments in log- 
ging equipment, and discusses the correct 
placement and efficient operation of this 
equipment. Available from the AMERICAN 


LuMBERMAN, 431 So. Dearborn St., Chicago, 
Ill. Price $4. 
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BUSINESS RECORD 


Business Changes 


CALIFORNIA. Crescent City—Crescent Lum- 
ber Co. succeeded by Rowdy Creek Shingle 
Mill. 


Los Angeles—Associated Chair Co. succeeded 
by Associated Cabinet Co. 

COLORADO.  Boulder—Moore Lumber Co. 
succeeded by McGrew-Bivans Lumber Co. 

FLORIDA. Quincy — Thomas-Little Lumber 
Co. succeeded by Thomas Lumber & Manufac- 
turing Co. 

ILLINOIS. Bloomington—Parke Enlow 
ceeded by Baumgart Lumber & Coal Co. 

Elizabeth—Edmund J. Coveny has acquired a 
half interest in William Hoskins & Co. 

KENTUCKY. Providence—Lemon Lumber Co. 
sold yard to Ruby Lumber Co. 

MICHIGAN. Detroit—Ernest J. Wells suc- 
ceeded by Wells Lumber Co., 14301 Meyers 
Road. 

MINNESOTA. Cromwell—Fullerton 
Co. here succeeded by Farmers Co-op. 
ation. 

NEBRASKA. Jansen—Mrs. J. A. Friesen has 
sold her half interest in Jansen Lumber Co. 
to A. J. Thiessen, who assumed charge of the 
business. 

NORTH DAKOTA, Gackle—Farmers 
ber Co. sold to Thompson Yards, Inc. 

TENNESSEE. Lenoir—Selman & Thompson 
succeeded by Thompson Bros. 

TEXAS. Dallas—W. L. Fuller Lumber Co. 
succeeded by Fuller-Bland Lumber Co. 

Marfa — Peevey - Simpson Lumber 
ceeded by Peevey Lumber Co. 

UTAH. Ephraim—Lee Hermansen 
by Hermansen Planing Mill. 

Farmington — Decker - Bradley 
Hardware Co. succeeded by 
& Hardware Co. 

WASHINGTON. 


suc- 





Lumber 
Associ- 


Lum- 


Co. suc- 
succeeded 


Lumber & 
Jennings Lumber 





Olympia—Thurston Lumber 
Co., Ine., succeeded by Day Lumber Co. 

Peone (P. O. at Mead)—Charles Graham 
Lumber Co. succeeded by Graham Bros. Lum- 
ber Co. 


New Ventures 


CALIFORNIA. Lynwood— Acme Sash & 
Moulding Co. is the firm name under which 
E. E. Blankenship has obtained a certificate 
to conduct business at 10,911 Atlantic Boule- 
vard. 


Casualties 


MISSISSIPPI. Belzoni—W. L. Hunter Lum- 
ber Co. mill destroyed by fire, with loss of 
$30,000, partially covered by insurance. Lum- 
ber on the yard, and offices and planing mill 
were not damaged. 

NORTH CAROLINA. 
Brown Plywood 
by fire, 


Fayetteville—Rankin & 
Manufacturing Co. suffered loss 
estimated at $200,000. 


New Mills and Equipment 


ARKANSAS.  Gillham—Gillham 
has begun operation of a sawmill 
MISSOURI. Aurora—Fred 


Lumber Co. 
here. 


Richardson 





and 


Arch Stafford have completed plans for a box 
factory here. 
West Plains—H. E. Shipp Lumber Co. which 


operates mil!s or lumber yards in four Arkansas 
and Missouri towns, is planning to establish 
headquarters and to install a planing mill and 
sawmill here. The Shipp lumber yard here will 
be enlarged. 





Government Buys 225 Million 
Feet of Fir and Pine in West 


SEATTLE, WaSH., Jan. 16.—Two hundred 
and twenty-five million feet of lumber was 
bought by auction from 206 registered bid- 
ders from Washington, Oregon, California 
and Arizona at the Washington Athletic 
Club Jan. 8-10. This was the biggest lumber 
sale ever completed on the Pacific Coast and, 
together with similar sales in Richmond, Va., 
and New Orleans, La., represented purchases 
by the Government of nearly three-quarters 
of a billion feet. The size of these orders 
may be better realized when compared to all 
purchases last year by the Federal Govern- 
ment, which amounted to two billion feet. 
The three auctions are declared to be the 
greatest sale ever made anywhere. Yet it was 
intimated at the Seattle auction that these 
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orders were only spring practice for what 
is coming. Average price paid for lumber 
was about $28. Most sales were made at 
ceiling prices or $1 to 3 under. In order to 
distribute widely such large orders, most of 
the schedules calling for from fifty to sixty- 
five million feet, bidders were allowed to bid 
on as low as one per cent and up to any 
multiple thereof. About half the orders went 
to pine operators, who got a competitive 
price and no freight charges. The huge 
orders give the fir and pine mills a backlog 
that will run through February, March and 
April. 

R. D. Brown, of the West Coast Lumber- 
men’s Association, handled arrangements for 
the auction, which in procedure was similar 
to others held here. Representatives of the 
procurement division section of the corps of 
engineers, United States Army, conducted 
the auction. They included M. J. Hyman 
and James I*. Maloney, civilian members, and 
Capt. James C. Stowers. 


_ 
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Furniture Show Opens in Los 
Angeles 


Los ANGELES, CALir., Jan. 17—An ad- 
vance guard of some 4,000 buyers began 
arriving in Los Angeles on Jan. 19 to view 
the furniture styles on display at the Los 
Angeles Spring Furniture Mart, feature 
event of the 15th semi-annual Furniture 
Market Week held from Jan. 19 to 24. 
Scene of the exhibit was the Furniture 
Mart Building, 2155 East Seventh St., 
Los Angeles. 

The affair was pronounced one of the most 
important furniture showings ever held in 
southern California. The exhibits were 
noted for their recognition of the new ma- 
terials and new methods used in furniture 
manufacture. Colored lacquers, deep stains, 
new finishes, some antiqued and some pickled, 
being used to replace grains of imported 
woods, occupied prominent places. Of note, 
also, were the American hardwoods. 





R-B ROLL-OFF BED rourrower tre 


MORE DELIVERIES . . . MORE PROFITS 


WHY WORRY about the shorter working 
hours and higher wages when R-B Roller 
Equipment will easily triple truck deliveries? 
A real spring tonic for the over-burdened 


expense accountl! 





Mfd. 
by 


THESE 
DEPENDABLE 


PRODUCERS CAN 
SUPPLY ALL 
YOUR NEEDS 





THE R-B COMPANY 


WRITE NOW for our FREE TRIAL PLAN and 
literature. Or better, give us the Make, 


Model and Wheelbase of the truck. Let us 
suggest and quote on the proper roller 
equipment for it. 


Roller equip- 
ment for all 
sizes of Trucks, 
Trailers and 
loading equip- 
ment ready for 
prompt ship- 
ment. 


Guinotte and 
Euclid Ave. 


Kansas City, Mo. 


Substantial and enduring are the houses built with North Caro- 


lina Pine. 


Tell your customers about this wood of beauty and 


utility, of strong fiber and fine grain. It mills to a satiny smooth- 
ness and takes paint well. The firms here listed can supply you 


with all building items in North Carolina Pine. 


information. 


Write them for 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing Lumber. Kiln Dried and Air Dried. 








PROMPT SERVICE on STRAIGHT or MIXED CARS 


BURRUSS LAND & LUMBER CO. 


Lynchberg, Va. 
Kiln Dried, Grade Marked N. C. Pine. R. R. 
Material a specialty. Car Lining and Decking. 
Mills in Va. and N. C. 
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Double Hung Window Unit Free of Critical 
Materials; Has Unique Weatherstripping 


Practically no critical materials are con- 


























principle upon 








tained in the unique new pressure-sealed \r which the new 
“Victory” double-hung window unit recently pressure - strip 
developed by the Andersen Corp., Bayport, | weatherstrip oper- 
Minn., and demonstrated to the trade press , ates, but is not an 
in Chicago early this week by Fred C. An- actual drawing of 
dersen, president of the Andersen concern. the _Andersen de- 
The new unit contains only % pound of ~ vice. When force 
metal. It is a low cost item developed is applied upward 
especially for the less than $6000 building on the slotted piece 
field. D 

Sash pulley wheels are of Lignum Vitae 
wood, and those mounted in the weather- Basic principle 
tight wood housing on the frame, have heat ceil etal. ie 
treated glass axles. Sash weights are com- 

' ie a new Andersen pres- 
pressed concrete made with iron ore aggre- : 
gate in place of sand, and a high grade of sure-sealing weather- 
sash cord is supplied in place of sash chain. strip was designed. 

Divergent from traditional conceptions of A 
weatherstripping is the device employed to 
make the “Victory” window weather-tight. (A), through the 
The action is entirely mechanical, and air cord (B), piece 
infiltration tests conducted at the standard e (A) moves not 
15 mph wind velocity indicate that the new only upward, but 
window model performs 33% percent better also, because of the 
than government standards require for a Lp slanting position of 
weatherstripped unit. The innovation in the slots, horizon- 
double-hung window design also met accel- tally to the right in 
erated usage tests satisfactorily. Wear was relation to the sta- 
imperceptible after 10,000 openings and clos- tionary piece (C). 
ings. The bolts (D), 











The accompanying drawing illustrates the which protrude 








BIRCH & SOFT MAPLE 


We have a good supply of Soft Maple in 
4/4, 5/4, 6/4 and 8/4; also 4/4 and 5/4 Com. 
Birch. Let us quote you. 


Corton HANLON] 


ODESSA , N-Y. 


DEPENDABLE SOURCE OF SUPPLY 


Now is the time when the mt buyer is the 
who sticks close to a de lo source of su oe 
and dependable quality. ht Ruteo buyers 
—o . 3 themselves Ba = 5. .. offer a 
epe: ie source of su 'e pend le ality 
at dependable prices. _— ies 


Letter FRATIES 


of Genuine White Pine 


These famous Bradley-Miller Frames ideally meet to- 
day’s demand for better building. Carefully kiln- 
dried, accurately manufactured, they KEEP their 
shape and dimensions through years of service. We 
also furnish Ponderosa Pine 
Frames, same manufacture and NUNCA —_ 
grade as the Genuine White Pine. ERE RIM E 


BRADLEY, MILLER & COMPANY, 


Telephone 7812 Bay City, int 


Cc. W. Jones, 9906 Indian Lane, Silver Spring, Maryland. 
Eastern Representative 
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through the slots, are fastened to the station- 
ary piece (C). 

Along the edge of the stile on the “Vic- 
tory” window is a hard maple strip slotted 
and fastened to the stile as piece (A) is 
slotted and fastened to piece (C) in the 
accompanying illustration. The cord lead- 
ing to the sash weight (equivalent to force 
(B) in drawing) is secured to the maple 
strip, the weight thus raising the strip and 
moving it outward so that it makes a secure 
bond with the blind stop, while the sash 
stile is forced back against the parting stop. 
The device is also said to practically in- 
sure the window’s freedom from sticking and 
rattling. Patents on these developments have 
been applied for. 

A number of features of the Andersen 
“Narroline” window have been incorporated 
in the “Victory” window, such as the 1% 
inch thick sash with no exposed end wood, 
the bed-puttying method of glazing, the leak- 
proof locked sill construction, and toxic 
preservative treating of all parts. 

The manufacturer is standardizing pro- 
duction on an adequate variety of sizes and 
making other sizes available at extra cost. 
Complete information is available from the 
Andersen Corp. 





Ohio Valley Expects Enlarged 
Demand 


CINCINNATI, OHIO, Jan. 19.—Report of the 
Lumber Committee, Ohio Valley Shippers 
Advisory Board, for the first quarter of 
1942, made in Cincinnati at the eighteenth 
annual meeting on Jan. 13 at the Hotel Gib- 
son, said that “all indications point to in- 
creased demand for lumber and other forest 
products during the coming war months.” 
The analysis and forecast, signed by Chair- 
man J. S. Thompson, Louisville, Southern 
Hardwood Traffic Association, said further 
“increase in the number of Army camps, 
along with military and naval needs for all 
kinds of lumber and timber are anticipated,” 
and concluded as follows: 

“Lumber for boxes and crates will expand 
and industrial housing will be increased. The 
market is still very active. Most mills have 
low inventories and many items continue 
scarce. There is a good movement of staves 
and heading to cooperage plants, and this 
should continue until spring, veneer and ply- 
wood mills have plenty of orders, and move- 
ments of both the raw material and finished 
products to those manufacturers should con- 
tinue for some time. There is good demand 
for flooring, and furniture factories continue 
to place orders for dimension stock. Demand 
from automobile plants is falling off, owing 
to their curtailed production of cars. Outlook 
for lumber for first quarter of 1942 is most 
favorable, and reports indicate there will be 
an increase in carloading of approximately 
15 percent over the corresponding quarter 
of 1941.” 

Tying in with this report was another 
comprehensive survey and forecast covering 
the principal industries, submitted by the Car 
Efficiency Committee, which concluded that: 
“Tf you don’t unload cars promptly, it will 
be too bad we may have situations 
where the car supply for temporary periods 
and in isolated instances may be tight.” 

The meeting was attended by nearly 400 
delegates from Ohio, Indiana, Kentucky and 
West Virginia. 
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Northern Hardwood Group’s New 
Executives Are “Old Timers”’ 


New management has taken the reins of 
an associated group of three old-established 
northern hardwood concerns—The Oconto 
Co., Oconto, Wis., Bay de Noquet Co., 


Nahma, Mich., and Michigan Dimension Co., 
Manistique, Mich.—but the new executives 


es a 


CHAS. E. GOOD, 
President 


KURT STOEHR, 
Vice President 
Oconto and Bay de Noquet Companies 
have been with these companies for prac- 
tically all their business lives, and will con- 
tinue the policies that have won these com- 
panies high regard in the trade. Changes 
in the personnel were made at a meeting of 
the directors Nov. 24. 

Charles E. Good Lecomes president of all 
three companies. He succeeds George J. 
Farnsworth who, at a ripe old age, died 
Nov. 11 last year. Mr. ‘ 

Good was born at 
Oconto, Wis., and has 
been with the Oconto 
and Bay de Noquet 
companies during all 
his business life. He 
was manager of the 
Oconto mill during 





H. J. PETTIGREW, 
Secretary Oconto Co. 





World War I, and 
went overseas with the 
20th Engineers (lum- 
ber production regi- 
ment). At the end of 
the war he resumed 
his former business 
connection, and was 
made vice president of the two companies, 
and placed in active charge of the logging 
and mill operations of both—offices which he 
continued to hold until his election to the 
presidency of these two companies and the 
Michigan Dimension Co., which late last 
year succeeded to the business of the Brown 
Dimension Co. Mr. Good will make his 
headquarters in the companies’ Chicago 
offices in the Railway Exchange. 

The new vice president of the Oconto and 
Bay de Noquet companies is Kurt Stoehr, 








Chicago, and he also becomes secretary of 
the Michigan Dimension Co. Mr. Stoehr 
has been actively connected with this group 
sincve 1905, and since 1917 has been in active 
charge of the sales of the Oconto and Bay 
de Noquet companies. He will continue to 
manage the sales of these two companies. 

H. J. Pettigrew, of Oconto, is secretary, 
and Geo. F. Fisher, of Chicago, is treasurer, 
of the Oconto Co. Wm. H. Acker, general 
manager at Nahma, is secretary of the Bay 
de Noquet Co., and Richard B. Farnsworth 
(son of the late president), Chicago, is this 
company’s treasurer and is treasurer also 
of the Michigan Dimension Co. 

Ray L. Prine, who all his business career 
has been associated with the Brown Dimen- 
sion Co. and its successor, the Michigan 
Dimension Co., has become vice president of 
the latter company, and will continue in 
active charge of its business. 





Confer on Treated Wood 


Mapison, Wis., Jan. 21—The use of 
treated wood to relieve the metal industry 
for the “duration” will be discussed at 
a round-table meeting to be held at the For- 
est Products Laboratory in Madison, Jan. 26. 
Attending will be 150 representatives of the 
wood preserving industry, who will stop off 
for two hours enroute from Chicago to the 
annual convention of the American Wood 
Preserving Assn. in Minneapolis, Jan. 27-29. 
During the two-hour visit the delegation will 
visit the laboratory to confer with George 
M. Hunt, head of the laboratory’s wood 
preservation section, who is a_ scheduled 
speaker at the convention. 





To Survey Cutting Practices 


Manison, Wis., Jan. 19.—Cutting practices 
in lumber areas will be studied by a special 
committee announced by William J. P. 
Aberg, chairman of the Wisconsin Conserva- 
tion Commission. This body will also sug- 
gest legislation to protect young timber on 
privately owned land. A _ report will be 
prepared by the Committee for the Con- 
servation Commission, after which hearings 
on cutting standards wi!l be held. The com- 
mittee consists of R. B. Goodman, Marinette, 
widely known lumberman; F. B. Trenk 
of the University of Wisconsin college of 
agriculture; George Banzhalf, Milwaukee, 
consulting forester; F. G. Klip, Port Ed- 
wards, representing the paper industry; and 
E. B. Hurst, Wisconsin Rapids, represent- 
ing sulphite mills. All are members of 
the Society of American Foresters. 





Loadings of Revenue Freight 


The car service division of the Associa- 
tion of American Railroads reports that rev- 
enue freight for the two weeks ended Jan. 
10 totaled 1,411,546 cars, showing an in- 
crease of 6,323 cars above the number for 
the two weeks ended Dec. 27. Forest prod- 
ucts loadings of 67,484 cars show a de- 
crease of 2,138 cars below the number for 
the two weeks ended Dec. 27. 
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outhwest 
umber 
Mills inc. 


* 
Choice y; 

A HUNDRED MILLION FEET OF LUMBER 
is the combined yearly capacity of our 
two modern mills—one at McNary, Ari- 
zona, one at Flagstaff. With an adequate 
timber supply of high-altitude, soft-tex- 
tured Pine, these electrically-driven mills, 
with 20 Moore dry kilns and up-to-the- 
minute precision machines, have every 
facility for top quality production. 


Our line includes Dimension, Siding, In- 
terior Trim, “Apache Brand’ Mouldings, 
Ceiling, Casing, Base, Lath, Selects, Com- 
mon. All Selects, Shop and Common are 
scientifically kiln-dried. Eased-Edge Di- 
mension is double-end-trimmed. Properly 
seasoned, accurately manufactured, it 
keeps its size and shape. Mixed Cars. 
Write and tell us about your needs. 


Southwest Lumber Mills Inc. 
McNary, Arizona 


Mills at McNary and 
Flagstaff, Arizona 


DISTRICT SALES OFFICES 
PHOENIX, ARIZ.~-¢ 9 in WARY Rem isentatives 
CHICAGO -- D. A. WEIDLER 520 N. Michigan Ave- 


Manager Phone, Superior 9004 
NEW YORK -- 


A. F. McKINLEY, Sales Manager 
Phone, Murray Hill 5 -5583 





Room 1041 Grand Central 
Terminal Bldg. 
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REVIEW OF THE CURRENT MARKETS 


Softwood markets are completely 
dominated by heavy Government pur- 
chases for cantonments, made in the 
South and the Pacific Northwest, ship- 
ments on which must take precedence 
over any other kind of business. So 
large a total of orders has been placed 
on mill books that operators see the 
necessity for putting forth their utmost 
efforts to meet requirements. While 
emphasis is on commons in southern 
pine, Douglas fir and the western pines, 
a good proportion of higher grades is 
being taken. War industries also are 
in the market for large needs, especi- 
ally of crating stock, the railroads con- 
tinue active buyers of both car and 
maintenance material, shipyards and 
new plant construction require heavy 
schedules of timbers, and the Allied 
Nations are calling for big shipments 
for use in the war zones. Bids at Gov- 
ernment lettings were often $1 or more 
below ceilings, in both South and West. 
But the heavy new draft on depleted 
mill stocks has brought quotations to 
private buyers up to ceiling level al- 
most without exception. Distributors 
in most Defense areas have about all 


the business they can handle; those 
outside are unable to hope for anything 
like normal volume, for population is 
being attracted to Defense areas, and 
they have to operate under stiffening 
priority and credit restrictions. Many 
of them will concentrate on remodel- 
ing and repairs for which they have 
materials available. Country dealers 
have reason to expect a lively farm 
demand for lumber needed to con- 
struct or modernize buildings needed 
to carry out the Victory food program. 
Many dealers that depend on non-De- 
fense business find the outlook not al- 
together discouraging, and have been 
inclined to round out their assortments, 
an imminent advance in freight rates 
being a spur to advance buying; but 
probably the majority are out of the 
market almost altogether. They have 
been able to get limited amounts of 
the scarce materials and have fair 
stocks of lumber, but find it difficult to 
get any delivery promises from the 
lumber producers on new business. 
There is no water transportation, and 
military and war industrial demands 
on the railroads are daily increasing, 


while difficulties of truckers in getting 
an adequate tire supply may make 
further heavy additions to the burden 
on the rails. Mill bookings in the two 
weeks ended Jan. 10 were about 50 
percent above current production, and 
shipments were 23 percent above pro- 
duction; mill stocks that date were 
8 percent below previous year’s level. 
Hardwood business in the two 
weeks ended Jan. 10 ran behind the 
output, which was curtailed as a result 
of bad weather in the South. Stocks 
at the mills are so depleted, being 12 
percent under last year’s, and so large 
a part of them is not in shipping con- 
dition, that orders for most species ex- 
cept oak are difficult to place. War in- 
dustries are coming into the market 
for larger amounts, and prospects are 
that they and the armed forces will 
absorb all the material the mills can 
turn out. Quotations generally have 
been strengthening, even oak showing 
some recovery from recent lows. 
Lumber price index of Bureau of 
Labor Statistics for week ended Jan. 
17 was 131.5 (1926 = 100), compared 
with 130.8 for week ended Jan. 3. 





MARKET NEWS FROM NATION’S 
LUMBER CENTERS 


Tacoma, Wash. 


WEST COAST WOODS—The continued 
rush of Government buying is keeping 
mills here operating at capacity. Most 
of it is to meet Army construction de- 
mands. This, coupled with orders for 
Defense housing, promises to keep pro- 
duction in high gear for many months. 
Private buying has dropped toa secondary 
role, but inquiries are numerous and in- 
dications point toward improvement dur- 
ing the ensuing weeks. Rail deliveries 
are being hampered by the fact that 
movement of troops and supplies is tak- 
ing up much of the available rolling stock. 
Waterborne business is virtually at a 
standstill. Some anxiety is being felt 
over log shortage. Snows have forced 
many woods operations into idleness. 
There is a marked scarcity of virtually 
all grades of logs. 


Seattle, Wash. 


WEST COAST WOODS—The huge Gov- 
ernment auction buying reported else- 
where in this issue dominated the market 
the past fortnight. As a result of it the 
mills will have enough business on file 
to keep them active for three months, as 
they also have other domestic orders on 
the books. Improved weather has aided 
production, but it is not yet back to nor- 
mal. Prices in all markets remain close 
to figures of two weeks ago and are firm. 
Water shipments from this port continue 
to decline and may cease altogether except 
for military purposes. 





RAII+—Prices remain at ceiling or a 
little below. Timbers have strengthened. 
Most of the buying has been by the Gov- 
ernment. 


SHINGLES—Prices are firm at old levels, 
and all grades continue oversold. The 
large mills have good order files, but 
smaller mills would welcome some busi- 
ness. Inland mills are still handicapped 
by frozen ponds and bad roads. Shortage 
of cedar logs is acute in some localities. 
Production is just beginning to increase, 
following holiday shutdowns. ’ 


INTERCOASTAL—Belief that the Gov- 
ernment will take over all intercoastal 
shipping tends to freeze trading. Some lum- 
ber is loaded on barges here, awaiting 
ships. Demand would be good if space were 
available. Prices are firm. 


CALIFORNIA — There is no steamer 
space available. Wood sailing ships are 
being used but freight is expensive. Rail 
movement to California, especially from 
Oregon, is active. 


EXPORT—There is demand from South 
America, especially the east coast, but no 
space is available. Some lumber continues 
to move to South Africa via New Orleans, 
but none is going to Hawaii. Railroads 
will not transport export lumber into San 
Francisco unless the shipper can prove he 
has the ship space to take care of it. 
There is no buying here for the United 
Kingdom, but ties have been bought for 
Burma and Iran. 


LOGS—Since Christmas, log production 
has declined. Truck logging has stopped; 
many gravel roads are closed. But rail- 


logging camps continue to operate. Move- 
ment of logs from British Columbia is still 
embargoed. Inventories are smaller than 
those of a year ago, with cedar supplies 
short. Prices are unchanged and firm. 


Kansas City, Mo. 


SOUTHWESTERN MARKET—The Gov- 
ernment has purchased about 500 mil- 
lion feet of southern pine and observers 
say that 70 percent of the orders were con- 
fined to woods from this region. Some of 
the last buying of southern pine was be- 
low ceiling, but all western fir and pine 
purchased were at maximum price levels. 
Weather conditions have prevented capac- 
ity operations in this district. Shipments 
are going ahead at a good rate. Retail 
yards are buying ahead and filling out 
their broken stocks. 


SOUTHERN PINE—Demand has been 
the heaviest in years, due largely to Gov- 
ernment purchases. Retail yards have 
been in the market for liberal amounts 
and railroads also have been buying. Rail- 
road orders for decking, siding and lin- 
ing as well as timbers were sizable. It 
is almost impossible to build up any sur- 
plus stocks. All private business in both 
lower and upper grades of shortleaf and 
longleaf has been at ceiling prices. It 
was said that about 2 billion feet of pine 
has been sold through Lend-Lease activ- 
ities within the last thirty days. About 
6 million feet of No. 2 pine was exported 
to Puerto Rico and the Canal Zone with- 
in the last ten days. 


WESTERN PINES—The Government has 
placed substantial orders, largely low 
grades for shipping cases and commons 
for cantonment construction. Prices held 
about unchanged. It is expected that a 
price ceiling may soon be imposed. 


HARDWOODS — Demand is not heavy. 
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Mills are attempting to build up inven- 
tories in view of prospective heavy war 
industries needs in the coming months. 
Since the turn of the year, most items 
have advanced somewhat in price. Dry 
stocks are becoming difficult to obtain, 
No. 1 rough oak flooring stock being the 
main exception. Crate and box makers 
are buying cottonwood and sap gum. 


OAK FLOORING—Production of oak 
flooring currently is exceeding sales and 
shipments, but inventories remain low. 


SHINGLES—Retailers still are anxious 
to buy. Some difficulty was experienced 
in getting supplies because of mill cur- 
tailment. Cedar logs were reported hard 
to obtain. Shingle prices are steady to 
a shade higher. 


Shreveport, La. 


SOUTHERN HARDWOODS—The market 
is still very strong. Ash prices are still 
going upward, and there is some strength- 
ening in oak. There is strictly a seller’s 
market in sap gum. Production is a little 
ahead of shipments, as it takes time to get 
hardwood in condition to ship. Rains have 
greatly interfered with logging. Most 
mills now log by truck, and, if they can 
not obtain tires, will have no alternative 
but to shut down. 


SOUTHERN PINE—Wholesalers took on 
approximately twice as much of the Gov- 
ernment business placed recently as did 
mills that were represented at the auction 
bidding. The mills, particularly the larger 
ones, are all selling direct to the Govern- 
ment, and have booked all the business 
they can handle for sixty to ninety days. 
The Government is taking all the B&better 
flooring and finish it can get. Nearly all 
items are going at ceiling prices. There 
seems to be a surplus of only 4-inch No. 2 
common, but local mills say that they 
have none of it. Nos. 1 and 2 dimension 
are very scarce. Retailers are having diffi- 
culty in obtaining supplies. 


Cincinnati, Ohio 


SOUTHERN PINE—It’s a Government 
market. All prices are strong at ceiling, 
and they would be higher if there were 
nothing to stop them. The situation is 
by no means satisfactory for many who 
have lumber to sell to other than Govern- 
ment buyers; it seems to be a question 
of taking Defense business directly or in- 
directly, or getting out of the trade. Tre- 
mendous purchases from these sources 
are still immediately ahead. Retail yards 
can get lumber only with difficulty; how- 
ever, with some it is a question whether 
they want anything, since normal build- 
ing operations are not in sight, nor are 
they considered likely to be during 1942. 


HARDWOOD—Mills, retarded somewhat 
by zero weather in the woods, have re- 
sumed operations on an intensified scale. 
Maple and basswood continue in heaviest 
demand, and the lower grades in the lat- 
ter species still are going to box manu- 
facturers as fast as they are ready. Even 
oak, which had been fairly plentiful, is 
now getting somewhat scarce; the only 
item still readily obtainable is oak floor- 
ing. Inquiries are in greater volume than 
they were a fortnight ago. 








San Francisco, Calif. 


COASTAL TRAFFIC—During the open- 
ing days of the Japanese war, the 
freighter Absaroka, with a cargo of 5,000,- 
000 feet of lumber, was torpedoed off the 
California coast and was towed to port 
by Navy tugs. Other lumber ships that 
were attacked but made their way to port 
were the Dorothy Philips and the Samoa. 
The Cynthis Olson, carrying a cargo of lum- 
ber, was sunk 700 miles off San Fran- 
cisco. 


BUILDING—The volume of building in- 
augurated in southern California during 
December, as measured by the dollar 
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valuation of permits issued, declined to . 

the lowest level in more than two years, St. Louis, Mo. 

according to the monthly summary of 

Security-First National Bank. In Decem- SOUTHERN PINE — Demand for all 
ber, residential building activity continued items of pine is heavy and prices are at 
the downward trend which has been evi- Government ceiling. There is a good de- 
dent since July. mand from retailers, who are attempting 


to replenish stocks for spring, but they 
LUMBER RECEIPTS—Lumber receipts report difficulty in getting lumber. 

at the Port of Oakland during November, ; 4 , . 
1941, totaled 9,345,519 feet, compared with SOUTHERN HARDWOODS—The market 
14,595,475 feet in October, and 1,325,720 shows greatly increased strength and 
feet in November, 1940, at which time a prices generally have advanced. All items 
coastwise lumber schooner strike was in 4fre scarce, and dry stocks are harder to 
effect. find. Demand comes from all consumer 
sources but dealers say 60 percent is trace- 


REDWOOD—Demand for redwood lum- able to Defense activity. Furniture man- 


ber is reported good and coming generally  ufacturers continue purchases, however, 
from all districts. Prices are strong. and wholesalers report that makers of 
Stocks are somewhat broken with scarc- trailers and agricultural implements who 
ities, mostly in the upper grades. Siding haven’t been in the hardwood market for 
is reported very popular in the East and years are now back in it heavily. 3uy- 


under heavy demand. ing by casket companies, who have had 





Moore Cross-Circulation Kilns 
Season Paul Bunyan Pine For 
National Defense 


Paul Bunyan, symbol of the 
great Red River Lumber Co., 
Westwood, Cal., is doing his 
part for national defense by producing 
properly seasoned lumber of desired uni- 
form moisture content. Thirty Moore 
Cross-Circulation Kilns, having daily ca- 
pacity of 600,000 feet, season capacity 
loads of "Paul Bunyan Pine" at low cost. 


North, East, South and West—ag- 
gressive lumber manufacturers are in- 
stalling Moore Cross-Circulation 
Kilns, or converting old-type kilns to 
the Moore System. 
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Converting to the Moore Auto- 
matically Controlled Cross-Circula- 
tion System enables you to in- 
crease capacity 30-60%, reduce é 
drying costs, and improve quality 
of seasoned lumber. 


Write today — no obligation. 





MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 
JACKSONVILLE, FLORIDA 
VANCOUVER, 8B. C. 
NORTH PORTLAND, ORE. 
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Kennedy 


Western 


Lumber Products 


Prompt, efficient shippers of big mill, 
excellent quality, rightly-priced Fir, 
Hemlock, Seton. Spruce, Red Cedar 
Shingles, Idaho White Pine, Ponde- 
rosa Pine, California Sugar Pine. 

We strongly subscribe to belief 
that a SATISFIED CUSTOMER is 
greatest asset of any institution. 


j.G. Kennedy Lumber Co. 
Henry Building 
Seattle 








THE FEATHER RIVER 
LUMBER COMPANY 
Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 














SUGAR & WESTERN 
PINE AGENCY 


MERY ST 
CALIFORNIA 


ef OP GE! | ° Bee Lumber 
Selects and 
PINE sho 
California Ponderosa Pine- 
Mouldings and Cut Stock 


Sugar Pine Specialists for 30 Years 
e 4 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS FA 
YARD STOCK b i CLEARS. 
SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 











GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 
Genuine WHITE PINE .ircccs, 
Air-Seasoned e Water-Cured 


For nearly 100 years. Capacity 36,000,000 ft. annually. 
Members N. W.L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. Prompt Shipment. 
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to forego the use of steel, increases the 
demand for many hardwoods, notably 
mahogany. Hardwood flooring is not 
moving fast, but lumber processors re- 
port much rough oak used for flooring 
is being bought up, apparently by Defense 
industries. Millwork manufacturers are 
generally making heavy purchases, to fill 
orders in connection with Government 
contracts. Private building activity is at 
a standstill, but some Defense housing 
projects are keeping a few sash plants 
busy. Box and crating industries con- 
tinue strong demands for low grades. 


Portland, Ore. 


WEST COAST WOODS—With a com- 
fortable backlog that would maintain 
operations at current levels for the next 
two months if not another board was 
booked, Oregon and Washington Douglas 
fir mills will be able to maintain a rela- 
tively high rate of production for the first 
quarter of 1942. The market is strong 
in practically all respects. 


INTERCOASTAL—Intercoastal and rail 
markets have become one under war time 
conditions. Virtually all shipments must 
take the rail haul, with ships extremely 
scarce and enemy submarines active on 
both coasts. Buying has been mostly by 
the Government, no less than a quarter 
of a billion feet having been booked Jan. 
8-10, almost all of it for large canton- 
ment construction. Wholesale buying is 
limited, a normal condition for January 
regardless of any other factors. Federal 
purchases bear quick shipment require- 
ments. Prices are well sustained on prac- 
tically all grades and kinds. 

FOREIGN—This market, on a private 
basis, is at a standstill. Business with 
Latin American nations would be readily 
possible if there were ship space avail- 
able. i 

LOGS—The market is strong, and in- 
ventories are light. Unfavorable weather 
has delayed not only woods operations 
but hauling. 





Houston, Tex. 


A large part of southern Texas is a De- 
fense area, so house building is going 
ahead at about normal rate, and taking a 
lot of lumber. Indications are that mills 
will have no trouble selling their entire 
output for the next few months at about 
ceiling prices. 

SOUTHERN PINE —Huge Government 
purchases this month have totaled almost 
50 percent of cantonment purchases dur- 
ing 1941. All items of shortleaf are sell- 
ing at ceiling prices, with the possible 
exception of 2x4- and 2x8-inch No. 2. 
There will be somewhere between sixty- 
five and one hundred million feet pur- 
chased by the Government in Memphis 
this week. Railroads are beginning to 
buy for their 1942 requirements, and all 
railroad items are strong, car siding ap- 
parently leading the list. Timbers con- 
tinue very strong. Rains interfere with 
logging, and many small mills are begin- 
ning to feel the tire shortage. 

HARDWOODS — Mill stocks are badly 
broken, and logging continues difficult, as 
rains keep the ground very soft. Logs are 
in such low supply that many mills are 
unable to run. Flooring shows some 
weakness. 

SHINGLES AND LATH—Shingle prices 
are not as strong as recently, although 
demand in this vicinity is maintained. 
Lath continue scarce and firm. 


Norfolk, Va. 


NORTH CAROLINA PINE—The short- 
leaf market has been very active. More 
and more Defense projects are being un- 
dertaken in this section, and hundreds of 
new small houses will be built. War demand 
for lumber has been tremendous, and mills 
really can not supply material as fast as 
it is wanted. Large mills are so loaded 
with business that it has been impossible 
for them to supply their regular trade. 
From retailers there has been a very 
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good demand for air dried B&better, also 
for a lot of framing, boards etc., and they 
are still trying to buy from small mills 
at low prices. Government demand for 
small dressed framing, air dried roofers, 
boards and sub-flooring has been so tre- 
mendous that mills here can not meet it, 
and the Government has placed large 
orders for dressed Ponderosa pine and fir 
boards from the West Coast. Deliveries 
from this section to Defense projects, 95 
percent of which are made by truck, are 
going to be hampered by lack of tires. 
There is not likely to be very much de 
mand for better grades of shortleaf, either 
rough or dressed, for most Defense houses 
are taking little lumber for interior finish. 
Price “ceiling” is rigidly adhered to, al- 
though all millmen feel that they should 
be getting more. Production has been 
handicapped by lack of good labor and 
very cold weather. 


Minneapolis, Minn. 


NORTHERN PINE— Demand continues 
at an unprecedented high level for this 
season. Retaiiers are in the market to 
round out assortments. A number of items 
are in short supply. Production has been 
stepped up during recent weeks of favor- 
able weather. Prices are holding firm. 


NORTHERN WHITE CEDAR — With 
new supplies not yet available, producers 
are devoting all their attention to woods 
work. While posts and poles are now 
being turned out in large volume, it is 
hardly expected that sufficient quantities 
can be manufactured to meet spring de- 
mand. There is no buying at present, be- 
cause no material is on the market, but 
many inquiries are being received. 


MILLWOR K—wUnceertainty as to the 
scope of the 1942 building program appar- 
ently is curbing activities at the sash and 
door factories, but a considerable volume 
of new orders is being received, consider- 
ing the time of year, and some of the mills 
are quite active in filling back orders. 
Stock material is still in fair demand, but 
the call for special items has waned. Re- 
quirements of the Federal Government are 
likely to play a considerable part in keep- 
ing the mills busy. Prices are steady, 
with upward revisions not unexpected. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—Hardwoods 
continue in such increasing demand that 
manufacturers are able to sell practically 
anything. Especially is this true of the 
cheaper grades, for which the Government 
has an insatiable appetite. Mills had 
started to rebuild inventories, when a new 
rush of buying left their unsold stocks 
practically where they were before the 
year-end let-down. Flooring mills are buy- 
ing large quantities of flooring oak, in an- 
ticipation of the demand for Government 
housing. Hardwood prices are unchanged 
and firm. 


OAK FLOORING—Consumers have 
started heavy buying of oak flooring and 
sales are once more exceeding production. 
Little addition has been made to stocks, 
and the Government’s start of buying for 
the expected 500,000 homes for Defense 
workers will leave but little flooring for 
private home building, manufacturers say. 
Quotations remain at level of two weeks 
ago. 





Cuts Spruce for Government 


MARSHFIELD, Ore... Jan. 19—The Mc- 
Kenna Lumber Co. mill at Bay City Jan. 10 
began exclusive cutting of spruce on Federal 
contracts, Manager Ted Pettersen an- 
nounced. The company cut spruce from 
1925 to 1935 and is understood to be pro- 
ducing stock for airplanes and cartridge 
boxes. Pettersen was re-elected president 
and manager recently, with J. T. Sullivan, 
vice-president; J. P. Dillion, secretary, and 
M. J. McKenna, treasurer. 
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EASTERN TRADE NEWS 


[F. J. Caulkins] 


Boston, Mass., Jan. 19.—In this corner of 
the country, “Business as usual” is definitely 
out, and the problems incident to serving 
the war program with forest products, when, 
where and as wanted, supersedes all other 
considerations. Orders and inquiries for 
lumber going to producers on the West 
Coast, to the southern pine mills and to the 
spruce plants in the Northeast—on both sides 
of the border—result in very few acceptances 
unless the stock is wanted for vitally impor- 
tant Defense projects. Prices on such items 
as ceilings have been applied to show 
little if any deviation, provided the call is for 
standard stock. Retail yards located away 
from Defense areas are not actively in the 
market for supplies. Water deliveries are 
almost entirely suspended, but the added bur- 
den upon the railroads is causing few impor- 
tant delays in making deliveries. 


WEST COAST WOODS — There have 
been no ship arrivals at Boston since that 
of the Selma City on Dec. 5 with less 
than a million feet. There are no pros- 
pective January arrivals. Delivered prices 
for fir or hemlock dimension or boards 
have worked back definitely to the “ceil- 
ing’ level though there have been oc- 
ecasional sales within a week at $1 below 
ceiling. Offices here insist that no West 
Coast mill or shipper is quoting standard 
lots at any concessions from ceiling, and 
that all production for the next sixty 
days has been covered chiefly by Govern- 
ment orders that have poured in since 
“Pearl Harbor.” Unsold local spot stocks 
of water borne, tally about two million 
feet, three fourths of which is in the 
hands of one distributor. Few . offices 
have any spot stock to offer. For all- 
rail deliveries, smaller dimension sizes of 
fir are quoted at $51@52, and are being 
diverted mostly to Defense projects. Fewer 
shipments of unsold transit cars of boards 
are reaching this market, as the mills are 
heavily oversold in the form of definite 
orders for Defense lots covered by priority 
orders. Price of No. 2 common dry boards, 
1x4- to 8-inch, ranges $43@44, and the 10- 
inch are $46. There have been sales of 
No. 3 at $39@39.50, which is very close 
to mill ceiling plus delivery charges. Low 
grades move slowly and at concessions 
below ceiling. 


EASTERN SPRUCE—Except in the form 
of Defense orders and industrial sched- 
ules, sales to the yards were below nor- 
mal through December, and thus far in 
January, though dealers are beginning to 
renew their interest as the real situa- 
tion at the mills clears. Order files at 
all active mills are bulging with Defense 
orders backed by priorities, to make the 
outlook for civilian deliveries rather 
dubious. Spruce operators north of the 
border are dealing with a steadily dimin- 
ishing labor supply for work in both the 
woods and mills, while the new war ef- 
fort is making fresh inroads upon current 
and prospective lumber supplies. Offer- 
ings for delivery on this side of the bor- 
der are far below the seasonal normal. 
Delivered prices of New England small 
dimension sizes, 2x3-, 4- and 5-inch, at 
Boston rate points range from $42@44, 
and up to $51@54 for 2x10- and 12-inch. 
Subject to delivery delays, 1x4- and 5- 
inch are firm at $42@43, and up to $49@ 
51 for the 10- and 12-inch. There are 
secant offerings of random cargoes, chiefly 
from the Provinces, with most sales with- 
in the price range of $42@44. Small 
vessels for this run—Bay of Fundy to 
coast yards north of the Vineyard—are 
very scarce at the $6@6.50 freight rate. 


LATH AND SHINGLES — Output and 
sales of spruce lath are in small volume, 
the call being chiefly for lots to be in- 


cluded in mixed cars with lumber. Most 
sales are at $5.50@5.75, delivered at Bos- 
ton rate points. Sastern white cedar 
shingles, made chiefly in Canada, are sold 
well ahead of production, in all grades, 
Government orders having cleared the 
mills of all surplus holdings. Top grade 
extras are oversold and firm at $4.50 per 
square, and the clears are equally firm 
at $4@4.10; 2nd clears at $3.30@3.40, and 
clear walls at $2.95@3.10. Offerings of 
western red cedars are limited, as the 
mills are heavily oversold. Production 
has been slowed, due to the holidays, a 
lack of woodsmen and a scant log supply. 
Prices per square delivered at New Eng- 
land points have moved forward steadily 
over the past two weeks to bring the No. 
1, 18-inch Perfections to $6.04@6.09, and 
the 16-inch XXXXX No. 1 to $5.18@5.25; 
No. 2, $4.40@4.50, and the 3’s $3.56@3.60. 


PINE BOXBOARDS—Demand, for pur- 
poses more or less closely related to De- 
fense projects, is rapidly absorbing avail- 


able supplies, with orders for dressed 
stock well ahead of limited mill capac- 
ity. The drive to market the hurricane 


pine salvaged by the Government in the 
form of rough lumber is gaining force. 
Many buyers have their own dressing fac- 


ilities and can move this rough and dry 
pine direct from the hundreds of mill 
sites, to avoid costly handling and de- 


livery charges. The call for inch square 
edge No. 3 common rough in 6- to 9-inch 
widths is active at $41@43, with the 10- 
inch at $44@46 and the No. 4 common at 
$3@4 less, with usual charges for dress- 
ing. Stock of inch round edge on the 
mill yards is well below normal for this 
season. Most sales are at $18@19.50, with 
an occasional lot going as low as $16 or 
as high as $20, the highest price level in 
many decades for this class of stock. 


EASTERN HARDWOODS—Production is 
covered by orders well in advance of op- 
erations ,and, when in the form of season 
contracts, there must be stipulations pro- 





viding periodic price revisions to safe- 
guard buyer and seller. Most sales of 
inch ones and twos dry birch are at a 


range of $118@125. Demand for heel 
maple expands daily as stocks carried 
over from last season melt. Most sales 
of 2-inch green plank, to grade common 
and better, are at $80@85, with one of 
the larger buyers placing a very substan- 
tial order at $83. Deliveries are being 
rationed, for supplies at the mills are 
limited. 


Buffalo, N. Y. 


The lumber trade has continued active 
for this time of year, the chief drawback 
being difficulty of obtaining stock from 
the mills. Heavy Government purchases 
are taking much of the lumber available, 
and creating a strong price situation. In- 
dustrial plants are in the market to a 
large extent, and retailers are inclined to 
make early purchases, since they see little 
chance for a break in the market in the 
next couple of months. 


HARDWOODS—The market is fairly ac- 
tive, though because of recent severe 
weather it has been difficult for whole- 
salers to make prompt deliveries, railroads 
having been badly handicapped by heavy 
snowfall. Huge Government purchases 
have brought about a stiff market and re- 
duced the stocks available in leading 
woods. Flooring, particularly oak, has 
shown increasing strength, and numerous 
orders have been coming in from indus- 
trial plants. 


WESTERN PINES—Difficulty is experi- 
enced in obtaining prompt shipments from 
mills. A shortage exists in some grades 
of both Idaho and Ponderosa pines, and 
California sugar pine is not as plentiful 
as it was a short time ago. Stormy 
weather hereabouts has brought about a 
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More Power Behind 
Lumber Production 


for the WAR 





needs of 


Defense agencies are in the market with 
huge new schedules. War industrial 
plants swing into mass production, with 
their lumber needs increasing every day. 
And lumber is in big demand for civilian 
uses. The market is active and ever- 
changing. Many are the problems of the 
lumber buyer. 


THE WESTERN 
LUMBER WHOLESALER 
Offers Valuable Service 


Now is the time, Mr. Lumber Buyer, to 
choose a reliable Western Wholesaler. 
He knows where the stocks are—knows 
how to get the lumber you want. The 
Wholesalers listed below supply the West- 
ern Softwoods — Douglas Fir, Ponderosa 
Pine, Western Red Cedar, Idaho White 
Pine, West Coast Hemlock, California 
Sugar Pine. 












3 Ponte a 


110 Market St., SAN FRANCISCO, CALIF. 
WRITE US FOR UNIQUE 


1942 RED CEDAR CALENDAR 


DUNCAN LUMBER CO., INC. 
SEATTLE, WASH. 


MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 
Our Specialties: HOMESTEAD Brand Shingles, 
2x4-8’ K,. D. Precision D. E. T. 


Morrill & Sturgeon 
Lumber Co. 
(Sawmill: Pine 


CARL SODERBERG Products Corp., 
LUMBER COMPANY Prineville, Ore.) 


Spokane, 
Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 

















MORSTURG 
The Mark of Quality 


Yeon Bidg., Portiand,Ore. 
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temporary curtailment of retail demand. 
Mill prices are strong. 

NORTHERN PINE—Mill stocks are much 
reduced. Box lumber has become increas- 
ingly short of late, while demand from 
industrial plants is active. Retail demand 
has been held up to some extent lately by 
severe weather. Quotations hold strong. 
Logging operations will no doubt be cur- 
tailed by shortage of labor. 


Baltimore, Md. 


NORTH CAROLINA PINE With the 
awarding of huge Government contracts, 
there is possibility of shortage of civilian 
supply. So far, yards and box plants here 
have been very busy. Meanwhile, range 
of prices has kept fairly close to ceiling. 

LONGLEAF PINE—The need of larger 
dimensions for additional ship ways and 
other war purposes is increasing, but 
southern supply is near exhaustion, and 
stocks in yards are being drawn upon to 
fullest limit. Even smaller sizes are not 
at all plentiful. 

CYPRESS—Mills are able easily enough 
to absorb supplies ready for market. 
Prices are very firm, with their tendency 
still upward. 

WEST COAST WOODS—Heavy new 
bookings have sent Baltimore distributors 
scurrying to the West, and meanwhile 
some large producers are holding down 
order files. Ponderosa pine, fir, spruce and 
other woods are searce and becoming more 
difficult to obtain, and demand continues 
to grow, with prices either very firm or 
higher. 

HARDWOODS—Some items which 
seemed reasonably easy to obtain have 
grown scarce. Distributors are getting 
plenty of orders. 3ut mills, in addition 
to other troubles, have begun to feel the 
effect of the ban on tire supply, output 
showing no gain despite good weather. A 
good grade of oak is still being loaded as 
dunnage on ships moving to war areas. 

















Reports on 1941 Progress of 


Preservative Treatment 

A noteworthy record of progress in the 
use of toxic preservative treatment for in- 
creasing the durability of windows, doors 
and allied products has been reported for 
1941 by S. O. Hall, secretary-manager of 
the National Door Manufacturers’ Associa- 
tion. Paralleling this increased use of the 
treatment is an increase in the use of the 
NDMA seal of approval as a means of iden- 
tifying products so treated. The percentage 
of increase during 1941 over 1940 of the use 
of this seal on various wood products is as 
follows: windows and sash, 19.65; blinds 
and shutters, 15.29; frames, 75.29; house and 
combination doors, 88.57; garage doors, 
581.48. 

In addition, it is reported that many other 
manufacturers have adopted the NDMA 
minimum standards in the preservative 
treatment of their products, and it is felt 
by Mr. Hall that 1941 was a year of tre- 
mendous progress for preservative treat- 
ment. 


Canada Needs All-Out Production 


MontTrEAL, Que., Jan. 19.—Timber Con- 
troller A. S. Nicholson appealed for an “all- 
out effort” by lumbermen, bushmen, loggers 
and manufacturers to produce a maximum 
quantity of lumber this year. 

Mr. Nicholson said lumber is used more 
extensively than anything else as a substitute 
for materials of which shortages exist. 
“There must be no slackening in the indus- 
try, no part time work, no closing down, no 
long holidays. In all seasonal producing 
areas, camps should be in operation cutting 
trees to the latest possible date.” 
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FRANK F. BECKER, secretary-mana- 
ger of the Woodland Lumber & Grain Co., 
Woodland, Wis., was killed instantly Jan. 
18 when the car he was driving skidded 
into the path of a truck. Mr. Becker was 
a member of the Wisconsin Retail Lum- 
bermen’s Association. The widow and two 
sons survive. 


CHARLES WEBSTER CALEY, 67, New 
York representative for Dant & Russell, 
Inc., Portland, Ore., and other West Coast 
lumber manufac- 
turers died Jan. 8 
at his home in New 
York City. Mr. Caley 
was first employed 
by the Hall & Mun- 
son Lumber Co., 
Bay Mills, Mich. in 
1895. Later he en- 
gaged in the manu- 
facture of yellow 
pine in Pembroke, 
N. C., and then was 
associated with the 
Pacific Mutual Door 
Co. at Tacoma, 
Wash. He then 
went with the A.C. 
Dutton Lumber 
Corp., Poughkeep- 
sie, N. Y. Surviv- 
ing are the widow, 
Mrs. Mabel sarber 
Caley, who, before 
her marriage to Mr. 
Caley was prominent in New York lumber 
circles, two sons and four daughters. 








CHARLES HARVEY CHANDLER, 59, 
vice president and general manager of 
Sudden & Christenson, wholesale lumber 
and steamship operators, at San Francisco, 
Calif., died there recently. He joined the 
firm in 1919 in New York after having 
been with the United States Shipping 
Board during World War I. In 1921 Mr. 
Chandler came to San Francisco headquar- 
ters of the firm. 


ARTHUR G. CHASE, 56, manager of the 
Roseburg, Ore., branch of the Fairhurst 
Lumber Co., Tacoma, Wash., died suddenly 
Jan. 14 at his home in Roseburg. He joined 
the Fairhurst company several months 
ago after being associated for some time 
with the Mountain Lumber Co., Tacoma, 
Wash. Survivors include the widow, a son 
and a daughter. 


CHARLES A. CONRO, 68, for many years 
head of the Abner Conro & Son Lumber 
business at Rhinelander, Wis., died of a 
heart attack Jan. 15. He became asso- 
ciated with the business founded by his 
father, the late Charles Conro in 1891, be- 
coming its head when his father retired 
in 1902. The firm was the first sawmill 
and lumber manufacturing firm in Rhine- 
lander. In addition he organized two other 
lumber firms which have the Conro name. 





C. E. COUTY, 64, manager of the J. D. 
Lanham Supply Co., Greenwood, Miss., 
died Jan. 6 of a heart attack. In the past 
he had been connected with H. N. Alex- 
ander & Sons Lumber Co. and with the 


M. L. Virden Lumber Cu. For more than’ 


20 years he was a partner in the lumber 
firm of Couty and Webb. He had been 
with the Lanham company for three years. 
The widow and two daughters survive. 


FRED O. CROCKER, 71, widely known 
lumberman, logger and conservationist of 
Wausau, Wis., died Jan. 7 after several 
months of illness. Mr. Crocker was at one 
time associated with the Barker-Stewart 
Lumber Co. He organized the retail lum- 
ber yard of the Wisconsin Box Co. and 
was affiliated with it for 20 years. He was 
an active member of the Izaak Walton 
league. Surviving are two daughters, three 
sons and 10 grandchildren. One of the 
sons, F. M. Crocker, is head of the F. M. 
Crocker Building Supplies Co. 


JAMES DONALD JOSEPH ELLIOTT, 40, 
head of James Elliott & Sons, planing mill 
and retail lumber firm at Coudersport, Pa., 
died Jan. 4 of a heart attack. He first be- 
came affiliated with his father in the lum- 
ber business at Panther Lake, N. Y., and 
later with the Coudersport concern which 
started operations in 1925. The widow and 
two children survive. 


JAMES E. GARDINER, 58, president and 
general manager of the P. W. Gardiner & 
Son sash and door factory at Galt, Ont., 
died Jan. 1. He entered the business with 


his father in 1905. After several years as 
an alderman, he was mayor of the city 
in 1925 and 1926. The widow survives. 


WASHINGTON L. GIBBS, 76, for 20 
years vice president of the Clem Lumber 
Co., Dallas, Tex., died Jan. 2 following 
several months of illness. He retired from 
the Clem company about a year ago after 
47 years of service with that firm. He 
entered the lumber business in Texas in 
don and owned and operated a number of 
yards. 


HENRY HARRISON HARDIN, 86, head 
of the H. H. Hardin Lumber interests with 
headquarters at Fort Worth, Tex., died 
Jan. 10 at his home in Greenville, Tex. In 
1927 Mr. Hardin owned 31 retail yards 
and two wholesale houses in Texas and 
Oklahoma. He first entered the lumber 
business in Stephenville in 1891. He was 
also a former president of a bank in 
Stephenville, and was one of the most 
widely known businessmen in Texas. Sur- 
vivors include the widow, a _ son, two 
daughters and two grandchildren. 











GUY L. HARRISON, 59, past president of 
the Nebraska Lumber Dealers Association, 
died suddenly Jan. 16 at Grand Island, 
Neb. Entering the employ of his father, 
founder of the W. H. Harrison Co., in 1901, 
Mr. Harrison engaged in the lumber busi- 
ness until his death. He and a brother, 
Fred, had operated the company as a 
partnership since 1913. Mr. Harrison or- 
ganized the Grand Island municipal band 
in 1917 and was its director for 25 years. 
He is survived by his widow. 


MRS. MARY ELIZABETH HIXSON, 84, 
lumber and coal dealer of Shortsville, N. Y., 
for the past thirty-five years, died on Jan. 
5. Her husband, Rufus V. Hixson, her 
partner in the concern since 1907, died in 
1935. Surviving are a daughter and three 
sons. 





ARCH MacDONALD, 61, prominent fig- 
ure in the Texas lumber industry for many 
years, died Jan. 4 in a Houston hospital 
of a heart attack. At one time Mr. Mac- 
Donald’s timber operations covered a 
score of East Texas counties and extended 
into Mexico. At one time he controlled 
25,000 acres of timberland. He had been 
retired from active business for several 
years. The lumberman took a leading 
part in the organization of three Houston 
financial institutions, and had been active 
in politics. The widow survives. 


BURTON H. PHELPS, 65, treasurer and 
manager of the Plainville Lumber & Coal 
Co., Plainville, Conn., died Jan. 12. Mr. 
Phelps was a former president of the Con- 
necticut Lumber Dealers and Buyers As- 
sociation, a director of a bank and a for- 
mer president of the Plainville Chamber 
of ‘Commerce. The widow and a daughter 
survive. 


GEORGE F. RIEL, 77, for many years 
southern manager of the Chicago Mill & 
Lumber Co., died Jan. 8 at his home in 
Memphis, Tenn. He had been ill for three 
weeks. Mr. Riel had been in the lumber 
business for more than 50 years. For 14 
years he was a partner in Riel-Kadel, a 
Memphis hardwood firm, until two years 
ago when he retired and the firm was sold. 
He was a former president of the Lum- 
berman’s Club of Memphis and of the 
predecessor of the local Chamber of Com- 
merce. The widow, two daughters, a son 
and three grandchildren are survivors. 





ROBERT CLARK SCOTT, 46, secretary- 
treasurer of the Menefee-Scott Lumber 
Co., Lynchburg, Va., died in Orangeburg, 
S. C., of injuries received in an automobile 
aecident. He was on a business trip at 
the time the crash occurred. Surviving 
are the widow and two children. 


W. A. STAHL, 84, director of the Farm- 
ers Grain, Lumber and Coal Co., Wymore, 
Neb., died Jan. 11 after a lingering illness. 
He was active in civic affairs, serving on 
the city‘ council and holding several posi- 
tions of trust. 


WILLIAM C. TREMBLAY, 53, proprietor 
of the William C. Tremblay Lumber Co., 
a manufacturing concern at Willamina, 
Ore., died Jan. 1 after five weeks of illness. 
He had been in the lumber business for 
30 years, having also operated sawmills at 
Warrenton, Marshfield and Redmond, Ore. 
The widow and three children survive. 








Jai 


k 
on 
ma 
pri 


File 


1x3 1 
B&be 
oe) 
1x3 | 
gri 
B& be 
ee 
ts ae 
Ix4r 
B&be 
ge 
D . 
1x4 fl 
gre 
B&be 
_ 
D 


Floor 
1x3 ri 
B&be 
| eae 
1x3 fl 
gra 
B&be 
Cc 
D 
1x4 ri 
B&be 
SS xsi 
1x4 fi: 
gra 
B&be 
er 
D 


Drop 
ard 


No. 11 
B&bet 
Ee 
D 

No. 11 
B&bet 
er Neu 
oo __—— 
No. 3 
Assor 
ae 


D 


Se: 
tions 
mixe 
the | 


2x 4 
2x 6 


2x10 
2x12 

No. 
4x4 t 

sho 
12x12 
12x12 








January 24, 1942 Amemcanfiunherman bl 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE WEST COAST LOGS 


East and west side mills have reported the following average f.o.b. mill sales prices 
































on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales Seattle, Wash., Jan. 15.—Average prices 
made in the period of Jan. 8-15, but where prices for this period were not available, ©f logs are as follows: 
prices for the month to date have been inserted and starred €*}: Fir No. 1, $30-32; No. 2, $22-24; No. 3, 
West East West East West Kast West East $16-17; Peelers, No. 1, $40-41; ;No. 2, $32- 
bineniiiiia Bide | Side Cetting 2° gai2° Side Side Side Side 39. 
i Standar Jeiling Standard No. 2 Shiplap and No. 2 ‘edar Shingle rs, $21-23: . os; 
Lengths Lousthe Fawcst Rag Std. Lath. 7. o Dimension ene Shingle logs, $21-23; lumber logs, 
1x3 rift— 5% x4— ee 30.42 29.39/12 & 31.90 29.3 witeeies 2&! : 5.50: 
B&better. 68.56 69.00|/B&better. 42.22 41.33)1x8 11]! 3032 2952/16... 02. 32:80 318 mantra. we 
_ petepnagy DUE: snaalt ceauass 39.80 38.60]1x10 .... 30.73 31.11]18 & 20... 35.30 33/81 ene Sere re 
1x3 flat PP onrenv’ 32.00 31.00}1x12 .... 37.81 33.38], 
ss : 2x6 
apart aaa Surfaced Finish 12 & 29.12 28.88 
B&better. 54.00 54.00] ; ; 2 & 14.. 29.12 328.88 
~ ee. ae Standard Lengths No. 3 Shiplap and 16 31.70 30.02 
oe anainccsa 50.86 *50.42 B&better : “Nap palate pa oa an 
+ ae B Boards, Standard rere 33.00 29.10 
re te fo -» 36.00 *35.44]} Inch thick— Lengths a 33°52 3] hy RED CEDAR SHINGLES 
x4 rift— ae coinieiaei sa 72.50 70.25 . > 22 & 2: } 38.15 ; 7 ; 
B&better. 66.97 67.0015 ......: 11:00 77.30) 1X6 Ren.& a a ee Seattle, Wash. Jan. 16.—Average prices 
 epesieeipapon 59.17 59.0016 11.1... 71.40 71.00], SIS... 24.75 24.73} 2x8 on red cedar shingles, f.o.b. mills, are: 
eee eps ine T7090 7180 nna: ccuakts © 14-. $392 Bee | Sere cee Oe 
“grain i’ .-°:; Sade Saeeti=S,----: 9682 S0901s d 30. sues dean | 2-907 4/9 200000 ee aes 
ain— oes. EO... Bos SEARLS? & oO CON GER BO peta cinncdns'es 3 
B&better. 54.14 53.00] 5x6/4 thick— 1x12 <a seh © 42.00 38.94 MIS Se Aelita iat chai atl 
; 2 0 , c- Kis .... 26.86 94.735 Perfections: 
ar apes 51.40 50.00]4, 6, 8...*79.40 86.00 2x10 1-18” 5/2% $4.35 
PF ereeeas 36.33 35.00]5x10 .... 91.50 97.50 oe 00... BROS MEAS Se Eee... ........ sc ccccceccslee 3°35 
_ Ae 110.50 111.00 No. 1 Dimension +4 Se 35.43 32.88 3-18" 5/2% RM ee at ae eee 2°30 
End Matched ae 2x4 8 & 20.. 38.25 36.13 XXXXX: 
Flooring, 2 to 8-foot|/2ch thick— 12 & 14.. 35.26 32.61/22 & 24.. 43.00) .... 1-16” 5/2 «2... eee eee $3.90-$4.00 
1x3 rift— by oie a ereree a ae * aes 36.77 36.6712x12 2-16” 5 (2 eT ee ry 3.10- 3.15 
B&better. 61.00 ....Jg °°°°''° etge See oe Sere Oe 86... Rae Bia EI NIE oi essere ntnnnvtnnrnvennnhe 7 
BD see cwes 49.00 ....lix5 & 10 66.39 66.331,.. °° SE eee: 49.65 35.00 
1x3 flat 12 75 FQ 76 ( 2x6 7 Ree 38.83 34.00 
po eves 19.99 (6.0012 & 14.. 35.50 34.06/20 ...... 41.96 38.50 
B&better. 45.73 Rough Finish, 16 bee eee 35.47 34.89 22 & 24.. 49.00 cece 
Cc 28 Standard Lengths [18 ...... 38.15 37.10 
— BG cc} geanlara eee REMETAT NORTHERN HARDWOODS 
See alae 1x4/8 ... .... 69.59)22 & 24.. 43.63 43.50]Timbers 20 & Under, ° = aoe : 
ix4rift— _. 1x5&10.. 312) 76:33lex8 No. 1 , Following are prevailing quotations 
B&better. 58.17 ee 92.00112 & 14 35.13 34.75 . f. o. b. Wausau, Wis., on northern hard- 
ap eg ee 51.83 peer tee pt “ -- 39.13 34.75) Shortleaf— woods, as reported by Chicago wholesalers: 
ee 5&8/4 thick— BS ae sre 37.00 35.77 13x4&4x4 ..42.73 *35.60 
a  e *75.00 18 ...... 35.90 37.8714x6—8x8 ..40.78 30.00 Brown Ash— 
zrain— eee 40.70 38.3713@4x10 ...45.72 34.65 “AS Se ; ; 
B&better. 45.00 43.00 Casing and Base = |22 & 24.. 46.00 °. 2 ao ee nak ppt — vam Wet. sg Sage + age 
ERE 41.61 41.00 Standard Lengths 2x10 sa4:12.. 6496 °°. on _ No. No.2 No. 3 
ae 28.00 ecee B&better— 12 39.94 40.78 5x12 2x 12. 41.00 #48 00 4 Poi... 375.00 $65.00 $52.00 $42.00 $29.00 
ins *76.16 81.68  Sptetee 44°78 39°90 at eee ae - 2 - eae 78.00 68.00 55.00 45.00 30.00 
Drop Siding, Stand- |[1X6&8 .. 74.17) 83.23116 °'"°"" 43'93 39°95 A eed —— wo fo oe oe 
ard Lengths, 1x6” 1xX5&10 .. 82.13" 88.00}18 g 50°) 44.30 44.69 No. 3 Dimension, “oiled hoe ee a 
No. 117— No. 1 Fencing 22 & 24.. 50.00 .... Standard Lengths Bass wood— 
B&better. 46.56 ae Standard Lengths 2x12 ee 25.17 21.55 No.1 No.2 No.3 
C eee. A497 46.0011%4% «2... 38.00 37.00 + & 14. 3s 47.450956 ..... 23.97 20.84 FAS Sel. Com. Com. Com. 
ers selec 39.94 *40.00 ’ oe 7.73 42.52]2x8 ..... 25. 21.0 $87 $77 56 $ $: 
No. 116— le? Fee 1 ----- 48.75 46.00 ax10°..:: 27:46 22:06 4/4 2.11.1 89s00 Pasoo *se:00 44:00 “ston 
B&better. .... 51.00} 4,400" eX et e a2 6 ba ceee «(43:O0)2x12 .... 31.13 22.13 , Se 95.00 85.00 61.00 45.00 33.00 
Owed 50.50 *48.44)°~" """"" SSF SRC SS & S4.. 52.50 , pee 101.00 91.00 70.00 46.00 33.00 
MM cate gakerect ct 40.00 40.00) 7 e i, 106.00 96.00 77.00 54.00 
No. 3.... 28.00 25.11 Semen tee Plaster Lath Car Siding, 13/16” kt ear 111.00 101.00 84.00 59.00 
Assorted patterns ib an S845 ccc Kiln Dried B&btr.&Sel.— Hard Maple— 
B&better.*52.00 52.00 1x8 |. 1.: Ss ee wx”, 4’ 1x4, 8...*55.33 7 10.2 No.3 
Se Saicisinacs 49.25 *49.00,1x5@10 .. 41.59 ....[No. 1.... 6.59 6.49 ix4. 9... .... 68 60 ne da No.1 No.2 No.3 
| 5 eae eee e138 40:00, 9512... 4857 6... :NO Bo... G50 . it 16... “200. FAS Sel. Com. Com. Com. 
' i ia or a 4/4 ......$94.00 $79.00 $58.00 $44.00 $26.00 
9 Sn 99.00 84.00 63.00 46.00 27.00 
EL ini foie 102.00 87.00 68.00 48.00 28.00 
BS oxi es 110.00 95.00 75.00 50.00 28.00 
DOUGLAS FIR WESTERN RED CEDAR 10/4 2.002! 126.00 111.00 91.00 58.00 
RECS! ccinveceste 146.00 131.00 102.00 61.00 
Seattle. Wash. Jan. 16.—Current quota- Seattle, Wash., Jan. 15.—Prices for red METS S05 180.00 165200 137.00 . Age See 
tions f.o.b. mill on Douglas fir items in rege ye j oF pages Page _— bundling, No. 1 No. 2 No. 3 
a >. vi hag a shipments Girect to . . - = ‘ mean * a Soft EIm— FAS Com. & Sel. Com. Com. 
1e trade appear below: eve ao ene ae 4/4 ......$65.00 $54.00 $42.00 $31.00 
Vertical Grain Flooring 4-inch $30.00 $2800 $23.00 Q/4 ait 70.00 20°00 14:00 32/00 
Bé&btr. C D i tree eee $30. $28. $23. VF weeny 70.0 oo. 4. 32. 
cet $60.00 $55.00 $45.00 Soe Seas eit ee 11:00 35:00 Fe i Oe ras rep tas 32.00 
EMO 2... es -» 44. 41. S000 §10/48 .ococs 74, 33. i ; 
_ Flat Grain Flooring WRI ocean de Sie ci 57.00 56.00 41.00 be 79.00 68.00 52.00 ore 
MEA. iighs ia ehete crete tae 45.00 $43.00 $38.00 Clear Bungalow Siding, %4-inel y . Tr, 2 
Pansies 50.00 48.00 40.00 —-g-inch selicane a whe “we “« a ee a 
: ee ee ee ee a ee ee ee ee ee ee ? e a— Af sel, oO e om. om. 
Drop Siding 1 9-inch SiG) SR SNe: WON Were 4m: Oe eg) ew eee etm lars 73.00 / 5 S G7 4 § 
1x6 Pat. No. 106.$50.00 $48.00 $40.00  12-Imch .... 6... eee eee eee eee 79.00 3/4 Db c00 +1 05.00 at +Fe-00 +3000 
1x6 Pat. No. 116. 50.00 48.00 40.00 Finish, B&better, S2 or 4S, 6-16’ 6/4 .... 122.00 107.00 81.00 58.00 30.00 
Ceilin S2S or S4S 8/4 .... 124.00 114.00 91.00 62.00 30.00 
We oa, $8700 ae 35.00 $28.00 or Rough 10/4 .... 126.00 116.00 94.00 63.00 .... 
ee > ee et 45.00 43.00 38.00 Peg awesencerteent tote Ania ter cee reaio cca roreaeee $ 90.00 12/4 .... 130.00 120.00 98.00 68.00 
tide : : P are rey ce 8 ce ar red I nel 95.00 16/4 .... 168.00 158.00 132.00 pines 
Board 1 Shipl I SR a ree ceioe 0 Spano Rn en 100.00 5/8 .... 97.00 82.00 60.00 41.00 
we an te ie EE erage hdueiiasscncacccietes 105.00 3/4 ..... 101.00 86.00 65.00 43.00 
No. 1...$31.00 $31.00 $29.00 $32.00 ot > ical ahaa ha eug eter aca ueai mecatee on Nelceite 18 wae baie 110.00 Rock Elm— 
No. 2... 27.00 27.00 26.00 | Eee aehieksecteipinienantaeh penta a No.1 No.2 No.3 
No. 3... 23.00 23.00 21.00 23.00 BIE aie a ea cl a i a tea a RR 130.00 FAS Com. Com. Com. 
noe if fr errr eer errr errs 30. ae : ee “i 
No. 1 Dimension Ceiling or Flooring, B&better, 4-16’ He ae I : ; “ee —s “aoe yt 
12 14 16 18 20 SN ay canines nigeniiaa wa cens ate $41.00 6/4 ...... 78.00 56.00 41.00 28.00 
2x : esees —> sty 2 a7 7 UM oe staceere:susvei caveats oiris tere aie aioe velar 45.00 1 rae 81.00 64.00 43.00 31.00 
2 ae 32. 32. 32. 32.5 32.5 = on Le ee 91.00 74.00 51.00 34.00 
See 31.00 31.00 31.00 31.00 31.00 Discount on Mouldings 6-20’, Odd Lengths 5/4 101.00 84.00 56.00 36.00 
> 2 Series 8000— i ea : : 56. 36.0 
SEO ccese 31.50 31.50 32.00 32.00 32.00 Listin 1 4 if 
Bea 31.50 31.50 32.00 32.00 32.00 pet Bg A a a ee a apg «=: Soft Maple—_ | i , 
No. 1 Rough and/or Surfaced Timbers Clear Latti : 16” 5 ae anes al ‘ _—— i one agg es 
4x4 to 4x12-inch planks 20 feet and war Eattiee, 5/20", 4 to a0 lin. ft fs mae ae pg 
GLEE TELE ee. essences goss | fa oT I gy Og BR ip os 
12x12 20 ft. and shorter............. aR renmereteneneennsimnibone 37 “) ie 1. 38. 50. 31. 
——- 4bawe €@6 0.6 ©¢ es 2% ¢ ‘ 3 
12x12 22 to 30 feet 30.00 A ae ae a eT eS FCs, NIELS Aes gee 37 it re 91.00 68.00 50.00 31.00 
2x12 22 to 3 DR at eee ete es ae 30. Ne Ware atelier, eal oUt 45 eee 98.00 73.00 51.00 31.00 
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WESTERN PINES 


Following delivered prices. based on past sales, were reported to the Western Pine Association by members during the period Jan 5 to 
10, inclusive. Both direct and wholesale sales are included and are based on specified items only. Two districts are given, one being the 
State of Illinois, outside of the Chicago metropolitan district and the other the State of Pennsylvania. Quotations follow: 








m——lllinois i 4 Pennsylvania———, ane or ea , cr Pennsylvania———, 
a Selects, S2 or 4S— 1x8 6/4 RW 1x8 6/4RW 
Selects S2 or 4S—_ : ; Choice (C) RL...... $84.75 mee orig <a 
1x8 5/4RW 6/4RW | 1x8 5/4RW 6/4 RW Quality (D) RL.... 67.87 eae $69.33 $86.00 
SS er $77.90 $85.00 .ees $80.75 $85.07 $89.88 a. tat. Gand Geter Shati- Mand- 
52.2 70.25 66.67 70.00 70.00 
DRL ...... 62.25 10. i nial ling ard nial ling ard 
Shop s2S— No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 
‘ No.1 No. 2 No. 1 No.2 Commons S2 or 4S— 
5/4 $56.64 $48.89 ss vip 1x 8 RL....$59.25 ..es $47.70 $61.00 $57.42 $50.50 
BOE oc ccececasc cee ee 51.25 RD ohh 1x12 RL.... 86.75 $60.75 48.64 88.50 63.24 50.69 
re No. 4, 4/4 Utility S2 or 4S RW & RL........eceeeeecceeeeee 40.06 
Commons, S2 or 4S— No. 2 No. 3 No. 2 No. 3 SUGAR PINE 
ne Se weanstedene $49.40 $44.00 $51.42 $46.50 Selects S2 or 4S— 
"= Speeegeers 50.30 43.15 52.19 46.23 4/4 RW 5/4RW 6/4RW 4/4 RW 5/4 RW 6/4 RW 
No. 4, 4/4 RW RL.. 37.81 38.42 B&Btr. RL.. .... ee wee. «= $94.50 = $96.50 = $95.50 
. ape ack pars sas Rye $1.50 Nook 
all _H== IGLAS F Shop S2S— No. 1 No. 2 No. 3 No. 1 oO. oO. 
LARCH--DOUGLAS FIR eames woe «$5175 ww. 866.50 =. 2S $47.50 
No. 1 Dimension | Beeee plea 50.75 maate 65.50 ante 47.50 
ZE4, 16 wc cceccccscccrcsccece’ $44.00 tees 2 Sarre saree 57.50 salt 77.50 ones 47.50 





MAPLE FLOORING | ~ NATIONALPRODUCTION, SHIPMENTS, ORDERS 


Northern maple flooring mills report the 
following average prices realized f.o.b. 


—— me a So a oe WasuinecrTon, D. C., Jan. 19.—Following is the National Lumber Manufacturers’ Associa- 
> an. (: . ’ . . 
ended Jan. 19: tion’s report for the two weeks ended Jan. 10, and for the total year, 1941, covering mills 
25y91 2 7 5 9S ° oe P e ° 
ES eR ARTIF $84.41 $79.39 $65.28 whose statistics for both 1942 and 1941 are available, and percentage comparison with 





statistics of identical mills for the corresponding period of 1941: 





Av. No. Per- Per- Per- 

Mills Production cent Shipments cent Orders cent 

TWO WEEKS: tpte. 1942 of 1941 1942....o0f 1941 1942 of 1941 
Total Softwoods.. 367 318,597,000 87 392,899,000 89 475,222,000 119 
Total Hardwoods. 92 20,336,000 103 19,300,000 94 19,526,000 112 
Total Lumber.... 445 338,933,000 88 412,199,000 89 494,748,000 119 
Total Flooring .. 79 20,381,000 110 17,025,000 118 17,182,000 157 

TOTAL YEAR, 1941: 

Per- Per- Per- 

Production cent Shipments cent Orders cent 

1941 of 1940 1941 of 1940 1941 of 1940 
Total Softwoods.. 389 12,395,998,000 110 12,989,960,000 108 13,093,514,000 106 
Total Hardwoods. 95 582,280,000 111 646,098,000 116 607,204,000 111 
Total Lumber.... 467 12,978,278,000 110  13,636,058,000 108 13,700,718,000 107 
Total Flooring .. 79 625,683,000 115 617,646,000 115 611,209,000 110 








RELATION OF UNFILLED ORDERS TO STOCKS 


Hard Maple Floor in Chicago Armory 

















FOR WasHIncTon, D. C., Jan. 19.—Following is statement of seven groups of identical mills 
’ of unfilled orders and gross stock footage on Jan. 10: 
TODAY’S BUILDINGS... cae 
. . . swwO. O 
see there is no flooring more pleasing or Mills Re- Unfilled Orders Gross Stocks 
practical than Northern Hard Maple. Year porting 1942 1941 1942 1941 
after year of service has proven Maple’s Total Softwoods* ......... 366 1,180,038,000 975,337,000 2,817,747,000 3,055,341,000 
abrasion-free, long life—yet it promotes Total Hardwoods* ........ 92 71,355,000 68,890,000 300,839,000 343,303,000 
comfort, health, and worker efficiency in a Total Lumber ............ 446 1,251,393,000 1,044,227,000 3,118,586,000 3,398,644,000 
cn Ag — And =: = Oak Flooring ............- 75" 431059,000 " 44:120,000 —” 59,774,000” 66,422,000 
a Manta +h. wont’ pnd awh poe Y *Of Northern mills, 12 reported on softwood, 13 on hardwood unfilled orders, 14 mills 
t -— ew penetra ing-seal of color on stocks. The total number of mills (458) includes 12 northern plants that are in 
finishes and selected grades—in strips or both softwood and hardwood subtotals. 
blocks. 
Every month the Maple Flooring Manufac- 
turers Association points out in national H H ee 
pee eager Be sllpe  Mae Western Pine Summary Southern Pine Statistics 
There's good business ahead for dealers PortLanp, Ore., Jan. 17—The Western [Special telegram to AMERICAN LUMBERMAN] 
who — ee —s a Pine Association reports as follows on New Ontxans, La. Jan. 81.—Following 
tion). Write ce oat sie py operation of identical Inland Empire and is a summar on - fr south i 
malian on tebe be wt or antes California mills during the two weeks ended ** * SUMINATY © Oe ne ee 
_— : mills for two weeks ended Jan. 17: 
Jan. 10: 
Report of an Average of 86 Mills: Average weekly number of mills, 112; 
f kl 1 
MANUFACTURERS ASSOCIATION Jan. 10.1942 Jan. 11,1941 Unites, 97 
. - Production ... 79,222,000 81,241,000 Two-Weeks 
1795 McCormick Building, Chicago, Illinois Shipments wea 111,460,000 137,958,000 Three-year average production* 61,458,000 
ee ere _— Actual production ............. 54,173,000 
SID osu n'a, w ace-a wie acormacatonnaes 61,961,000 


Report of 91 Identical Mills: 
OrG@ere 2Peceved ....6.scsccsvess 73,382,000 


* 
lt eve)s with Jan. 10,1942 Jan. 11, 1941 
/ Unfilled orders 323,807,000 280,265,000 Number of mills, 110; Units}, 94 


ross stocks. .1,128,211,000 1,257,209,000 
On Jan. 17, 1942 


M b M A \ | “ | Report of 91 Identical Mills: po 2, reer ee 125,915,000 
ap & -~-Total for Year to Date— Wen SUS ns os ci oenemtenews 215,363,000 





vee 1942 1941 * 
(MORTHERM WARD) Production ... 44,072,000 44,360,000 How. 1, 1957, to Cot. 36, 1940. i. 
Shipments .... 64,697,000 71,027,000 tUnit is 299,000 feet of “3-year average 
76,213,000 67,778,000 production. 


THE LONGEST-WEARING COMFORTABLE FLOOR Orders ....... 
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SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill 
prices on rough, air dried southern hard- 
woods, from reports of sales made during 
the week ended Jan. 19: 





Quartered Red Gum Plain Poplar 
FAS— FAS— 
ee 9O.50 £ G76. 2.40% 65.00 
er 104.00 | Saps & Selects— 
ae 104.00 | 4/4 ....+.- 52.00 
Ty eee 107.75 Ash 
No. 1 & Sel.— No. 2 Com.— 
OF smees 73.06 1 G74 «2... 30.00 
ae 33.00 
Plain Red Gum Beech 
No. 1 & Sel.— FA 
i eee 48.00@51.25 rv? ee 45.50 
No. 1 & Sel.— 
Sees a ee Ta... 3 35.00 @35.50 
Elm 
(er 69.00 
) ewe 72.00 > wae ~— 
eee 67.00 @73.50 No, Pie 
BPS wiscates 76.00 | org 36.50 
No. 1 & Sel — Willow 
EPO necks 45.00@46.75 | ras— 
Plain Sap Gum 4/4 ..... 56.25 
FAS— Magnolia 
a eer 63.50 a 70.00 
Y > om: 3) i(k I I ie ee Vv. 
7 1 & Sel.— 40.00 Locust 
z=  ieateaae 48.00 Log Run— 
gad RS Sp Pee ; ye 28.00 
No. 3 Com.— Pecan 
Sie arcane 16.00 | PA 
Plain Black Gum + 1& Sel— £7.00 
No. 1 & Sel. 
| ee 32.00 
BPS waco: 40.00 No. 2 Com.— 
Plain White Oak eA 22.00 
FAS— Log run— 
OPE oiecaave 95.00 are 40.00 
No. 1 & Sel.— i. ae 42.00 
Ve eae 55.50 Cypress 
tT aoe 87.50 | FAS— ahd 
16/4 .... 92.50 Yh tee Se 
Plain Red Oak seal 35 
FAS— pal 52.00 
2 ee 53.00 @55.00 SS eee 61.75 
i. 66.50 @68.00 re 69.25 
J ee 66.50 10/4 . 85.00 
Ore seaes 87.00@90.00 | Shop— 
No. 1 & Sel.— . {ae 37.00 
Sy Gee 48.00@48.50 No. 2 Com.— 
8/4 .52.00@60.25 § 4/4 ..... 32.00 








West Coast December Facts 

SEATTLE, WaSH., Jan. 17—‘“Up to Dec. 7, 
the West Coast lumber industry was ex- 
periencing shrinking volume of orders,” says 
the West Coast Lumbermen’s Association. 
“War changed this trend, with immediate 
rush demand from the Government for large 
amounts of lumber for the national offensive. 
This accounts for the approximately 140 
million feet increase in unfilled orders at 
the end of December, in comparison with the 
November-end file. Government purchases 
are yet being made, on delivery that will 
extend through the first quarter of 1942. Ac- 
companying this increase in Government 
business, was sympathetic action by retail 
lumber dealers, in December purchases of a 
considerable volume of lumber. December 
production was 13 percent less than Novem- 
ber’s. A greater drop had been expected, as 
West Coast mills customarily close for ma- 
jor repairs near the year-end. The need of 
the Government for rush lumber shipments 
kept the saws running in all operations but 
those in which repairs were absolutely nec- 
essary.” Details of December (five weeks) 
operations follow: 


Weekly Averages for December 
oe Sree ee aera ore 134,290,000 
I, re ose oi aho cya e ins ccuein ere 129,748,000 
SE era nee eer ee en 177,580,000 

End of month— 

RIMINI GOED 6 6 6 666 ecewes 827,161,000 
a 971,118,000 
Cumulative Totals for 53 Weeks 
Ee a ere 8,721,112,000 
NE ia. 55a o os busine oreterecace Sey 000 
Oe re err errs. 8,915,368,000 

Orders by markets— 
reer 
BUOINOSEIS GOTEO «oo cece ce cccce 2,197,741,000 
MIN, ap. haw aia 3 sv bin eee ey etaers 237,764,000 
RP ner Cenc 1,200,598,000 


December output was 68.2 percent and 
53 weeks output was 83.6 percent of 1926- 
29—years of highest production. 


Amemcanfiumherman 


OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and 
Johnson City, Tenn., and Alexandria, La., 
as points of origin: 


1§X2%" 33x14” 3x2” 3%x1%” 


Clr. qtd. wht.. = = $76.00 $75.00 $72.00 
Clr. qtd. red.. 83 70.00 70.00 69.00 
Sel. qtd. w ht.. 79. 00 65.00 57.00 55.00 
Sel. qtd. red.. 78.00 67.00 58.00 57.00 
Clr. pln. wht.. 81.00 67.00 62.00 52.00 
Clr. pin. red.. 81.00 68.00 61.00 53.00 
Sel. pln. wht.. 76.00 64.00 50.00 50.00 
Sel. pln. red.. 76.00 65.00 50.00 51.00 
No. 1 com. wht. 71.00 57.00 48.00 47.00 
No. 1 com. red 71.00 58.00 48.00 47.00 
No. 2 com..... 54.00 42.00 40.00 34.00 
yx?! ” %x1 1%” fs X2” 
ClP.. G0.. WEE 5 sc ise en $84.00 $80.00 ; 
> A | ee 80.00 78.00 
Ol, GU. WHE .6 ccc css 71.00 67.00 
a a: 71.00 67.00 eaters 
Cir. Di. WHE. ccc cee 73.00 70.00 $70.00 
Ae a 72.00 69.00 70.00 
Gl. Di. Whe cs cee 68.00 64.00 65.00 
Get, Pam. POG... «osc. sen 68.00 64.00 65.00 
No. 1 com. wht....... 64.00 60.00 58.00 
Mo. 1 Com. Ted... .. 0:06 64.00 60.00 58.00 
DOs BS CO sioiass « seis's:0's 42.00 38.00 F 
New York delivered prices may be ob- 


tained by adding to the following differ- 


entials figured on Johnson City origin: For 
ig-inch stock, $8; for %-inch, $4; for %- 
and js-inch, $4.50. 

Chicago delivered prices may be ob- 


tained by adding to the above 
ing differentials figured on 
origin: For jj-inch stock, $6; 
$3; for %- and };-inch, $3.50. 


the follow- 
Memphis 
for %-inch, 





Frame Residence Costs 


Following are index numbers of construc- 
tion costs (based on 1926-1929 average as 


100), compiled by E. H. Boeckh & Asso- 
ciates (Inc.), Cincinnati, Ohio, covering 
frame residences: 
1926- 
1929 1939 1940 1941 Jan. 
Area— Avge. Avg. Avge. Ave. 1942 
RMEIGREE. .66ccnces 82.7 82.8 88.1 96.2 95.1 
Baltimore ..... 107.2 93.5 100.1 109.2 111.4 
Birmingham ... 91.7 87.8 92.4 100.8 101.3 
BOSten 2... ccss 116.3 106.2 111.7 121.3 120.4 
CRICRHO. ....5 0 109.2 110.6 117.3 126.9 126.6 
Cincinnati 100.5 103.2 105.9 112.8 112.5 
Cleveland ..... 107.2 106.2 107.8 118.3 119.0 
ce | 103.1 95.1 100.7 110.6 109.7 
BPORVOT 6c ec ccs 95.0 112.1 110.6 116.8 117.7 
Pb 103.3 98.8 103.3 113.4 113.3 
Kansas City....100.3 104.4 109.3 117.8 119.2 
Los Angeles.... 92.7 93.6 96.3 107.5 115.9 
Minneapolis ... 92.8 101.9 106.1 116.6 117.1 
New Orleans... 93.3 89.0 97.3 106.3 106.2 
New York City.133.3 122.1 124.6 134.6 137.2 
Philadelphia ...100.3 99.2 103.0 113.3 113.8 
Pittsburgh 113.3 118.8 115.0 125.3 125.7 
St. Louis .-118.6 107.0 109.2 117.0 119.8 
San Francisco... 87.7 99.2 100.7 112.2 114.9 
WORETIG occas 84.5 96.7 99.0 109.9 110.9 





Manufacturer Sponsors Material 
and Tool Conservation Program 


A program of wide scope designed to pro- 
mote the conservation of vital materials and 
tools and speed war-time production, has 
been organized by Henry Disston & Sons, 
Inc., saw and tool makers at Philadelphia, 
Pa. The program is entitled a “Conserva- 
tion Control Plan.” 

Basis of the plan is a group of 35 instruc- 
tion cards, each of which tells the worker 
how to handle a particular tool. Causes 
and correction of trouble with the tool are 
supplied and recommendations for speed and 
feed and uses to which the tool is adapted 
are given. The cards cover cutting tools 
of all kinds for metal, wood, and plastics. 

In addition posters designed to sell the 
conservation idea to workers have been pre- 
pared, as have buttons bearing the official 
seal and .slogan of the plan, “Conservation 
Serves Everyone.” The Disston company 
is prepared to supply the instruction cards, 
posters and buttons without cost. It is not 
necessary to be a Disston product user in 
order to participate in this national program. 
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LEGAL 
of ot 


CURLEY BEECHER 


A great many every day legal 
principles should be known by lum- 
bermen, and they may be explained 
without resorting to the jargon of 
the law. This series of articles 
will put in plain language the ac- 
tual decisions of American courts. 
—EDITOR. 


THE DOUBTFUL RENEWAL 

Curley Beecher and the editor of the Oak- 
field News were in conversation engaged 
at the local Owls Club. 

“Say, you remember Joe Beaten?” the ed- 
itor asked. 

“How could I forget him? He left town 
owing me a $100 bill,’ Beecher explained. 

“Well, he sure lives on the sunny side 
of easy street now,” the editor announced, 
handing Beecher a letter. 

“He sure is—promises to pay all his debts 
here, and mentions that bill o’ mine,” 
Beecher exclaimed. “Seems to stand well 
with you, and promises you faithfully that 
hell pay me and everybody else in full 
inside of a month.” 

“That’s what he says,” the editor agreed. 

“Will you let me have the letter till to- 
morrow ?” 

“Sure. There’s nothing private in it, and 
you are perfectly welcome.” 

“Won’t a promise like that renew an out- 
lawed bill?” Beecher asked his lawyer, a 
few hours later. 

“But this letter is not addressed to you,” 
the lawyer objected. 

“Certainly not—the editor merely handed 
it over to me to show to you.” 

“And the editor wasn’t your agent and 
had no authority from you to receive the 
promise?” 

“Certainly not, and dt was a big surprise 
to me when he told me that he had it.” 

“I’m sorry,” the attorney explained, “but 
this letter is absolutely worthless as far as 
you are concerned and will not renew the 
bill.” 

“Why is that?” 

“Because the rule is that the promise 
which will renew an outlawed debt must 
be made to the creditor or his Agent, and 
a promise made to a third party is of no 
effect,” the attorney stated, “and this rule 
has been laid down by the Arkansas, Kan- 
sas, Kentucky, Maine, Missouri, Nevada, 
New Hampshire, N. Carolina, Pennsylvania 
and Texas Courts.” 

In New York, under the above circum- 
stances, the note would have been renewed, 
as the rule in that state is that such a prom- 
ise will renew a debt if made to a third 
party reasonably expecting that it would 
come to the creditor’s knowledge. 

In Alabama, Louisiana, Maryland and 
Vermont, on the other hand, such a prom- 
ise will renew the note, even if made to a 
third party and without any expectation 
that it will come to the knowledge of the 
creditor. 
















CLASSIFIED 
ADVERTISING 


DEPARTMENT 





How to Figure Costs for Advertising 
In Classified Department 


i SD cccccceccnsnveucnweseees 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues....... ..75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues...... ..--$2.70 a line 


Twenty-six consecutive issues.......$5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 


Heading 


Extra white space figured at line 
rate. 
One inch space advertisement is 


equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








Too Late To Classify 





CARPENTERS APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., Inc. 
Minneapolis, Minn. 





Employees 


WANTED: GOOD RELIABLE MANAGERS 
For Iowa yards. Give full particulars first letter 
including Army status. 

Address “S. 87,” care American Lumberman. 

FILER 


circular saws or band saws for work in 





On small 
saw shop. 
Address ‘’T. 


WANTED: TALLEYMAN 


44,” American Lumberman. 


care 





Chicago north side lumber yard. Ideal working 
conditions as yard is entirely under cover. Good 
wages and opportunity to work overtime. Write 
or apply in person. JOHN BADER LUMBER 


COMPANY, 
ESTIMATOR AND SALESMAN 


Experienced in new and remodeling work, from 
making the sale to completing necessary shop de- 
tails. Give experience, references, and salary ex- 
pected in own handwriting. Position permanent. 
Address “‘S. 79,’ care American Lumberman. 


WANTED: HARDWOOD BAND-SAWYER 


New York State, steady employment. State wages 
expected, experience, etc., and when available. 
Address “T. 32,” care American Lumberman. 


TWO HARDWOOD FLOORING GRADERS 


First-class. When applying give experience and 
reference. 
Address ‘“‘T. 34," care American Lumberman. 


2020 North Clybourn, Chicago. 

















WANTED 








EXPERIENCED MILLWORK SALESMAN 
For Central and Eastern Wisconsin territory. 
WILBUR LUMBER CO., Waukesha, Wisconsin. 





A CLASSIFIED ADVERTISEMENT BRINGS 





Salesmen 


TWO YELLOW PINE SALESMEN 


Lively, wide-awake, wanted by established South- 
ern wholesaler, one for Central and Eastern Ken- 





tucky, and one for Eastern Tennessee and North 
Georgia. Please state experience, salary wanted, 
and full information first letter which will be 
treated in strict confidence. 


Address “S. 85,’’ care American Lumberman. 


COAL AND COKE SALESMEN 


We are shippers of quality anthracite, coke and 
bituminous coal. It is our desire to appoint a man 
somewhat near each of the following locations, to 
sell for us on a commission basis (no drawing ac- 
count), viz., Cobleskill and Catskill, N. Y., Spring- 
field, Mass., Franklin, N. H. Lumber salesmen 
who definitely are not full time employees could 
handle this job along with other selling. Give full 
particulars regarding yourself. 

Address “S. 98,” care American Lumberman. 


JOBBING TRADE ATTENTION 


We would be pleased to make connections with 
jobbing concerns to handle our Products in terri- 
tory in which we are not represented; selling ex- 
clusively to the retail lumber trade. We advertise 
extensively for our jobbers; also furnish consider- 
able sales assistance through our specially trained 
factory representatives. Good margin of profit. 
Write for details. ABESTO MANUFACTURING 
COMPANY, Michigan City, Indiana. 











“THE PANTSLESS GUNNER OF 


Vaun Al Arnold’s poem, “‘The Pantsless Gunner 
of the Panay,” first published in the ‘‘Starbeams” 
column in the Kansas City Star, has been set to 
music by the marine bandmaster, James T. Tichacek, 
and under the title, “‘The Gunner Minus Pants,” 
is now a marching song of the United States navy. 
Mr. Arnold’s poem celebrated the bravery of Ernest 
Richard Mahlmann, gunner of the Panay, which 


THE PANAY” 


was bombed by Japanese planes in 1938 as the 
good ship stood peacefully in the waters of the 
Yangtze. Gunner Mahlmann responded to call 


without his pants and, as one of his comrades said, 
“gave all he had to the fight. Admiral Yarnell, 
then commander of the Asiatic fleet, now retired, 
asked Tichacek to set Mr. Arnold’s poem to music. 
The bandmaster some time ago informed Mr. Ar- 
nold the tune and words were to be the official 
song of the navy. The ode herewith is reprinted: 


Commend me to that noble soul 
Who, in the battle’s heat, 
Rushed to his post without his pants, 
The bomber’s dive to meet; 
Who stood upon the rocking deck 
In careless disattire, 
With shirttails flaunting in 
To deal out fire for fire. 
Old Glory’s color deepened 
As she floated o’er this son— 
The man who had no time for pants 
But plenty for his gun. 
Come, name a million heroes, 
But to me there'll never be 
A finer show of nerve or grit 
On any land or sea— 
Then dwell upon your epics 
Should you feel an urge for chants, 
Recall the sinking Panay 
And the gunner minus pants! 
—VAUN AL ARNOLD. 


the breeze, 


' 





EXCEPTIONAL OPPORTUNITY 


For experienced lumber salesman acquainted with 
retail yard and industrial trade Eastern Michigan. 
Liberal profit-sharing basis. Write fully stating 
age, experience, references. 

Address “‘T. 30," care American Lumberman. 





Employment 


AVAILABLE: SALES MANAGER 


Of proven ability for immediate employment. 
The mill with which he has been connected the 
past decade and a half is cut out. In the fifteen 
years he has directed the sales of that company, 
he has sold over a billion feet of Yellow Pine, and 
the records show his prices have been in the higher 
bracket. 

He served his apprenticeship as a traveling sales- 
man selling to the retail trade; then handled the 
timber, railroad and industrial sales of one of the 
larger Yellow Pine producers. Has a personal and 
friendly relationship with the more important Rail- 
road and Industrial Purchasing Agents, as well 
as many of the bigger line yard buyers. 

Having spent the larger part of his selling life 
at the mills, he knows the manufacture of lumber, 
and with his knowledge of the markets is able to 
manipulate the manufacture of lumber so as to 
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WANTED 











Employment 


LINE YARD EXECUTIVE 


Desires change, 38 years of age, married, family. 
If you are looking for a man to assume full oper- 
ating management of one or any number of yards, 
let me talk with you. Proven record. Salary re- 
quired to start, $300.00 per month, possibly share 
of profits arrangement. Available March Ist. 
Address “T. 35,’ care American Lumberman. 


MANAGER OR SALES MANAGER 


Dependable young lumberman desires permanent 
connection with reliable firm. Address BOX 632, 
Billings, Montana. 


MILLWORK DETAILER & SUPERINTENDENT 


22 years planing mill experience, high class detailed 
and stock millwork, good producer. A-1 ref. 
Address “T. 28,” care American Lumberman. 


GOOD LUMBER SALESMEN AVAILABLE 














If you need lumber salesmen for the Eastern 
Territory, consult CHAS. M. FLETCHER, Chair- 
man, Employment Committee, Eastern Lumber 


Salesmen’s Assoc., 321 Hansberry St., Phila., Pa. 


POSITION AS STENOGRAPHER-CLERK 
Wanted by mature woman. Ten years experience, 
References. 
Address “T.. 41,” 
EXPERIENCED LUMBER SALESMAN 


Over 16 years selling N.C. and L.L. Pine, Cypress, 
Hardwoods, Calif. Redwood and Pacific Coast 
products. Can build up and hold better class of 
trade. Not subject to draft. 
Address “T, 40,” care American 


HARDWOOD INSPECTOR 


Wants position. Best references. b 
R. A. TRUMBO, Maple Lodge, Pulaski, Va. 


GEN. OFFICE WORK, SALES, COLLECTIONS 


Position wanted by young man age 23, five years 
experience, engaged to be married. Will go any- 
where, western states preferred. 

Address “T. 39,’ care American Lumberman. 


WANTED: PARTNERSHIP 
See display ad on page 38. 
SUPERINTENDENT 


Of special and stock millwork. Qualified to oper- 
ate entire plant. Have a good production record, 
with detailing and billing experience. A-1 refer- 
ences. 
Address “S. 70,” 


Business Opportunities 


SE eee mos POE O00” w0_?sP__ «<0 


WANTED: PARTNERSHIP 
See display ad on page 38. 


Lumber and Dimension 


WANTED: SITKA SPRUCE, HEMLOCK OR FIR 


In ladder stock grade or B&Better, up to 1,000,000 
feet per year. 
Address “T. 45,” 


Timber and Timber Land 


BUY OR SELL S.P. AND HARDWOODS 


Can handle substantial amount. Owners or mills 
contact J. P. CADY, Pine Bluff, Ark. 


Steel Rails 


RAILS WANTED. ANY SIZE OR QUANTITY 
Particularly 20 lb., 25 lb., 30 lb. and 40 Ib. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, W. Va. 

RAILS WANTED—ANY SIZE 


Regardless of location. Any quantity. 
Consult us before selling. 
THE W. H. DYER CoO., Fullerton Bldg., St. Louis, Mo. 


Miscellaneous 


WANTED: SMALL WOOD WORKING SPACE 





care American Lumberman. 





Lumberman. 














care American Lumberman. 

















care American Lumberman. 


























get the better profit. 
A personal interview can be arranged by address- 





BUYER AND SELLER TOGETHER 


ing “S. 100,” care American Lumberman. 


In Chicago, 8 to 10 M. feet. Will lease or buy. 
Address “T, 37,” care American Lumberman, 
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WANTED 








FOR SALE | 





Used Machinery 


BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines, open 
and closed back anywhere from two to eighteen 
track. Also interested in Mereen Johnson or Mor- 
gan Matchers, Edge Trimmers, Squeezers and Band 
Resaws, and any other box equipment used in box 
working factories. 

Address “R,” 88,’" care American Lumberman. 


WANT TO BUY: 275 DRY KILN TRUCKS 


20 to 30 ton Locomotive Crane. 
10 to 20 ton Diesel or Gas Locomotive. 


rv—rye 











1000 GPM Underwriters Fire Pump. 
Address “S. 44,” care American Lumberman. 


WANTED TO BUY 


Dry-Kiln trucks, any length, and from 50 to 1000. 
Wire quantity, length, cash price. Also want Hogs, 
Nailing Machines, etc. Send list all machines for 
sale. CHAS. N. BRAUN MACHINERY CO., Fort 
Wayne, Ind. 





Lumber and Dimension 


SE 





Oe»? —OoeeeeeeEeo 


30,0000 WALNUT MONTHLY, ALL GRADES 
Furniture Factory or other users to 
production. WULLSCHLEGER MILL 
CcoO., Frankfort, Kansas. 


take entire 
& LUMBER 





BIRCH LUMBER 
We are sawing several hundred 
Birch logs, and are prepared to quote on any 
thickness or grade sawn to order. Advise thick- 
ness and grade used and will quote price. 
Address “T. 46,” care American Lumberman. 


YELLOW PINE: WEST SIDE STOCK 


thousand feet of 





Bed Slats: 2000 sets, 39”; can fill out with longer 
Igths. Fence or Snow Lath: straight cars. Air or 
kiln dry. DIAN LUMBER CoO., St. Louis, Mo. 





FOR SALE: PLAIN WHITE AND RED OAK 
20,000 ft. 8/4, 40,000 ft. 10/4, sound and square 
edged. Good widths and lengths—dry Ohio stock. 

Address “T. 50," care American Lumberman. 





WANT TO BUY USED MACHINERY 
Small Sticker Machine, Boring Machine and Table 
Saws. LOWRIE & WEBB LUMBER CO., 14541 
Michigan Ave., Dearborn, Mich. 


GOOD C4A 8” BALL BEARING MOLDER 


Or what have you in good 8” molder. 
Address “T. 36," care American 





Lumberman. 





WANTED AT ONCE! L. H. BAND SAW BLADES 


Two or three good usable 8” x 32 ft. x 17 ga. with 
1%” tooth space, for 66” vertical resaw. cae 
f.o.b. cars shipping point. H. A. VAN BRUNT 


76 Bostwick St., Lowville, New York. 








FOR SALE 


Lumber and Dimension 


SURPLUS NORTHERN PINE ITEMS 


125,000’ 8/4 White Pine Shop & Better Rough. 1 
ear shipping dry. 

50,000’ 6/4 & 5/4 Shop & Better White Pine Rgh. 

75,000’ 1 x 8 & wider D Sel. & Better White Pine 
Rough. 1 car shipping dry. 

30,000’ 1 x 6—8/16’ D Sel. & Better White Pine. 
ey og dry. 

30,000’ 1 x 4 & wider No. 1 Com. White Pine Rgh. 
1 car shipping dry. 

40,000’ 1 x 8—8/16’ No. 











2 Com. White Pine Rgh. 

Dry. 

20,000’ 1 x 10—10/16’ No. 2 Com. White Pine 
Rough. Shipping dry. 

20,000’ 1 x 12—10/16’ No. 2 Com. White Pine 
Rough. Shipping dry. 

100,000’ 1 x 4—8/16’ No. 3 Mixed Pine. Dry. 

50,000’ 1 x 6—8/16’ No. 3 Mixed Pine. Shipping 
dry. 

150,000’ 1 x 8—8/16’ No. 3 Com. Pine. Dry. 

40,000’ 1 x 10—8/16’ No. 3 Com. White Pine. 
Shipping dry. 


150,000’ 1 x 12—8/16’ No. 3 Com. White Pine. Dry. 
50,000’ x 4 & wider 6/16’ No. 5 Mixed Pine. 


hipping dry. 
6 Mixed Pine. 


ne 


75,000’ 1 x 4 & wider 6/16’ No. 
Shipping dry. 





75,000’ 1 x 4 & wider 6/16’ No. 4 Mixed Pine. 
50,000’ 2 x 4 & wider Sel. Com. Norway. Heavy 
to 2x4. 
25,000’ 5/4 Com. Norway. Dry. 
Outs of D Sel. & Better on account of 
stain and some check. 
30,000’ 2 ’ No. 1 Mixed Pine. Shipping 
dry. 
30,000’ 2 x 6—10/16’ No. 1 Mixed Pine. Heavy. 
30,000’ 2 x &8—10/16’ No. 1 Mixed Pine. Heavy. 
40,000’ 2 x 10—10/16’ No. 1 Mixed Pine. Heavy. 
40,000’ 2 x 12—10/16’ No. 1 Mixed Pine. Heavy. 


We solicit your inquiries and 
ered prices. Prompt 
smooth-end trimmed. 
Ww. T. BAILEY LUMBER COMPANY, Virginia, 
Minnesota. 


will quote you deliv- 
shipment. Planing mill 





WANTED: CUTTING ORDERS 

For over 2,000,000’ of hardwood timber, 

Chestnut Oak and White Oak, 
Kentucky. 

Address “S. 94,’’ 


largely 
located in Clay Co. 
Lumberman. 


care American 





DELIVERY ASSURED BY TWO SAWMILLS 


Sawing maple, “yellow birch, — basswood, & 
hemlock. Prefer selling lumber For inquiries 
and quotations write SCHWARTZ TIMBER CO., 
Covington, Michigan, 





Retail Lumber Yards 


SO. CALIFORNIA LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY LUM- 
BER CoO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 


RETAIL BUILDING MATERIAL BUSINESS 


East Tennessee town with ‘population of 2000. 
Leased property at $40.00 per month rent includes 
40 x 60 brick building. We have built lumber sheds, 
planing mill, paint and hardware room and office. 








Business located on railroad siding in center of 
town. Have good planer, rip table, blower, 3 mo- 
tors and new Ford truck. Business established 
1931. Nearest competitor 17 miles. Want to sell 
complete for cash only. 

Address “T. 47," care American Lumberman. 





SMALL TOWN RETAIL LUMBER YARD 


Located in town of nine hundred in central Kan- 
sas. Has been a going concern for many years; 
wish to sell because of bad health. HARRY HAR- 
RIS LUMBER COMPANY, Burrton, Kansas. 





SMALL CASH-AND-CARRY LUMBER YARD 


Will sell or lease. Excellent location in thriving, 
booming Arizona city. 
Address “T. 49,’ care American Lumberman. 


SMALL LUMBER YARD 

In rapidly growing California City, 
designated Defense Area. Prospects 
Valid reason for selling. 
Address ‘‘T. 38,” care 





located in a 
very good. 


American Lumberman. 


LUMBER YARD ON EAST COAST OF FLORIDA 


Trading area of 25,000. Real estate includes a site 
150x348, office and warehouse 30x90, two double 
deck umbrella type sheds 20x120—140, 20x120 sash 
and door room, 20x80 lime and cement shed with 
attached garage 20x50. Buildings in good condi- 
tion; no merchandise. Priced for quick sale; rea- 
sonable terms if desired. 
Address “R. 92,” care American Lumberman. 


EAST TENN. LUMBER YARD FOR SALE 
Or Trade. Now doing $15,000 per month. Within 
15 miles of two T.V.A. Dams just starting, costing 
$48.000,000. Reason for selling, other interest. 
JOHNSON CITY LUMBER CO., Box 327, Johnson 
City, Tenn. 


OWNER WISHES TO RETIRE 


Lumber Yard operated by owner 30 yrs. Good rat- 
ing. Located in rapidly developing North Section 
of Milwaukee, Wis. Information only to financially 
responsible individual, disclosing identity. 
Address “S, 88,’’ care American Lumberman. 


WILL SELL SMALL CHICAGO LUMBER YARD 
Well located and equipped, or rent to responsible 
yarty. 

: Address ‘‘S. 86,’ 


Timber and Timber Lands 


45 ACRES OF VIRGIN OAK TIMBER 
Some walnut, best piece of timber in Central Ohio. 
Will receive sealed bids for this timber, to be 
opened Room 408 Endowment Building, Urbana, 
Ohio, February tenth, ten o’clock A. M. ED McBETH, 
Owner, 3 miles out of Urbana, State Route 29. 


WESTERN TIMBER LANDS 


FRED C. KNAPP, Portland, Ore. 
Buys and Sella 














care American Lumberman. 














FOR SALE 


Business Opportunities 


YYY YY YYY YY 


FOR SALE: NEW SAWMILL NOW OPERATING 
In North. Wis. Concrete building on 20 acre tract, 
side track, equipped with circular mill, steam feed, 
modern dry kiln, planing equipment, electricity, 
present output 21% mill. bd. ft. per year, with 9 
men crew, from log deck to car, including drying 
and planing. Present production can be doubled. 
Ample timber supply, ideal for box lumber pro- 
duction. Very reasonable. For further information 
write to DONNY CHEESE FACTORY EQUIP- 
MENT CO., INC., Monroe, Wis. 




















COMPLETE HARDWOOD FLOORING OPERATION 


Also sawmill, planing mill, pine and hardwood 
concentration yard. Own electric generating plant. 
Ample kilns and boiler power. Going business. 
Agents do not answer; principals only. 

Address “Q. 51,” care American Lumberman. 





COMPLETE MILLWORK PLANT AND STOCK 


A full line of millwork machinery, doors, sash, 
trim, ete. Inquire: SEARS & SOLFISBURG, Aurora, 
Illinois. Attorneys for Plant. Phone: Aurora 8725. 


Used Machinery 


vy Yar 








FOR SALE 


Band Resaw, ball-b, 50” Fay & Egan $790. 
Boxboard Printer, Hooper 2-color, 24”. 
Circular Resaw, 24” Fay 4-roll $210. 
Flooring end matcher, Sherman “B.’’ 
tunstock lathe, Mattison No. 214 auto. 
Knife Grinder, 32” Fay No. 100, $145. 
Lockcorner machines: Morgan cutter, 

machine; also 2-saw trimmer $185. 
Moulding Sander, Duplex, (Ask for Cut). 
Nailer-Cleater, 20-tr. Doig 58” O. B. 
Shavings Baler, Horiz. Famous. 

CHAS. N. BRAUN MACHINERY CoO., 
Fort Wayne, Ind. 


Setting-Up 





LIQUIDATING MILLWORK FACTORY 


Many machines suitable for millworking in lumber 
yards, etc., such as DeWalt Saws, rip saws, planers, 
jointers, band saws, moulders and many other 
units. This excellent equipment can be purchased 
at attractive prices. Write to the LAKESHORE 
MACHINERY CoO., 2200 N. 11th Street, Milwaukee, 
Wisconsin. 





ONE SMALL UNION IRON WORKS GANG 


36”x14”, driven by a Filer & Stowell 16x20 Rocker 
Valve Engine, both in fine condition. 
TALL TIMBER LUMBER CO. OF LA., INC., 


Good Pine, Louisiana. 





3—260 HP HRT 1m50-POUND BOILERS 


No. 4 Williams Wood Hog 
7—Locomotive Cranes, 15, 20 and 25-ton 
Diesel Locomotives, 6, 8 and 14-ton 
7—Guy Derricks, 60, 90 and 110 ft. boom 
Air Compressors, 150, 220, and 550 ft. 
Wheel Presses, 150 and 200-ton. 
183—Electric Hoists, 35 to 100 HP 
9—Gasoline Hoists, 15 to 85 HP 
1—63 ton Heisler Gear Locomotive 
2—1000 GPM Electric Underwriters Fire Pumps 
Model D. American 36” gauge 10 ton capacity 
4 wheel Log Loader. 
R. C. STANHOPE, INC. (Lincoln Building), 
60 East 42nd Street, New York, p 





FOR SALE: SAW MILL MACHINERY 


Live Rolls; Air Compressors; Filer & Stowell L. H. 
7 ft. Horizontal Resaw. 

600 KW Steam Turbine; 3—300 H.P. Water Tube 
Boilers; 20 Ton American Locomotive Crane. 
Other like equipment. 

Address inquiries to: THE DAVID J. JOSEPH CoO., 

Box 1264, Carrabelle, Florida. 





ONE FARQUHAR LOG BEAM SAW MILL 


Complete. 34” carriage Husk top 
belts, track, also 65 H.P. electric 
to operate this mill. 

Address “S. 96,” 


saw rig and 
motor and belt 
Lumberman. 


care American 





USED MACHINERY FOR SALE 
Band Rip Saw, No. 180 Fay & Egan 42”. 
Band Rip Saw, No. 195 Mereen-Johnson 44”, 
Borer, single column Andrew 7-spindle. 


Jointer, 30” No. 199 Yates & feeder. 
Moulder, 10” No. 22 American. 
Swing Cut off Saws, H&B, Northfield. 


Saw, Yates G-2 SL edging & ripping, MD. 
Saw, No. 1 Beach Contractors, gaso. engine. 
Woodworker, No. 101 Crescent: 12” jointer, 32” 
band saw, saw table, motor. 
BROWN MACHINERY CoO. 
2335 North Ninth St., St, Louis, Mo, 




















| FOR SALE | 
wavreedaeronsuonetd 


TRY US ON THAT HARD-TO-FIND MACH. 
Woods No. 8 16x30” timber sizer. 
Berlin H5 64x8 horizontal resaw. 
Yates V50 64x8 vert. lever set resaw. 
Carver 6 ft. auto. short log sawmill. 
Complete cir. mill with diesel engine. 
Complete sawmill with 32 ft. carriage. 
Jay-Bee W4-22” 100 HP sawdust grinder. 
Woods 30x12 hvy. dbl. surfacer for timber. 
Ship saws: one sgl. one dbl. bevel. 
Multiple timber boring machine. 

PETER K. BOSHCO, 200 Boston Ave., Medford, 
Mass. 








UNDERWRITERS FIRE PUMPS 
Two 750 GPM; two 1000 GPM; two 1500 GPM. 
All with Underwriters Fittings and label. 
EQUITABLE EQUIPMENT CoO., INC. 
New Orleans, La. 





PAIR TONGUE & GROOVE SASH CUTTERS 


Shimer make, like new, adjustable, $35.00. 
Address ‘“‘T. 43,’’ care American Lumberman. 


CATERPILLAR TRACTORS 
Crawler type, “35” size, only slightly used, thor- 
oughly overhauled, practical for logging, oil busi- 
ness, farming, nurseries, and counties. Price $395.00. 
Also ‘65’ size complete with winch, $795.00. For 


further particulars address, 
O. Cc. EVANS, Mt. Sterling, Ky. 








Engines and Boilers 


FOR SALE 


~~ 











125 H.P. Ball & Wood Tandem Compound Stear 
Engine with Condenser. Fine condition. 
SYLVAN LAKE MILLS, Moravia, N. Y. 
Miscell 
~ 
DRY KILN 

Consisting of the following: One Hot Blast Heat- 
ing Apparatus, B. . Sturtevant Co.,—S84”—% 
Housed Steel Plate Fan—42” Wide Casing direct- 
driven by one Steam Engine No. 12524, B. F. Stur- 


tevant Co. 6”x9” Type A.S.-1 Horizontal Slide Valve 
Side Crank Heater 64”x74” high Steel Casing— 
5C-1 Vento. Radiators each 17 sections 9”x72”. Also 
10 Fire Doors, 17’ wide x 9’ high, which encloses 
Dry Kiln. All Perfect Condition located in Mil- 
waukee, Wis. For Quick Sale, Write Box “T. 42,” 
“are American Lumberman. 


EVERGEEN TREE SEEDLINGS & TRANSPLANTS 
For Spring planting. Firs, Spruces, Pines and 
Arborvitaes. Certified, hardy, high altitude grown, 
good roots and quality. Reasonable prices. Order 
early. SUNCREST EVERGREEN NURSERIES, 
Box 643, Johnstown, Pa. 





FOR SALE 











Logging Ry. Equipment 


15 SETS STEAM LOG HAULER SLEIGHS 


And Ten Ton Holt Tractor, all in excellent condi- 
tion. DIAMOND POLE & PILING COMPANY, 


Escanaba, Michigan. 

















Lindsey 8-Wheel 


Tractor Wagons are Pal snr 
ideal for tractor log- “gy 18 [902 
ging. They are used 7a Position 


to Load- 





singly or in trains. 


LINDSEY 
8-Wheel 
Log Wagons 


continue to do the 
job cheaper and bet- 
ter for the practical 
logger. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 


Laurel, - Miss. 


For snaking and 
bunching use our 
Self-Loading S kid- 
ders. 


“MERIDIAN 





January 24, 1942 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but makes 
a tremendous difference in the 
cut of the mill. Investigate. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MISSISSIPPI 











‘‘BLOW-RITE’’ 
SLOW SPEED FANS 


With Dodge-Timken Roller Bearings 
Built For the Man Who 
is Tired Of Fan Trouble! 


JACKSONVILLE BLOW PIPE COMPANY 


P. O. Box 862 JACKSONVILLE, FLA. 














PLANER AND ~ 


RIEGELSVILLE, 





JOINTER KNIVES 


— — — also high speed knives and mold- 
ing cutters for the woodworking industry. 


TAYLOR-STILES @ CO. 
NEW JERSEY 


Change Your Saws to Simonds 


a oe ee 


expense, and no saw trouble 


inserted tooth. Cut more lumber at less 
Saw returned 2nd day as 


the cost of new. SAVE on 2', 


a new one, at about '3 


edger sawn, alse on solid and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian. Miss. 









Western Agents: 
Hall & Brown 
W. W. Machine Co, 
St. Louis, Mo. 











Sales of Fence .... 





TUSCALOOSA, 
ALABAMA 





George Drolet, 


can bring in new customers, new business for 
you ... when you sell the fence that’s KNOWN 
by 52 years of dependability and superior value. 





KEYSTONE STEEL & WIRE CO., Dept. mio, PEORIA, ILL. 


KEYSTONE FENCE 


TIMBER ESTIMATES 


Management Plans 
Valuation Surveys 


Consulting Forester 
Depletion Reports 

















KNIGHT 
Single, Double and Triple Saw 
EDGERS « Saw Mills, Dogs, Set Works 


Manufactured by 


THE KENT MACHINE COMPANY 


117 Portage St. Cuyahoga Falls. Ohio 











BOOKS THAT YOU NEED 


Sawmill —Dozens of them—are quickly avail- 
ae from our complete line. 


OF; rators . Ikeearn More About These 


Books That'll Increase Your Profits 
Write Now for Complete Catalog 


American Lumberman “tfcdo'n™ 
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i I! page number does not appear opposite name, display advertisement will be found in a previous issue 














Abesto Mfg. Co. ee 
Aetna Plywood & Veneer Co..... 14 
American Brass Co. 
American Cabinet Hardware C orp. 
American Forest Products 

Industries, Inc. 
a seer Surfacing Machine 

Co., ; 
aameleen are Tool Co... ... 14 
American Lumber & Treating Co 74 
American Plywood Corp......... 
American Steel & Wire Co ate 
American Turpentine Farmers 

Association . . 
Anaconda Copper Mining Co. 4 
Andersen Corporation............ 
Anderson-Tully Company . iat 7 
Angelina County —— me... 
Angelina Hardwood Co. ee * y 
Appalachian Hardwoods. 9 
Appalachian Hardwood Mfrs. Inc. 


Archer-Daniels-Midland Co.. : a 
Armstrong “09 eel . are "41-49 
Atkins & Co., E. C. aera | wae 


Babcock Co., W. W., 
Barber Asphalt Cc orp. a 
Barger Lumber Co., Inc., ‘P.M. = 
Barger Millwork Co. ‘ 

Barrett Company, The. 

Bay De Noquet Co. 

Belcher, J. B. sare 
Biles-Coleman Lumber Co. oe 6 
Bissell Lumber Industries. 


The. 


Riackwood Lumber Co.. Inc. 9 


Bockmier Lumber Sales Agency : 
Bolcom-Canal Lbr. Co 

Bonifas Lumber Co., Wm... ..., 
Booth- Kelly Lumber C o., The. 
Boston Varnish ie ei aterens 
Boyle Co., The A. ie 
Bradley Lumber Ge of Arkansas.. 


Bradley-Miller & Co. .. 54 
Breece-W hite Manufacturing Co.. 7 
Breyer Bros., Whiting & Co..... 

Bristol Door & Lumber Co. 55 9 


Brooks-Scanlon Corp.............. 
Brown & Co. of N. &., eins io iors 
Brown, D. D. ” ne +) 
Bruce Co., B..... aloes 
Buck, Frank R. & Co. eee 
Burdette Lumber Co......... 2... 14 
Burruss Land and Lumber Co.... 53 
Burton-Swartz Cypress Co....... 


Cadillac-Soo Lumber Co......... 
Calbar Paint & Varnish Co. A 
Caldwell Mfg. Co., The . 41 
— Redwood \ AERTS 

st ‘ 
California Sugar '& Western Pine 


Agency. < we 
Campbell- Conro Lumber Co. : 
Carey Co., The Philip. . sie 3 


Carnegie- Illinois Steel Corp. Bevo ace 
Carr, Adams & Collier Co. Si 
Carr Lumber Company......... 44 
> es ema Tractor Co. nee 
Chapman & Co., Inc., SS Seeeei 


Chapman & Dewey Lumber Co. ; 7-45 
Chattahoochee Vailey Lbr. Co. 45 
Cherry River Boom & Lbr. Co. .. 9 


Chevrolet Motor Division 

General Motors Sales a: ice 
Chicago Mill & Lumber Co. Se 7 
Christiansen Co., C. M. iat 
Clarke Sanding Machine Co. . 
2 a, er ae 
Cleveland-Oconee Lumber Co.. The 7 
Cole mot oe ea 3 Seen . 
Colonial Cedar Co. 
Columbia Steel Co.. min 
Connor Lumber & Land Co... _! 
Continental Steel Corp. . Srkuere 
Continental Screen Co............ 
Copeland Lumber Co........... 
Corinth ae? _.  Seepeaet aees 
Corley Mfg. Co. atpribececotn ahaa 
Cotton Hanlon. SO nS ee | 
Crawford Door Co.. 
Cre-O-Tox Chemical Products Co. 
Crisp Lumber Co., M.E........... 
Crosby —- & Mfg. ‘Co. 
Cuprinol, In 
Curtis Thenanhes Service Bureau. 
Cyclone Fence Co. Seta 


Detroit Steel Products Co....... 
DeWeese Lumber Co., A........ 
DeWitt Operated Hotels... 


Dierks Lumber & Coal Co....... 
Disston & Sons, Inc., Henry..... 
Dodge Div. Chrysler Corp....... 
Douglas Fir Plywood Assn. ” 
Douglas-Guardian Warehouse 
Corp.. Sing 
Dowling. & Camp, Inc.. 
Drolet, Geo.. 
Duncan Lumber ‘Company,., Inc. 
DuPont de Nemours & Co., I 
(Ammonia Department).. - 
DuPont de Nemours & Co., E. I. 
(Grasselli Chemicals Dept.).. .. 


Eastman-Gardiner Hardwood Co. 
Elk River Coal & Lumber Co.... 
Ellington-Fay Lumber Co. 
Enterprise Co., The.. 

Exchange Saw Mills Sales Co. 


Farrin Lumber Co., The M.B... 
Feather River Lbr. Co., eS 
Ferguson Lumber Co., Ww. 
Fir Door Institute. 

Flintkote Co., The.. 
Florida-Louisiana Red Cypress Co. 
Ford Motor Co 

Fordyce-Crossett | Sales Co. 
Foshee ge : 
Frantz Mfg. 

Frick Co., 

Frost + Industries, ‘Ine. 
Fulton Bag & Cotton Mills. 


Gillies Brothers, Ltd. ‘ 
Goodman Lumber Co. pears 
Gordon Hollow Blast Grate Co... 
Gray Lumber & Shingle Co. 
Great Lakes Sales Co.. 

Griffith Stave Co., saga Cc. 
Griswold Lumber Co. 


Hammond Cedar ee ee 

ae seg ag 8 Company . 

Heller & Co., : 

Heitier Lumber Sales. 

Hines Lumber Co., Edw. 

Holland Lumber Co., E.M. 

Holt Hardwood Company. 

Hotel Benson . 

Hotel Hollenden. 

Hotel Kenmore. Gileve acin-sreraters 

Hotel Lafayette. Bincaee bens cvetwwan 

Hotel Lincoln . 

Hotel Metropole. . eae vd Sela) 

TUGEGl WiGCONEIR. .....ccccccccesccces 

pO eee eee 

House & Garden. 

Houston Blow Pipe "& Sheet | 
Metal Works.. 

Huntington Hardwood Co. 

Huther Bros....... 

Huttig Mfg ‘o. 

Hutton & Bourbonnais. 


Illinois Wire & Mfg. Co......... 
Industrial Appraisal Co........... 
Industrial Gloves Co.. eae 
Industrial Lumber Co., Inc... |: 
Insulite Co., The. ; 
International Harvester Cs. 
Ivory Pine Co.. eS oacacer 


Jackson Saw Mill Co., Inc....... 
Jacksonville Blow Pipe Co... 
Johns-Manville. . 

Johnson Lumber Corp., Cc. ate 
Jones Lumber Company. eI NM ae 


Kennedy Lumber Co., J. G. 

Kent Machine Co. 

Kerry & Hanson Flooring Co. 

Keystone Steel & Wire Co. eles 

Kimberly-Clark a * Renee mateiei ee 

Kinzua Pine Mills Co. 

Kirby Lumber Corp. bvie Six 

Kitchen Lumber Company. aan ee 

Knapp, Fr White 

Kurth Lumber Mfe. Co 

K eS Finishes (Boston Varnish 
ME. Fv cwsars cichvecawens ocesbuaceveen 


66 
9 


58 


_— 


13 
14 


47 


38 


72 
73 
10 


45 


14 


“310 


58 
66 


66 


37 
49 


Lake Superior Lumber Cor 
Lawson Mfg. Co., The F. 
Lemieux Bros., The. . 

Libbey- Owens-Ford Glass Co. 
Lincoln County Lumber = ee 
Lindsey Wagon Com ar. 

Long Lake Lumber ee 
Louden Machinery Co. re 
Louisiana Central — Co. 
Louisville Cement Co. 

Lowe Brothers Co., The. ; 
Lumbermen’s Credit Assn., Inc. . 
Lumbermen’s Exchange............ 
Lumbermens Mutual Casualiy _ 
Lumbermans Plan Service. . 
Luthi & Co., F.C ‘ apes 


peers Seneen C Co. peek 
Mack Trucks, Inc. ponerse 
Malta Mfg. Co. 

Maple Flooring Mfrs. Ass'n. 
Marathon Paper Mills Co. 
Marquette Bindery 
Marsh Wall Fredusta. ‘Inc. 
Marvel Rack Mfg. Co 

Mauk Seattle canter en ~- 
May Hardwood Co. 

McCracken & McCall, Inc. 
McGraw-Curran Lumber Co. 
MeNair Shingle Co., Robert... .. 
Meadow River Luinber we iibaia ale 
Medford Corporation . 

Menominee Indian Mills. 
Michigan-California Lumber Co... 
Michigan Dimension Co............ 
Michigan Pole & Tie Co.. 

Milcor Steel Co 

Miller and Company, Inc.. 

Miller M as Co. 

Miner Edger Works. . 

Miner Saw Mfg. Co., ‘J. H. 
Moisture Register Co. 

Monsanto Chemical Co. Soar 
Moore Dry Kiln Company. Sie aicniets 
Moore, Keppel & Co.. 

Morrill & Sturgeon Lumber Co.. 
Morrison, Gross & Co.. 

Mowbray & ee Lbr. . Co. 
Mower Lumber Co... 


National Door Mfrs. Ass’n....... 
National Gypsum Co. 
National Hardwood Lumber Assn. 
National Oak =) Mfrs. Assn. 
Neils Lumber Co., J. . 
Nelson & Co., Gilbert. 
Nickey Brothers, Inc.. ee 
North Carolina Pine.... 1... 2. °! 


O’Brien Varnish Company.. 
Oconto Company 
Geanen-Aunavinne Lumber Corp. 
Oregon Lumber ee - 
Ozan Lumber Co. ae 


Pacific Lumber Co., The. 

Pacific Mutual Door Co. 

Pacific National Lumber Co. 

Parker and Sons Co., Ira. ee 
Parham Lumber Co., C. See 

Patterson-Sargent Co. er 

Paxton Lumber Co., Frank ...... 

Peavy-Moore Lumber Co.. 

Peavy Hardwood Agency... Sets 

Peavy-Wilson Lumber a etoies 

Pilot Rock Lumber Co. 

Pine Plume Lumber Co. 

Pittsburgh Plate Glass Co. 

Pittsburgh Steel Co 

Polson Lumber & Shingle ‘Mills. . 

Ponderosa Pine — 

Pope & Talbot, Inc. Snes 

Protection Products Mfg. . Co. Riaraeve 

Puritan Cordage Mills, Inc...... 

Putnam Lumber Co............ 


oe ee oe 


Quincy Lumber Co............. 


Rainy Lake Lumber Co., Ltd.... 

ee a or 

R-B Company, The.. REELS 

Red Cedar Shingle Bureau....... 

Red River Lumber Co., The. 

Reynolds & Manley Lbr. ome Ine. 

Reynolds Wire Co. 

os ae Ge. . $6. Seating 
tsche ‘O. 

Ritter Lumber Co. WM 


38 


62 


59 


72 


6 


9 


Robbins Flooring Co.. cles 
Roddis Lumber & Veneer Co Eawies 
Rosboro Lumber ” re 
Ross Carrier Co. 
Rowe Mfg. Co. wiiele "a sake 
Ruberoid Compan F 
Russell & Pugh cds Co: 14 


Sallis Lumber Co. 


Saluda River Lumber Company .. 9 
Samson Cordage oo a 
Schuette Co., 44 
Scribner's Laveen and | Log Book . 47 
Sewall, James W. . 44 
Shearin, . 


Shepherd Lumber Corporation . 
Shevlin Pine Sales Co 

Shimer & Sons, Inc., Samuel J. 
Silbernagel & Sons Co., Geo...... 11 
ee es an 
Sisalkraft Co., The. 

Smith Lumber Oo., Raiph a; 


Smith Lumber Co., W. 45 
Soderberg a Comnpaiy Carl 59 
Sondheimer Co., E.. ane 7 
Soule Steam Feed Works. .. 66 
Southern Hardwoods. . Ee ae 7 


Southern Lumber Co.. 

Southern Pine Assn. 

Southern Pine Emergency Defense 
Committee . 


Southwest Lumber Company. 44 
Southwest Lumber Mills, Inc. 55 
Spain & Co., H.M. << 
Spokane Pine Products ‘Co... a 2 


Stanley Works, The.. 

Stearns Coal & Lumber Co. 
Stephenson Co., 

Stimson Lumber Company, D.C: 
Stone Lumber — 
Sullivan Lumber Co. 
Superior Fireplace Ca. 


aro © 


on 


Tarter, Webster & Johnson, Inc. 14 
Taylor, Stiles & Co. 66 
Tennessee Coal, Iron & R. R. Co.. 
Tennessee-Eastman — Bis crolerese 
Texas Co., The.. 

Texas Oak Flooring Co... 

Thornton Tandem Co.. aie 
Thunder Lake Lumber Co. . 
Thurston-Flavelle, Ltd. ae 8 
Timber Engineering Co., Inc. 
Tremont Lumber Company... 
Trout Creek Lumber Co......... 
Twin Harbors Lumber Co....... 


Underwood Veneer Co. ‘ 
United States Gypsum Co. are 
United States Plywood Corp... peiuak 
U. S. Steel Corp. . Ie 
U. S. Treasury Dept. 

Urania Lumber Co 


Vestal Lumber & Mfg. 9 
Virginia Hardwood Lbr. “Gs. ,Inc.. 9 
Von Platen-Fox Company. 


Wales Lumber Company........ 59 
Wallin Lumber Co., Inc......... 
Wax Lumber Company......... 
Webster Lumber Co., H. E 

Wells Lumber Co., J. W.. erat 
Wendling-Nathan Company . 59 
Western Pine Association. . os 
Western Wholesalers. Seika ae 
West Virginia Lumber Co. ee 9 
Weyerhaeuser Sgles Co.. ees 
White River Lumber Sete 
Wickwire Bros. sents 
Wier Long Leaf Lumber Co... | |: 49 
Winton Lumber Sales Co. 

Wisconsin Land & Lumber Co. 14 
Wisconsin-Michigan _—-- ~ 
Wood Conversion Co. 

Wood-Mosaic Co., Inc. 

Woods Lumber Co 

Wrape Stave Co., W. R., Inc. 4 


es) 


NNO 


Yawkey-Alexander Lumber Co... 
Yawkey-Bissell Lumber Co...... 
Yosemite Sugar Pine Lumber Co.. 


Zickgraf Hardwood Co., Inc....... 


Directory of Products Advertised in American Lumberman will be found on following three pages. 
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A—Northern White Pine 
B—Northern Spruce 
Bi—West Virginia Spruce 
C—Northern Hemlock 
C1—Eastern Hemlock 
D—Northern Cedar 
Di—Norway Pine 


Bay De Noquet Co....... cd 
Bissell Lumber Industries.ac 


Bonifas Lumber Co., Wm..ad 
Bradley-Miller & Co....... a 
Cadillac-Soo Lbr. Co...... ac 


Christiansen Co., C. M...acd 
Connor Lbr. & Land Co...acd 


Cotton & Hanlon......... ac 
Eastern White Pine Sales 
Corporation .....cccccces 
Elk River Coal & Lbr. Co. 1 
Gillies Brothers ........-+- 
S$oodman Lumber Co...... c 
Hines Lbr. Co., Edw..... abc 
Holland Lbr. Co., E. M...acd 
Holt Lumber Co.........-- ed 


Kerry & Hanson Flooring 
GU cévcvesecseccoeeces abd 
Lake Superior Lbr. Corp..ac 
Menominee Indian Mills.abcd 
Michigan Pole & Tie Co..cd 


Oconto Company ......--. c 
Rainy Lake Lumber Co., 
LtG@., TRO ccccccccecs abdl 
Rib Lake Lbr. Co....... acd 
Roddis Lumber & Veneer 
Ct gcanédé anuahciecewee ac 
Saluda River Lumber Co..cl 
Schuette Co., Wm......... a 
Shevlin Pine Sales Co...... a 
Stephenson Co., I......- abed 
Stimson Lumber Co........ el 
Thunder Lake Lbr. Co...acd 
Underwood Veneer Co..... ac 
Von Platen-Fox Co....... ac 
Weyerhaeuser Sales Co..... a 
— Land & Lbr. 
rrr TC acd 
Yawkey- Alexander Lbr. a 
Sr re ee -* 


Co. 
Yawkey- Bissell Lbr. Co.. 


E—Southern Yellow Pine 
F-—Cypress 
Fi—Tennessee Red Cedar 


Angelina County Lbr. Co...e 


Angelina Hardwood Co..... f 
Bey cciccsend a Maple (Hard 
Basswood b_ and soft).m 
Beech ..... @ Qe cccccee 
_., eaaeaeeee d Poplar ..... o 
Cherry ....-. e Sycamore ..p 
Chestnut cook TBUMOlO 2.00. a 
Cottonwood.g Walnut r 
Edm ....00- h Foreign 
eo nenen i Woods .. 8 
Hickory ....j Mahogany ..t 
Philippine...k Balsa ...... u 
Magnolia ...1 Butternut ..v 
Anderson-Tully Company.. 
eevececunnenses abceghilmno 
Angelina Hardwood Co.. 
jesoteeneseune a beeghiilnpa 
Appalachian Hardwood Mfrs. 
BG, ccvccseces abcdefjmnrv 
Barger Lbr. Co., Inc...... 
aveeneeassueewss abcdfmnop 
Bay De Noquet Co....bdmn 
Belcher, J. B...abcdefjmnov 


Bissell Lumber Industries 


pesvtacesesiaaseeuns abdhm 
Blackwood Lumber Co., 

IMC, coccccccceces abdfmno 
Bonifas Lumber Co., Wm. 

coecccecceceooeocoese abdeh 
Bristol] Door & Lumber Co. 

ceceececesecsse abcdefjmnov 
Brown, D. D. ceccccces befno 


Bruce Co., E. L..abchijlmno 

Breece-White Mfg. Co. ... 
C0eseeeseonerene aghimnp 

Burruss Land & Lumber 


HeedCeESRCCORE bedfmno 
cadiitac- Soo Lbr. 

eed Wecd.ow ae a abedhmn 
— Lumber Co. ...... bfno 
MD ~ 620 0eseeeeeeseseventas a 
ME Saceddens sacenenens b 
GG cc cvcccecceecceecese -.C 
GE de eceessenseccee codeed 
Dt scirnensanceeaemesen e 
EE weatnd dake 6aeeN eames. acne f 
BUG cc cccccercsscsecesess 4 
Barger Lbr. Co., Inc..... def 
Bradley Lumber Co....... bf 
BD. BD. BeOS. cc ccccusccces ef 
Bruce Ce, E. L.......--- bef 


Amemcanfiunherman 


Barger Lbr. Co., Inc..... -— 
Bellgrade Lbr. Co.........-. 
Bradley Lumber Co....... 4 
Brooks-Scanlan Corp .... = 
Bruce Co., E. 
Burton-Swartz Cypress Co. t 
Carr Lumber Co. .... oe 
Chapman & Dewey Lum- 
ber Co. 
Ggaieees Valley ane. 


eee were twee eee eee 


a 
Chicago Mill & Lbr. Co. 
— -Oconee Lumber. 


Ce vebeeedeseeeeseeee ef 
Crosby Lbr. & Mfg. Co..... e 
DeWeese Lumber Co., A...e 
Dowling & Camp, Inc...... e 


Eastman-Gardiner Hard- 
WOO CO. occcccccccccece 
Exchange Sawmills Sales 
CO cocececooesoeveoece 
Ferguson Lbr. Co., W. T. a 
Florida Louisiana Red 


Cypress CO. ..cccccccees 
Foshee Lumber ..........-- e 
Frost Lbr. Industries, Inc..e 
Hettler Lumber Sales..... ac 


Hines Lumber Co., Edw....e 
Industrial Lumber Co., 


TRG, cccceccceccccovcoeses e 
Jackson Saw Mill Co...... fi 
Jones Lbr. Co., J. M....... ft 
Kirby Lumber Corp....... e 
Kurth Lumber Co......... ” 


Louisiana Central Lbr. Co..f 
McGraw-Curran Lbr. Co....f 
Miller and Company, Inc...e 

oo 


Nickey Brothers, Inc....... 
Ozan Lumber Co.......... e 
Parham Lumber Co., C. W..f 
Peavy-Moore Lbr. Co....... e 
Peavy-Wilson Lbr. Co...... 6 
Pine Plume Lumber Co....¢e 
Putnam Lumber Co...... ef 


Reynolds & Manley Lbr. 
Co., Inc. 
See Ee. Cicccccscucoces e 
Saluda River Lumber Co....¢ 
Santee River Hardwood 


ee ee ey 


Co. f 
Shepherd Lumber Corp....e 
e 


Sims Lumber Co. ......... 
Smith Lumber Co., W. T...ef 
Sondheimer Co., E......... f 
Southern Pine Assn......... 7 
Stone Lumber Co.......... 


Tremont Lumber Co..... -ef 
Trout Creek Lumber Co....e 
Twin Harbors Lumber Co. -@ 


Urania Lumber Co........ e 
Wallin Lumber Co., Inc....f 
Wax Lumber Co.......... € 


Wier Long Leaf Lbr. Co....e 
G—Arkansas Soft Pine 

Bradley Lumber Co....... g 
Dierks Lbr. & Coal Co.. ..g 
Ferguson Lbr. Co., W. T...& 
Fordyce-Crossett Sales Co..g 
Frost Lbr. Industries, Inc..g 


Ozan Lumber Y heesenenees g 
Southern Lbr. Co.......... 
H—Aromatic Red Cedar 
Bradley Lumber Co....... h 
Brown & Co. of N. C., Geo. C. 
Bruce Co., E. L.......eee- h 


a Lumber Industries, 


1 Nortin Carolina Pine 
Barger Lbr. Co., Inc....... i 
~— Land & Lumber 


Ellington-Fay Lbr.' Co...... i 
Ferguson Lbr. Co., W. T...i 
Hutton & Bourbonnais Ce..% 
Schuette Co., Wm. 
J—Fir 

K—Spruce (Engelmann) 
L—Spruce (Sitka) 
M—Western Red Cedar 
N—Western Hemlock 
O—Port Orford Cedar 

ay ed menoved oe 


Ag m 
Booth- OKelly Lbr. > ere j 
Bradley-Miller & Co.....jlm 
os -Conro Lumber 


eee eee mete et aes eeeee 


Dk. wkcuseroveceeeaeees m 
Feather River Lumber Co..j 
“oe Lbr. Co., 

Ws Me. tetenewcueceas jlmno 
Gray Lbr. & Shingle = -jimn 
3riswold Lumber Co...... 
Hammond Cedar Co., “Tita. -m 
Hettler Lumber Sales...... j 
Hines Lumber Co., Edw....j 

or Lumber Corp., 


Kennedy Lbr. Co., J. G. sm 
Long Lake Lbr. ea 


Directory of Products Advertised in American Lumberman 
SOFTWOOD LUMBER 


oat Seattle Lumber 


Vkmidebeaeasesaees jmn 
Morrill & Sturgeon Lbr. 
da a eS oO“ kmn 
Medford Corporation ...... j 
Neils Lumber Co., J...... jk 
Oregon-American Lumber 
REAR j 
Oven Lumber Co........- j 


Pacific National Lbr. Co.jmn 
Polson Lumber & Shingle 


eee jl 
Pope & Talbot, Inc......... j 
Quincy Lumber Co........ j 
Rosboro Lumber Co........ j 


Russell & Pugh Lbr. Co...jm 
Smith Lbr. Co., Ralph L. jino 
Carl Soderberg Lbr. Co...jlm 
Southwest Lumber Co...... j 
Sullivan Lumber Co....jlmn 
Tarter, ee & John- 
OOM, THE. scciccceseceosrs 

Thurston- Fiaveile t2é. .2.M 


Wales Lumber Co....... jim 
Wendling-Nathan Co...... m 
Weyerhaeuser Sales 

UN sa arm ate orate aceaoreminie earn jm 
White River Lbr. Co...jlmn 
Winton Lbr. Sales Co...jlmn 


P--California Ponderosa Piae 
Q—California Sugar Pive 
R--Redwood 


eee Lumber Sales 
aie aiateas are ei a 
California “Redwood Distrib- 
Wtore, EtG. cccccvccsscces r 
California, Sugar & Western 
Pine Agency .....ss.e6- 
— -Conro a 
i aaa anneea enuaiee ee ee 
Contact Lumber Co.. ioe eweieie a 
Duncan Lbr. Co., Inc...... qa 
Feather River Lumber Co..p 
Ferguson Lbr. Co., W. T.par 
Kennedy Lbr. Co., J. G...pq 
Lumbermen’s Exchange ..pq 
Medford Corporation ....pq 
— California oe 
Pentes Lbr. Co., Frank. ‘pa 
Quincy Lumber Co....... 
Red River Lumber Co. . 
Shevlin Pine Sales Co.. ~“* ‘ipa 
Smith Lbr. Co., Ralph L...pq 
Carl Soderberg Lbr. Co....q 
Tarter Webster & Johnson, 
Gk: snes seueewneves coece® 


HARDWOOD LUMBER 


a aa & Dewey Lumber 
Ckewewhe eneves aghimnp 
Chattahoochee Vatiey Lbr. 


Vidheheehedeenewdanes ° 
bear ~ bd River Boom & Lbr. 

jawiaween oe abcdefjmnov 
Chfenes Mill & Lumber Co. 

Retdrechee aeee mes abcginop 


Christiansen Co., C. M.abdhm 

Cleveland-Oconee Lumber 
Te eseccceenen abceghilmno 

Connor Lbr. & Land Co.dmn 


Copeland Lumber Co..admn 
Cotton & Hanlon....cdemnt 
Crisp Lumber Co., M. 


Dierks Lbr. & Coal Co.ahinp 

Eastern Kentucky Lbr. & 
Development Co., Inc..cfnor 

Eastman-Gardiner Hard- 


WG SRK. ccivsssececes ino 
Elk er Coal & Lumber 

TM eevneceves abcdefjmnov 
Buenee Sawmills Sales 

MK. cndecesonvenes ++ee-Mno 
ig Lumber Co., The 

a See abcdefjmnov 
dal Lbr. Co., W. T. 

ceusieqeenees abdghilmnopq 


Fordyce-Crossett Sales Co.in 
Frost Lumber Industries, 
th acaxveneuwewend achijing 
Goodman Lumber Co...bdmn 
Hettler Lumber Sales. 
veeegensed abedefhijmnopar 
Hines Lbr. Co., Edw..adhmn 


Holland Lbr. Co., 

Dh. Bs. otsseenersaaas abdhn 
Holt Hardwood Co. 
Huntington Hardwood “Co. 

bieiaeraitnamee rete abcdefjmnorv 
Hutton & Bourbonnais Co., 

Peer er Perr rr eT ee fno 
as Saw Mill Co., 

BMG. ccccccsecocece acimnor 
naa Lumber Co., J. M. 

Cte EEC EO ROe SE eghilmnop 
Kerry & Hanson Flooring 

Ck tniecuewonesecee bedhm 
Kirby Lumber Corp.aciljnpq 
Kitchen Lumber Co....cmno 
Lake * sgeamaratsed Lbr. 

ee abedhmn 
onan County Lumber 

C. sescweoends abcfghimno 
Louisiana Central Lbr. Co. 

cetr~eketieeeeeoeewesions inop 
Luthi & Co., F. 
May Hardwood bt Inc. 

SHRP RTKC CREM e Ne RES bmnorv 
McCracken & McCall..... 

Serre abcdefjmnov 
McGraw-Curran Lbr. Co. 

Cbs d6 ROME KOCTECHOO OS cing 
Marathon Paper Mills 

2 rerrrecr rrr abchm 
Meadow River Lumber Co. 

eneteevereneee abcdefjmnov 
Menominee Indian Mills 

Keweenaw eae Seed abcdhmn 
Miller and ‘Company. Ine. 
SG eep a cede abceghilmno 


Moore, Keppel & Co. 
Leeeeee ee nones abcdefjmnov 


Morrison, Gross & Co. 
(seocenconeees abcdefjmnov 


Mowbray & Robinson Lbr. 
Ve \dacceen eens abcdefjmnov 


Mower Lbr. Co.........befno 
Nickey Brothers, Inc....inrs 


Oconto Company ..... bdhmn 
Parham Lumber Co., C. W. 
Cb ce0 SOO CCCCC8 acghimnop 


Paxton Lbr. Co., Frank. . 

EE COREE -abcdefhijmnopar 
Peavy-Moore Lbr. Co. ....in 
Peavy-Temple Maraweed 

MGT 0 60 6:06 6 6000 ¢690 im 
are Plume Lumber Co.. 

raha entire eee abceghilmno 
Reiie & Manley Lbr. 

Ce, TR ccceen abceghilmno 
Rib Lake Lumber Co...abhm 
Ritter Lumber Co., W. M. 

Ceeecnvenewees abcdefjmnov 
— Lumber & beer ~ 


Sallis Lumber Co. ....... ino 
em River Lumber Co. 
Kone eweaers abcdefjmnov 
Shepherd Lumber Corp.. 
reer rT ahinopa 
Sims Lumber Co....... 
iweesoree abedefghijmnopar 
Smith Lumber Co., W. T.. 
a re rrr beghijno 
Sondheimer Co., E...aghinop 
Southern Lumber > Saeigee in 


HARDWOOD FLOORING 


CHee TANGO CO. ivicccccecs 
— & Dewey Lbr. 


Games Lbr. & Land Co.. 
Cotton & Hanlon......... nat 
Crosby Lbr. & Mfg. Co..... ft 
Dierks Lbr. & Coal Co......f 
eee Sawmills Sales 


eee eee ee ee) 


Alphabetical Index to 


Ferguson Lbr. Co.. W. T..def 
Fordyce-Crossett Sales Co.bf 
Frost Lumber Industries....f 
Griffith Stave Co., Geo. C...f 
Holt Hardwood Co...... .cef 
ey & Hanson woaeatgaed 


wee eee eee ee eee eee 


Loulstana Central Lbr. Co. f 
Maple Flooring Manufac- 
RE MG ewswasecees bee 
Michigan Dimension Co..... e 
—— & Robinson Lbr. 


National Oak’ Flooring 
Mfrs. Association ........f 


Nickey Brothers, Inc....... ft 
Peavy-Moore Lbr. Co....... z 
Ritter Lbr. Co., W. M....bef 
Robbins Flooring Co..... bce 


— Lumber & Veneer 


Southern Lbr. Co.. 

Peavy-Temple Hardwood 
ABONCY 2. cccccccccccccccs 

Stephenson Co., é. coceceete 


Advertisements will be found on preceding page 
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Wendling-Nathan Co. ....aqr 

Western Pine Ass’n....... pq 

Yosemite Sugar Pine Lum- 
DEF CO.ccccccccccccccce DG 


S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper Mining 
TH oe csceccceceescossvies t 
Biles-Coleman Lumber Co...t 
Bockmier Lumber Sales 
ABONCY ncccccccccccces stu 
Bradley-Miller & Co...... st 
California Sugar & Western 
Pine Agency t 
oe _—— meonenied 


Duncan Lbr. Co., Inc..... stu 
a “ages Sawmills Sales 


Ferguson Lbr. Co. Ww. %.. 
Gray Lbr. & Shingle na 
Hines Lumber Co., Edw...st 


en! Ba 8 ea t 
Kennedy Lbr. Co., J. G....8 
Kinzua Pine Mills Co...... t 
Long Lake Lbr. Co....... stu 


— Seattle Lumber 
Lumbermen’s Exchange ..-t 
Medford Corporation ...... t 
Michigan-California Lbr. Co.t 
—" & Sturgeon Lbr. 


dbp duke inar a that Gs aera obo ae t 
Neils Lumber Co., J..... stu 
Oregon Lumber Co......... t 
Pilot Rock Lumber Co...... t 
Quincy Lumber Co........ 2 
Russell & Pugh Lbr. Co. 

Schuette Co., Wm. ........ . 
Shevlin Pine Sales Co..... ¢ 
Carl Soderberg Lbr. Co...stu 
Southwest Lumber Co..... i 


Co 
Southwest Lbr. Mills, Inc..t 
Spokane Pine Products...st 
Sullivan Lumber Co....... t 
Tarter, Webster & John- 
Pi Se suweesaceeeweaee 
Twin Harbors Lumber Co.st 


Wales Lumber Co........ stu 
Western Pine Association. .st 
Wendling-Nathan Co. ..... t 
Weyerhaeuser Sales 

— Re ea st 
Winton Lbr. Sales Co..... st 
Stearns Coal & Lbr. Co... 

Re en abcdefjmnov 
Stephenson Co., I...... cdmn 
Stimson Lumber Co...abmno 
Stone Lumber Co.....ahijlnp 


Tennessee-Eastman Corp. 
. abcdefjmnov 


Thunder Lake Lbr. Co.bdhm 
Tremont Lumber Co. .ahijlng 


Twin Harbors Lumber 
_ Ce. ecccecveeee vaccce ce 


Urania Lumber Co.......cir 
Vestal Lbr. & Mfg. Co.... 

covccccccccce SUCKefjmnot 
ba --eanguanpnes Lbr. 


ey Mw se emewesesesece fno 
Von Platen Fox Co...abahm 
Wax Lumber Co..... aghilng 


Wallin Lumber Cr., Inc.... 
ccccccccccccccccc oCRNNOUF 

West Virginia Lumber Co. 
eceweecoverees abcdefjmnov 

Wisconsin Land ws Lbr. 

GM -atusicesces .abedhm 

Wood-Mosaic Co. . oon ie aasaaaae 
TTT oC ee abcdefgmnov 
Woods Lumber Co...... inop 

Taxeny-Alemnater Lumber 
eT ee Cee bdmn 
Yawkey-Bisseil Lbr. Co..dmn 
Zickgraf Hardwood Co. Inc. 
abcdefjnov 


Texas Oak Flooring Co..... f 
Tremont Lumber Co......bfg 
‘or Lumber hee ke 


Wells Lumber Co., J. W.. 
West Virginia Lbr. Co..... of 
hed. pees Land & Lbr. 


Wood-Mosaic Co., Inc....- ef 
Wrape Stave Co., W. R...-f 


Yawkey-Bissell Lumber 
T. ocsevecws Be ceckgaaetee 
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CABINETS 
Carr, Adams & Collier Co. 
Curtis Companies Service 
Bureau 
PACKAGE TRIM 
Biles-Coleman ae aged Co. 
Bradley Lumber Co. 
Fordyce-Crossett Sales Co. 
Florida-Louisiana Red 
Cypress Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Long Lake Lumber Co. 
Putnam Lumber Co. 
Southern Lumber Co. 
Southwest Lumber Mills, Inc. 
Spokane Pine Products Co. 
Weyerhaeuser Sales Co. 
SASII = ~~ poe COLUMNS, 
MILLWOR: 
American ._—_— Corp. 
Biles-Coleman Lumber Co. 


BATHROOM CABINETS, 
ag ACCESSORIES 
. H. Lawson Company, The 


BASE FOR PLASTER, 
MORTAR, CONCRETE, 
STUCCO 

Pittsburgh Steel Co. 


BUILDING PAPER 
Flintkote Co., The 
Sisalkraft Co. 


CAULKING COMPOUND 
Armstrong Company, The 
Calbar Paint & Varnish Co. 
Flintkote Co., The 
Macklanburg-Duncan Co. 


CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Brown & Co. of N. C., Geo. C. 
Bruce Co., E. L. 

Frost Lumber Industries, Inc. 


CEMENT 
Louisville Cement Co. 


FARM BUILDING 
PRODUCTS 
Louden Machinery Co. 


FENCE AND FENCE POSTS 
American Steel & Wire Co. 
8. Steel Corp. Subsid.) 

Columbia Steel Company 

(U. 8S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Illinois Wire & Mfg. Co. 
Keystone Steel & Wire Co. 
Michigan Pole & Tie Co. 
Milcor Steel Co. 
Tennessee Coal, I & RR. Co. 

(U. 8S. Steel Corp. Subsid.) 
U. 8S. Steel Products Co. 

(U. 8. Steel Corp. Subsid.) 


FIREPLACE UNITS 
AND FITTINGS 
Heatilator Co. 
Superior Fireplace Co. 


FLOOR RUNNER 
Carey Co., Philip, The 


FURNACE and STOVE PIPE, 
ELBOWS, FITTINGS, WALL 
STOCKS, AIR DUCTS 
Milcor Steel Co. 


GARAGE DOORS 
(OVERHEAD) 

Carr, Adams & Collier Co. 

Crawford Door Co. 

Fir Door Institute 

Frantz Manufacturing Co. 


exe AND LOGGING 
TOOLS 
American Logging Tool Co. 


BLOW PIPES 
Houston Blow Pipe & Sheet 
Metal Works 


CARRIERS, LUMBER 
Ross Carrier Co., The 
CUTTER HEADS 

Shimer & Sons, Inc., Sam’! J. 
DIAMOND POINT DRIVER 
Smith, Inc., Landon P. 
DISPLAY tg - a en 
Heller & Co., W. 

DOG, SET union, ETC. 
Kent Machine Co. 

DRY KILNS AND 
ACCESSORIES 

Moore Dry Kiln Co. 

DRY KILN CONTROL 
INSTRUMENTS 

Moore Dry Kiln Co. 


DGERS 
Corinth Machinery Co. 


Amemecanfiumberman 
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MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, ETC. 


Barger Millwork Co. 

Carr, Adams & Collier Ce. 

Curtis Companies Service 
Bureau 

Frost Lumber Industries Inc. 

Huttig Mfg. Co. 

Pacific Mutual Door Co. 

Ponderosa Pine — 

Red River Lbr. 

Silbernagel & ene Co., Geo. 

SHINGLES 


Northern Cedar ...........a 
Western Red Cedar........ b 
at brae'e-ereewe anne oan 
Redwood ........... osewacee 
Barger Lbr. Co., Inc......b 
Bay De Noquet Co........ a 
Bonifas Lumber Co., Wm..a 
Bradley-Miller & Co........b 


Connor Lbr. & Land Co....a 
Gray Lbr. & Shingle Co....b 
Hammond Cedar Co., Ltd..b 


BUILDERS’ SPECIALTIES, 


GARAGE DOOR 
HARDWARE 
Frantz Mfg. Co. 
Stanley Works, The 


GATES 

American Steel & Wire Co. 
Continental Stee] Corp. 
Rowe Manufacturing Co. 


GLASS 
Libby-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 


GLAZING MATERIAL 
Armstrong Company, The 
Macklanburg-Duncan Co. 


GLUE (Waterproof) 
United States Plywood Corp. 


HARDWARE—Builders’ 

American Cabinet Hardware 
Corporation 

Frantz Mfg. Co. 

Stanley Works, ‘The 


HARDWARE CLOTH 


Cyclone Fence Co. (U. 8. 
Steel Co., Subsidiary). 

HINGES 

American Cabinet Hardware 
Corporation 

Stanley Works, The 

INSULATION 


Barrett Company, The 
Carey Co., Philip, The 
Flintkote Co., The 
Insulite Co., The 
Johns-Manville 
Kimberly-Clark Corporation 
Milcor Steel Co 

National Gypsum Co. 
Pacific Lumber Co., The 
United States Gypsum Co. 
Wood Conversion Co. 


KITCHEN BIN SWINGS 
Ritsche Specialty Mfg. Co. 


LADDERS 
Babcock Co., W. W. 

Breyer Bros., Whiting & Co. 
Rowe Manufacturing Co. 


LATH (FIREPROOF) 
United States Gypsum Co. 


LINSEED OIL 
ppt eens oa Co. 


LOCKS AND LATCHES 
American Cabinet Hardware 
Corporation 


Kennedy Lbr. Co., J. G....b 
Marathon Paper Mills Co...a 
Mauk Seattle Lumber Co...b 
MeNair Shingle Co., 

ROOST. ccccccccvcescoene 
Menominee Indian’ Mills. —— 
Michigan Pole & Tie Co... 
Morrill & Sturgeon Lbr. 

CO. cccccccccccsccceccos 
Oconto Company ......... 
Pacific National Lumber Co. b 
Polson Lumber & Shingle 

SE sctcex neeee ee 
Red Cedar Shingle Bureau. b 
Rib Lake Lbr. Co..........a 
Stephenson Co., I..........8 
Thurston-Flavelle Ltd. ....b 
Twin Harbors Lumber Co..b 
Wendling-Nathan Co. ....bd 
Weyerhaeuser Sales Co.....b 
White River Lbr. Co.......b 


oRo PRO 


LOG CABIN SIDING 

Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 

Red River Lumber Co. 


MASON’S CEMENT 
Louisville Cement Co. 


METAL ACCESS DOORS 
Milcor Steel] Co. 


METAL CEILINGS 
Milcor Steel Co. 


METAL CORNER BEAD 
Continental Steel Corp. 
Milcor Steel Co. 


METAL LATH 
Milcor Steel Corp. 
United States Gypsum Co. 


METAL MOULDING & TRIM 
Macklanburg-Duncan Co. 
Milcor Steel Corp. 


NAILS 

American Steel & Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
i © eee 

VARN 

Leong _—_ Co. 

Calbar Paint & Varnish Co. 
Kyanize Finishes 

Lowe Brothers Co., The 
O’Brien Varnish Co. 
Parker & Sons Co., Ira 
Patterson-Sargent Co. 


PLASTER BOARD 
National Gypsum Co. 
United States Gypsum Co. 
PLASTER LATH 
Johns-Manville 

Milcor Steel Co. 

National Gypsum Co. 
United States Gypsum Co. 


PLASTIC WOOD 
Boyle Co., The A. 8. 


PLYWOOD AND VENEERS 
Aetna Plywood & Veneer Co. 
American Plywood Corp. 
Copeland Lumber Co 
Douglas Fir Plywood Assn. 
Goodman Lumber Co. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 

Roddis Lumber & Veneer Co. 
Twin Harbors Lumber Co. 
Underwood Veneer Co. 
United States Plywood Corp. 
POLES 

Michigan Pole & Tie Co. 

Rib Lake Lumber Co. 


Winton Lumber Sales Co...b 
Wisconsin Land & Lbr. Co..a 


Colonial Cedar Company 
McNair Shingle Co., Robert. 
SIDING—RED CEDAR 
Gray Lbr. & Shingle Co. 
Hammond Cedar Co., Ltd. 
sanian, Rae Ltd. 
TRELLIS, N AND 
GARDEN FURNITURE 
Biles-Coleman Lumber Co. 
Kinzua Pine Mills Co. 
Ponderosa Pine Woodwork 
Rowe Mfg. Co. 
WINDOWS 
Andersen Corporation 
Barger Millwork Co. 
Carr, Adams & Collier Co. 
Curtis Companies Service 


ureau 
Detroit Steel Products Co. 


ETC. 


PUTTY 

Armstrong Company, The 

Parker & Sons Co., Ira 

RAIN-CARRYING EQUIP- 
MENT 


Milcor Steel Co. 


ROOF COATING—Cement 
Abesto Mfg. Co. 

Barrett Co., The 

Carey Co., Philip, The 
Flintcote Co. 

Ruberoid Company, The 


ROOFING, SHINGLES, 
SIDING—Asbestos, Asphalt 
Barber Asphalt Corporation 
Barrett Co., The 

Carey Co., Philip, The 
Flintkote Co., The 
Johns-Manville 

Ruberoid — The 
Texas Co., 

United States ‘Gypeum Co. 


ROOFING, SIDING—STEEL 
Carnegie-Illinois Steel Corp. 
(U. 8S. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Milcor Steel Co. 
Tennessee Coal, I. & RR. Co. 
(U. S. Steel Corp. Subsid.) 
U. S. Steel Products Co. 
(U. S. Steel Corp. Subsid.) 


SASH CORD 
Puritan Cordage Mills, Inc. 
Samson Cordage Works 


SASH BALANCES 
Caldwell Mfg. Co., The 


SASH LIFTS AND LOCKS 
American Cabinet Hardware 
Corporation 


SCREENS 

Continental] Screen Co. 

Curtis Companies Service 
Bureau 

National Door Mfrs. Assn. 

Silbernagel & Sons Co., Geo. 


SCREEN CLOTH (WIRE) 
American Steel & Wire Co. 
Reynolds Wire Co. 

Seneca Wire & Mfg. Co. 
Wickwire Bros. 


SCREEN DOOR GRILLES 
Macklanburg-Duncan Co. 
SHEATHING 
(INSULATING) 

Insulite Co., The 
Flintkote Co., The 
United States Gypsum Co. 


MACHINERY AND EQUIPMENT 


Corley Manufacturing Co. 

Frick Company 

Gordon Hollow Blast Grate 
Co. 

Miner Edger Works 

Miner Saw Mfg. Co., J. H. 


ELECTRICAL WIRE 
& CAB 


American Steel & Wire Co. 


ENGINES AND BOILERS 
Caterpillar Tractor Co. 
Enterprise Co., The 
Brick Company 


8 
Jacksonville Blow Pipe Co. 
FILES—Saw 
Disston & Sons, Inc., Henry 
GLASS HOLDER 
Marvel Rack Mfg. Co., Inc. 
GLAZING & PAINTERS’ 
TOOLS 
Smith, Inc., Landon P. 
HOG KNIVES 
Disston & Sons, Inc., Henry 
INJECTORS, VALVE, 
STEAM PUMPS, PIPING 
Soule Steam Feed Works 


KNIVES 

Atkins & Co., E. C. 

Coes Co., Loring 

Disston & Sons Inc., Henry 
Taylor Stiles & Co. 


LOAD BINDERS 
American Logging Tool Co. 
Atkins & Co., E. C. 


LOGGING EQUIPMENT 
American Logging Tool Co. 
Lindsey Wagon Co. 


LUMBER LIFTS 
Moore Dry Kiln Co. 


MOISTURE INDICATORS 
Moisture Register Co. 
Moore Dry Kiin Co. 


MOTOR TRUCKS 

Chevrolet Motor Div. General 
Motors Sales Corp. 

Dodge Div. Chrysler Corp. 

Ford Motor Co. 

International Harvester Co. 

Mack Trucks, Inc. 

MOULDING CUTTERS 

Shimer & Sons, Inc., Sam’l J. 

Taylor, Stiles & Co. 


PORTABLE SAWMILLS 
Corinth Machinery Co. 
Corley Manufacturing Co. 
Enterprise Co., The 
Frick Company 

Kent Macine Co. 

SAW 

Atkins & Co., BE. C. 
SAWMILL MACHINERY 
Corinth Machinery Co. 
Corley Mfg. Co. 
Enterprise Co., The 
Frick Company 

—" Hollow Blast Grate 


Kent Machine Co. 

Miner Edger Works 

Miner Saw Mfg. Co., J. H. 

SAWS, SAW TOOLS 

Atkins & Co., E. C. 

Clarke Sanding Machine Co. 

Disston & Sons, Inc., Henry 

Huther Rros. 

Miner Edger hag 

Miner Saw Mfg. J. 

SCREEN WIRE RACK 

Marvel Rack Mfg. Co., Inc. 
FEED 


Soule Steam Feed Works 


See following page for additional listings 
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Huttig Mfg. Co. 

Oregon Door Co. 

WINDOW. DOOR FRAMES 

Andersen Corporation 

Biles-Coleman Lumber Co. 

Bradley-Miller & Co. 

Carr, Adams & Collier Co. 

Curtis Companies Service 
Bureau 

Frost Lumber Industries Inc. 

Kinzua Pine Mills Co. 

Long Lake Lumber Co. 

Malta Mfg. Co. 

Pacific Mutual Door Co. 

Silbernagel & Sons Co., Geo. 

Spokane Pine Products Co. 

WOOD FLOOR BLOCKS, 

FLOOR PLANKS 

Bradley Lumber Sales Co. 

Bruce Co., E. L. 

Robbins Flooring Co. 

Wisconsin Land & Lbr. Co. 


SILO MATERIAL 
Sisalkraft Co., The 


SOUND-DEADENING 
MATERIAL 

Carey Co., Philip, The 
Flintkote Co., The 
Insulite Co., The 
Johns-Manville 
Kimberly-Clark Corporation 
National Gypsum Co. 
Pacific Lumber Co., The 
United States Gypsum Co. 
Wood Conversion Co. 


STEEL SHEETS, Plain or 
Corruga 
Carnegie-Illinois Steel Corp. 
(U. 8. Steel Corp. — 
Columba Steel Comp 
(U. 8S. Steel Corp. *Subsid.) 
Continental Steel Corp. 
Milcor Steel Co. 
Tennessee Coal, I. & RR. Co. 
(U. S. Steel Corp. Subsid.) 
U. 8S. or Co. 
(U. 8S. Steel Corp. Subsid.) 


TERMITE SHIELDS 
Timber Engineering Co., Inc. 


TURPENTINE 
American Turpentine Farmers 
Association Co-operative 
WALL BOARD 
American Plywood Corp. 
Carey Co., Philip, The 
Douglas Fir Plywood Assn. 
Flintkote Co., The 
Johns-Manville 
Marsh Wall Products, Inc. 
Pacific Mutual Door Co. 
United States Gypsum Co. 
United States Plywood Corp. 
Wood Conversion Co. 


WALL BOARD TRIM 
Macklanburg-Duncan Co. 


WALL PANELS 
American Plywood Corp. 
Flintkote Co., The 

Marsh Wall Products, Inc. 
Underwood Veneer Co. 


WATERPROOF COATING 
Flintkote Co., The 
Ranetite Manufacturing Co. 
WOOD FINISH 

O’Brien Varnish Company 


WOOD GUTTERS 
Weyerhaeuser Sales Co. 


STORE eS 
Heller & Co., W. 


TARPAULINS 
Fulton Bag & Cotton Mills, 


TRACTORS 

Caterpillar Tractor Co. 
Frick Company 
International Harvester Co. 


TRIMMERS 

Corley Manufacturing Co. 

Frick Company 

Gordon Hollow Blast Grate 
Company 


VENEER DRYING 
MACHINERY 

Moore Dry Kiln Co. 
WAGONS—Log 

Lindsey Wagon Co. 
WELDING WIRE, WIRE 
ROPE, oo AND 
SLING 

pret ol Steel & Wire Co. 


Columbia Steel Co. 
Continental Steel “Corp. 
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ACCOUNTANTS 
Nelson & Co., Gilbert 


APPRAISERS AND TIMBER 
ESTIMATORS 

Drolet. Geo. 

Industrial Appraisal Co. 
Lemieux Bros., inc. 

Sewall, James W. 

Spain & Co., H. M. 


BOOKS (Lumber and Log) 


Amemcanfiumberman 


MISCELLANEOUS SUPPLIES AND SERVICES 


FINANCIAL 
Douglas-Guardian Warehouse 


Lumbermen’s Credit Associa- 
tion, Inc. 


GLOVES—Steel Grip Safety 
Industrial Gloves Co. 


HOUSE PLAN SERVICE 
Lumbermen’s Plan Service 


LUMBER RULES 
Buck & Co.. Frank R. 


LUMBER PRODUCTS 


PRESERVATIVES—WOOD 

American Lumber & Treat- 
ing Co. 

Bruce Co., E. L. 

Chapman & Co., A. D. 

Cuprinol, Inc. 


DuPont de Nemours Co., Inc. 


Bm. 1. 
Parker & Sons Co., Ira 
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TERMITE 
EXTERMINATORS 


Bruce Co., E. L. 


TIMBER ESTIMATES 
Clarke, C. V. 


TIMBER LANDS 
Knapp, Fred C. 





American Forest 

Buck & Co., Frank R. HOTELS Products Industries, Inc. Protection Products Mfg. Co. qopeATED PRODUCTS— 
Scribner's Lumber & Log Benson Railroad Ties, Poles, Piling, 

Book Dewitt Operated LUMBER SEASONING Timber Products, Lumber, 
CHECK PREVENTATIVES Kenmore DuPont dea i &c SAP STAIN PREVENTA- Fence Posts 

Lafayette. . @ Nemours 0. TIVES American Lumber & Treat- 
Bruce Co., E. L. 5 Inc. (Ammonia Dept.) i Cc 
Moore Dry Kiln Co. Lincoln Chapman & Co., A. D. Crosby “br & Mfg. Co 
COLLECTION SERVICE Metropole o DuPont de Nemours Co., Fordyce-Crossett Sales Co. 
—eee Credit = nige o y FFICE SUPPLIES Ine., E. I Frost Lumber Industries, Inc. 
ssn., nec. m. sen 


Buck & Co., Frank R. Monsanto Chemical Co. 


Pope & Talbot, Inc. 
See preceding pages for additional listings 





We Want Our Subscribers to Have 


A FREE COPY «- this 
Newest 1942 Book 


Be First in Your Town to Show It! 


YOU will want a copy of our 1942 Plan Book, “ALL AMERICAN HOMES.” 
It's new, it's better, more beautiful, more PRACTICAL than any of its 
predecessors. CONTAINS 28 LOW-COST HOUSE PLANS. Each is 
modern and up-to-date. Each an original American Lumberman plan. 
CONTAINS 28 BEAUTIFUL FULL-COLOR ILLUSTRATIONS. True repro- 
ductions of the finished buildings. Of actual homes, now being lived in. 


secures Ber sats 28 
= 





ee 


The books will be supplied to established lumber and building material 
dealers, in any desired quantity, large or small, at a very moderate cost. 


Complete working drawings, bills of materials and specifications are 
supplied for $3.50 per set per plan. (A discount of 25% is allowed when 
three or more sets are ordered at one time. 


Why not order a supply of these books today? Present them to pros- 
pective homebuilders. They will help to advertise your yard as head- 
quarters for building materials. In many cases they will bring good 
profitable business right inside your door. 


This is just one of the Free services offered readers of the AMERICAN 
LUMBERMAN. 


TODAY, Write for Your FREE BOOK, Complete Information and Prices 


ty , oe American{iimberman 431 S. Dearborn St., Chicago 























KNEES 


a 
ENTERPRISE "seit 
TIGHTNER SPRING ( 
, 


REC. 
MACHINE CUT 


” * 
SAW MILL MACHINERY Se B STEEL RACK 
NOT DOWN TO A PRICE, but built to 


ried and proven principles of design and 
ronstruction for profitable operation. 
ENTERPRISE meets the requirements for accu- 
racy and speed of operation with low maintenance 
cost. Give us details of your requirements for our 
recommendations and prices. 
















i 


IMPROVED GIANT 
FEED 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio. 





INDEPENDENT 











Jan 
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Paint has a job to do. It must protect . . . it must 
conserve America’s existing housing — farm build- 
ings, commercial and industrial structures. With new 
construction restricted, the preservation of our 
properties is of paramount importance. 

Only Paint can furnish the protection and Paint 
is taking on this task completely confident of its 
ability to meet and fulfill every demand. 

Pol-mer-ik Linseed Oil has an important part to 
play in this work because the extra values of Pol- 
mer-ik produce not only fine appearing paint jobs, 


but Pol-mer-ik’s tougher, more durable film adds 
protective life to the paint — makes it last longer — 
makes it do its job better. 

It costs no more to buy the best—to use Polmer-ik, 
the better linseed oil. 





Increase Your Profits with Pol-mer-ik in Cans 


Beat the drum — with its mess and its losses due to 
drips, foots, leaks and over-measures. Pol-mer-ik in 
Cans is clean, attractive and time-saving. You buy a 
can—you sell a can—your profit is sure and certain. 











LINSEED OIL *Carze 






Pol-mer-ik is the Extra Value Oil 

at No Extra Cost 
Pol-mer-ik Linseed Oil is 100% linseed oil, 
10% of which has been polymerized. The 
polymerized oil adds definite qualities 
which make the paint brush out and level 
better so as to produce a better gloss, bet- 
| ter appearance and a more durable, longer- 
" Jasting film. 





ARCHER-DANIELS-MIDLAND COMPANY 
Roanoke Building, Minneapolis, Minn. 


AL42A 


Please send me the story of Pol-mer-ik Linseed Oil in Cans. I want more & 
profits in my linseed oil selling. 


e 
EL ORT LER TO nee 

* 
1 ee eyes CETTE ERTL Dee rane @ 
I hha tl al eee Be 


-7I 
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@ In this year's drive for more 
plants, more houses, more pro- 
duction, flashing saws will prob- 
ably cut up more material than 

in any year since the world be- 
gan. By that token it will be a 
great yeor for Atkins Saws. All 

the stamina built into them with 
the wealth of 85 years’ experience 
was scarcely tested in the “‘slow’’ 
years of the 30's. Now their excep- 
tional ability to keep cutting for 
long periods without re-filing will 
be proved. 





We 


Atkins Circular Saws — in all types and 
sizes—feature ‘‘clearance grind” for cool fric- 
tion-free cutting at high speeds. Solid and 
inserted tooth types. 


; _ a nN 


Compass Saw —Typical of the many Atkins 
Saws specially suited to different classes of work 
— where faster, better results are obtained by the 
right saw for the job. No. 16, as shown, is Silver 
Steel. 18 gauge flat ground, 8 point, and features a 
3 new adjustable pistol grip. Lengths 10 to 16”. 


E.C. ATKINS AND COMPANY 


460 S. Illinois St., Indianapolis, Ind. 








No. 2000 


Streamlined 
handsaw for more 
effective grip and 
stroke. Uniform 
tempered Silver 
Steel biade, light- 
er but stiffer. 
Taper ground. 
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-protection in the public interest 
* % 











WITT 
ei ie to extend the 


“LL usefulness of 
wood 
garage doors 


Exacting demands for service in garage doors require 
unusual durability. Hence, research scientists have 
developed minimum standards of toxic preserva- 
tion—a treatment to increase resistance against pos- 
sible deterioration brought about by today’s severe 
service requirements. 


NATIONAL DOOR MANUFACTURERS’ ASSOCIATION 
McCORMICK BUILDING - CHICAGO, ILLINOIS 


Seal of Approval —The Identification of a Product Meeting N.D. M. A. 


Preservative Minimum Standards : 


TOXIC—PRESERVATION 


APPROVED 
NATL. DOOR MFRS. ASSN. 
FOR FURTHER INFORMATION SEE OUR CATALOG IN SWEETS 
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OUR STORE HAS TAKEN ON NEW 
LIFE SINCE WE INSTALLED 
HELLER EQUIPMENT — SALES 
ARE UP- MORE PEOPLE COMING IN. 
IT’S THE BEST INVESTMENT WEVE 
EVER MADE 


REMARKS LIKE THIS COME TO US FROM 
ALL SECTIONS OF THE COUNTRY — — 


; Wherever you see 
: Heller Equipment in service you'll 
know there is attractive business. Heller fixtures 
and good business go hand in hand, for Heller Equipment at- 
tracts business, creates sales, makes you money. Many. many 
field tests and 50 years of manufacture give Heller the know 
in “what type fixtures really move merchandise.” A large 
volume production gives you better fixtures at less cost than 
you could make them yourself. There are tool shelving— 
hardware cabinets—nail bin counters—display tables—paint 
shelving—glass racks—display accessories—etc. 
For better business, better store display, write Heller today 
for catalog No. 4AMO. 


W. C. HELLER & COMPANY 
Montpelier, Ohio 
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Nted, : Clea 
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trade channels. American Lumber 
& Treating Company, 1646 McCor- 
mick Building, Chicago, Illinois. 





Registered Trade Mark 





*Registered Trade Mark 


APPEARING IN 
BUSINESS WEEK 

ARCHITECTURAL FORUM 

ENGINEERING NEWS RECORD 
AMERICAN BUILDER & BUILDING AGE 











